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GUARANTY OF NEWARK APPEAL OF INSURANCE 


A corporation which has stood the test 
of time! 143 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Staie Official Says Company Not 
Licensed to Sell Stock 
in New York 


Students Grow Cold to Bond Sell- 
ing Careers, Says L. H. Andrews, 
Phoenix Mutual 


Foliowing the complaint of the Utica 


Excellent Service and Facilities This is the Commencement Season 
brancii of the Better Business Bureau of 


New York City the Attorney General's 
ofice at Albany acted to obtain a tem- 
porary injunction, enjoining the Guaranty 
Fire Insurance Co. of Newark and its sales 
representatives from selling stock or 


PHOENIX 





with the universities and colleges and 
one of the most significant signs of the 
times is the decision of thousands of 
undergraduates to go into business, men 
of the same type who formerly had their 


Indemnity Company wie eyes fixed on the professions. 


shares of that company in this state. 
Deputy Attorney General Mills of Albany 
has direct charge of the case, and a hear- 
ing will be held later. The injunction 
was served by Hugh Smith, manager of 
the Utica branch of the Better Business 
Bureau on Jolin W. Lovell, a New York 
salesman. 


The Guaranty Fire 


It is reported that about 25% of the 
undergraduates at one of the most prom- 
inent Eastern colleges are going to enter 
business instead of law, medicine or sim- 
ilar professions. Of those entering the 


professions many will strive for careers 
in journalism. 


75 Maiden Lane, New York 





















































A factor 
in your choice of a company 
to represent 


The Insurance. Company of North America laid the foundations 
for the American Agency system. It is only natural, therefore, that 
its service policies should offer agents every possible benefit and assist- 
ance. 

North America co-operation includes prompt attention to every 
service need, advisory and engineering service on individual risks, and 
extensive national advertising in the interests of the North America 


Brisk Competition for Young Men 
The Guaranty Fire Insurance Co. of 
Newark is a company being promoted by 
R. R. Tuttle, once associated with the old 
First National of Washington. Extracts 
from the literature were printed in THE 
EASTERN UNDERWRITER a few weeks ago. 
According to the literature the salesmen 
are endeavoring to sell millions of dollars 
of stock in the company which is not yet 
doing business and the president of which 


A number of life insurance men have 
visited the leading colleges with the ob- 
ject of inducing graduates to cast their 
destinies along insurance channels. The 
competition for the services of these 
young men has been brisk and a number 
have already been lined up to enter in- 
surance service after they leave the cam- 











is stated in the literature to be F. Spencer 
Baldwin, formerly head of the New York 
State Insurance Fund, a compensation in- 
surance carrier. Mr. Tuttle is to be man- 
aging underwriter. 

In circulars sent out in the vicinity of 
Rome, N. Y., the following were men- 


‘ tioned among those in that vicinity who 


invested in Guaranty Fire stock: Charles 
W. Lee, president of the Oneida County 
Savings Bank; F. M. Potter, vice presi- 
dent of the Rome Wire Co.; F. J. De- 
Bisschop, director of the Rome Trust Com- 
pany; Charles W. Dingman, of Chicago 
and ome, former treasurer and director 
of Armour Grain Company. 

Shares were offered at $10 each under 
the titled of “First Founder’s Allotment.” 
It was announced that within a short time 
a second allotment of 100,000 shares at 
$15 per share would be put on sale. 


The Allegations 


Among the points in the papers prepared 
for the injunction were these: That the 
defendant is a foreign corporation or- 
ganized under the laws of New Jersey; 
that the defendant failed to secure a cer- 
tificite of authority to do business in 
New York State; that the said under- 
Writers are a promoting corporation; that 
the defendant has been using literature 
and advertising matter not first submitted 
to the superintendent of insurance of New 


(Continued on page 18) 


Agent. 


Insurance Company of North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance except life 
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Cathedral Builders 


Each is a cathedral builder—whether he be architect, master mason, 


or apprentice helper. And each is therefore entitled to respect. 


In the institution of life insurance every man and woman, in Field or 


in Home Office, is a builder in the great temple of life. 


fore entitled to respect. 


Each is there- 


And in this organization the man or woman whose production is 
small is held in the same fraternity as the man or woman whose 
figures are in the million, provided only that conscience, loyalty, and 


industry animate the work. 


We have room for men and women of high ideals, who believe that 


life insurance is one of the supreme forms of social service. 


The Penn Mutual Life Insurance Company 


Philadelphia, Pa. 
Organized 1847 























pus, or when they start in on their life’s 
work following summer vacations. 

A representative of the Connecticut 
General paid a visit to New Haven and, 
it is reported, induced six of the members 
of the graduating class to go with that 
company. 

L. H. Andrews, manager in New York 
of the Phoenix Mutual, also was one of 
the Yale visitors. That college is his 
alma mater and he was a member of 
of the varsity football squad there. In 
talking to THe EasterN UNDERWRITER 
he said this week: 

“T would not be surprised to find in in- 
surance ranks next fall several hundred 
of the young men who are leaving col- 
lege after graduation. The business of 
insurance ranks high with the under- 
graduates who regard it as a particularly 
attractive field. During the early history 
of university life in this country the fa- 
vorite vocation was the ministry. Next, 
I believe, the law became the lure. Then 
as America began to loom up as a tre- 
mendous factor in industry and the sons 
of industrial leaders started going to 
college it was only natural that they 
should follow in their father’s footsteps. 

“With the arrival of intensive selling 
campaigns and other modern develop- 
ments in business production the re- 
wards of salesmanship became so at- 
tractive that the attention of university 


(Continued on page 4) 











Page Z 





June 5, 1925 











Why Didn’t You Tell Me I Needed “Modern Limits?” 


A business man who admitted he knew nothing | 


about insurance and relied on his agent to give him the 
kinds and amounts of insurance he needed 

An agent who was afraid of “riding a willing horse to 
death” and who hesitated to suggest more than $5,000/ 
$10,000 limits on his automobile public liability 
insurance 

An accident in which several persons were seriously 
injured 

A damage claim for a huge sum which kept the 
policyholder worried for months 


A damage judgment ten thousand dollars in excess 
of the policy limits—which had to come out of the 
policyholder’s own pocket 


A stormy scene during which the policyholder un- 
burdened his mind—and during which the agent lost a 
very profitabie account 


A rumor that the agent wasn’t on to his job which 
circulated around the town and made it a very difficult 
matter for him to show his customary gain in automo- 
bile business 


on’t risk the confidence of your policyholders. Don’t lay yourself open to the charge of rendering poor 
i .. Give your clients Travelers Automobile insurance with “modern limits”—not less than $25,000/$50,000 
Public Liability and $5,000 Property Damage. Give them all the automobile lines they need: Travelers Public 
Liability, Property Damage, Collision, Fire, Theft, and Plate Glass. It is a much easier matter to recommend full 
protection than to explain why you didn’t after your client has suffered a loss. 


THe TRAVELERS INSURANCE COMPANY 


js ee 


THe TRAVELERS INDEMNITY CoMPANY 
Hartford, L. F, BUTLER, PRESIQENT 


Tue TRAVELERS Fire Insurance Company 
Connecticut 


ToReA Vo deed ERS 


ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM, BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT. MACHINERY. 


AUTOMOBILE FIRE AND THEFT 


—————— 
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Pacifie Mutuals 
Five New Directors 


BOARD HAS 23 MEMBERS 





Most Interesting Elections Are Those of 
0. R. Rules, Insurance Agent; and 
Arthur C. Parsons 





The Pacific Mutual Life has increased 
the number of its directors from eighteen 
to twenty-three, the new directors being 
Atholl McBean, Lee B. Milbank, Arthur 
C. Parsons, Samuel K. Rindge and C. 
Rey Rule. 

To insurance men the most interest- 
ing features of this announcement are 
the elections of O. Rey Rule, the lead- 
ing agent on the Coast, and Arthur C. 
Parsons, who has suddenly loomed into 
a prominent figure in the business and 


who is said to have formerly been in 
the real estate field. 


Mr. Rule’s Career 


Mr. Rule was educated at the Harvard 
Military School in Los Angeles and in 
the law department at Stanford Univer- 
sity. On leaving college, he organized 
Rule & Sons Co., to engage in a gen- 
eral insurance business, with his late 
father, Ferd K. Rule, whom he has suc- 
ceeded as president. 

Rule & Sons, Inc., has a very large 
general insurance business. As one of 
its branches it has developed a very 
large automobile finance business, which 
was later taken over by the Pacific 
Finance Corporation, in whose organiza- 
tion Mr. Rule assisted, and of which he 
is vice-president and a director. He is 
also vice-president and a director of the 
Grand Central Garage Co. and the Los 
Angeles Pressed Brick Co. 

Atholl McBean is the son of one of 
the founders of the nationally known 
house of Gladding, McBean & Co., man- 
ufacturers of clay products*of which he 
is now president. During the World 
War, Mr. McBean was a-deputy com- 
missioner of the American. Red Cross. 
He has been president of the Industrial 
Association of San Francisco and of the 
San Francisco Chamber of Commerce. 
He is a director of the Crocker National 
Bank of San Francisco, the Associated 
Oil Co. and the California Development 
Association. 

Lee B. Milbank, after leaving the Uni- 
versity of California and Cornell, entered 
the stock and bond business, which he 
did with the Wm. R. Staats Company of 
Los Angeles. 

His association, with successful busi- 
ness men, but particularly the mutual 
interest that existed between him and 
his father, from whom he acquired his 
knowledge of sound business principles 
and practices, have given him an unus- 
ually good equipment for a successful 
career in his chosen lines, 

e is a director of a number of? im- 
portant corporations, among them the 
Pacific Finance Corporation, Central In- 
vestment Corporation, California Delta 
Farms, Chino Land & Water Co., Hol- 
land Land Co. and Union Oil Associates. 


Mr. Parsons’ Success 


Of Mr. Parsons the company says in 
the ‘Pacific Mutual News”: “As the 
+ ae hot very long ago introduced Vice 
resident Parsons to its readers and has 
fiven the principle items in his career 
to date. it is not necessary that we should 
repeat them here. The Board has done 
the logical and proper thing in making 
m a director of the company. We 
Congratulate him on his election. As 
assistant superintendent of agencies he 
ig have more: and more to do with 
M, company’s sales force. Knowing 
tr. Parsons’ capabilities and fine spirit 
i we do, we entertain very large expec- 
a of the service he will render the 


fic Mutual in it 
tent.” its agency depart- 


(Continued on page 4) 











Never Too Late 


It’s never too late to come 
back. Men have begun to edu- 
cate themselves at eighty and 
some of our most prominent 
works in literature were written 
by authors who had passed the 
three score-and-ten mark. The 
feeling that you have shot your 
bolt while you look enviously 
at the fellows who are out- 
distancing you is an apology for 
wishing to take it easy. It isn’t 
fate. It isn’t destiny. Josh Bill- 
ings said it was no disgrace to 
fall into the mud, but to “lie 
there and grunt was.” Men have 
come back whose future dangled 
at the end of a very fine thread. 
They got the right slant on their 
own responsibility in the mat- 
ter, cut out self-pity, self-justifi- 
cation and said, “Circumstances 
be hanged! This is up to me 
and no one else.” This spirit 
won the game. IT DOES 
EVERY TIME. 


The Prudential 


Insurance Company of America 
Epwarp D. DuFFIELD, President 


Home Office: Newark, New Jersey 








Iowa Companies Can 
Buy Land Bank Bonds 


COMMISSIONER MAKES RULING 





Kendrick Also Rules That lowa Com- 
panies Can Write Non-Medical 
Outside of Home State 





Doubt has ‘arisen in the minds of some 
of the life insurance company officials as 
to whether or not the amendment to the 
Iowa Code relating to the investment of 
funds by life insurance companies organ- 
ized in Iowa authorizes life companies of 
that state to invest their funds in bonds 
issued by Joint Stock Land Banks. 

Commissioner Kendrick of the Insur- 
ance Department in a ruling this week 
said: “In a. written opinion of the At- 
torney General of Iowa, bearing date May 
25, 1925, it is held that, inasmuch as Joint 
Stock Land Banks were created under the 
Act of Congress approved July 17, 1916, 
bonds issued by such banks are included 
in the amgndment aforesaid. Therefore, 
it is the ruling of this Department that 
such bonds are a legal investment for life 
insurance companies organized in _ this 
state. However, said amendment is not 
effective until July 4, 1925, and until said 
date no such investments should be made.” 


Non- Medical 


The Iowa Insurance Department has 
received numerdus inquiries as to the legal 
authority of Iowa life insurance compa- 
nies to issue life contracts without a medi- 
cal. examination to individuals residing ir 
other states. The Iowa Insurance De 
partment has ruled the life companies or- 
ganized in Iowa may legally issue life 
contracts without a .medical examination 
to individuals residing in states other than 
Towa. Iowa sections prohibit the issuance 
of any such policies to an individual in 
Iowa without a medical examination but 
there is. no statute prohibiting Lowa iife 
companies from issuing certificates to in- 
dividuals residing in other states. 





T. R. FELL ANNIVERSARY 





Massachusetts Mutual Life Manager Has 
Been With That Company 15 Years; 
Will Be Luncheon Guest 


T. R. Fell is soon to celebrate his fif- 
teenth year with the Massachusetts Mu- 
tual Life. In fact, the date is June 16th 
and on that day a luncheon will be held 
which will be attended by members of the 
agency and some home office representa- 
tives. Lawrence E. Simon is chairman of 
the committee of arrangements. The 
luncheon is bound to be most interesting 
and a delightfully sentimental occasion. 
During the past year Mr. Fell had an 
attack of illness which kept him away 
from the office for some months but he 
has been back for sometime on the job 
and giving a very good account of him- 
self. 

Tiere is a very close relationstiip be- 
tween the agents of the T. R. Fell office 
and the manager of that office. -It is a 
loyalty that is strong and rare and the 
agents will attest to the popularity of 
the manager in no undecided terms on 
June 16th. 





MERVIN LANE’S NEW AGENCY 


Mervin L. Lane will open his agency 
offices as agency manager of the Equitable 
Life Assurance Society about July 1. The 
new agency will be located at 1140 Broad- 
way. 

Mr. Lane has been connected with the 
Equitable Society for the past ten years 
with the exception of the time he served 
in the war. For the past couple of years 
he has been assistant agency manager in 
the I. A. Lewis agency. 





AN AGENCY PAPER 


“Hit High” is the name of an agency 
paper in Wisconsin of the Bankers’ Life. 
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Committee to Study 
Disability Benefits 


BEHA RESOLUTION IS ADOPTED 





Insurance~- Commissioners Also Decide 
To Consider Advisability of Form- 
ulating Standard Provisions 





There was’ very little of imterest at 
the commissioners’ meeting in ‘Chicago 
this week. Attorney General Ekern was 
not there, although his opponent, Com- 
missioner Smith, of Wisconsin, was. Thé 
principal matter brought up was a reso- 
lution of Superintendent Beha, of New 
York, relative to disability. As adopted, 
after some modification made at the sug- 
gestion of Commissioner Smith, it read: 


“Whereas, so-called total and -per- 
manent disability benefits in life in- 
surance policies have shown a tre- 
mendous development in recent years 
in both liberality and volume of new 
business and have gone far beyond 
anything that could have been an- 
ticipated at the time when the first 
total and permanent disability bene- 
fits were introduced in life policies; 
and 

“Whereas, stich benefits may pos- 
sibly meet a definite social need today 
and apparently have some advantages 
over similar benefits contained in 
non-cancellable accident. and health 
policies ; 

“Whereas, such benefits are similar 
in many respects to non-cancellable 
accident and health -policies; 

“Whereas, there are no standard 
policy provisions for such disability 
benefits and some companies apparent- 
ly are granting benefits which are en- 
tirely too liberal for the premium 
charged; 

“Whereas, there appears to be need 
for uniform regulation of total and 
permament disability benefits included 
in life policies; and 

“Whereas, so-called double and 
triple indemnity benefits are included 
in life policies; now, therefore, it is 

“Resolved, that a special commit- 
tee of the National Convention of In- 
surance Commissioners is appointed 
to investigate and report on the fol- 
lowing matters, respectively, in con- 
nection with total and permanent dis- 
ability benefits and accidental death 
benefits included in life policies: 


“(a) The advisability of formulating. 
standard provisions for so-called. to- 
tal and permanent disability benefits. 


“(b) ‘“he advisability of prescrib- 
ing reasonable restrictions under which 
such benefits can be included in life 
policies. Some of the points involved 
are minimum waiting period, adequate 
rates and proper reserve basis, non- 
forfeiture values, maximum surren- 








J oshua B. Clark 


Minnesota Mutual’s 
New Policy Contracts 


WERE EFFECTIVE ON JUNE 1 


Extension of Death Benefit to Ninety 
Days; New Provisions Relative to 
Policy Loans 





The Minnesota Mutual Life got up a 
new form of contract effective June 1. 
Among the principal changes are sim- 
plified wording of the Double Accidental 
Death Benefit provisions. Extension of 
the benefit to death resulting within 90 
instead of 60 days. Eliminating from the 
exceptions accidents resulting from a 
state of war or insurrection from viola- 
tions of law by persons other than the 
insured or from participation in police 
duty in military, naval or police organi- 
zations. The charges are outlined as 
follows: 

DISABILITY BENEFITS—Clearer definitions 
of Total and Permanent Disability. The loss 
of the use of two hands or two feet, or one 
hand and one foot construed as Total and 
Permanent Disability, without requiring that 
such loss of use must result from amputation of 
the particular members. Reinstatement of lapsed 
policy is provided for if the lapse occurred dur- 
ing Total and Permanent Disability and proof 
of such Disability is presented within six months 
after lapse. 

DIVIDENDS—Paid-up Insurance Option pro- 
visions amplified to cover Company’s present 
practice of permitting the application of either 
paid-up dividend additions or dividend accumu- 
lations, or both, to shorten the premium-paying 
period. (This provision is not effective on Term, 
Joint Life or Continuous Monthly Income Pel- 
icies.) A proviso added for mortuary dividends 
for the fraction of the current year elapsed 
before death. 

POLICY LOANS—Provision is made in the 
loan clause for carrying out the Company’s 
present practice of making loans without re- 
quiring ‘he deposit of the policy with the Com- 
pany, the policy being returned by the Com- 
pany after suitable endorsement. 

AUTOMATIC PREMIUM LOANS—A new 
provision to the effect that when proper request 
has been made, the Company will automatically 
charge, as a loan against the policy, any pre- 
mium faliing due and remaining unpaid, pro- 
vided the policy has sufficient loan value over 
any existing indebtedness to cover such pre- 


mium. 

SURRENDER OPTIONS—Reduced paid-up 
insurances have been made participating in- 
stead of non-participating as heretofore. 

INSURANCE ESTATE OPTIONS—The va- 
rious modes of settlement at either death or 
maturity are stated in the policy much more 
completely than heretofore. Option (3), the Life 
Income Option, has been extended to provide 
for the choice of an income for either 5, 10, 
15 or 2 years, and continuous thereafter for 
life, instead of the single option cof 20 years 
and continuous as heretofore. 

All instalment option values are shown for 
the monthly amounts instead of the annual 
amounts as under old policies. Factors are 
given for converting monthly amounts into 
quarterly, semi-annual or annual when the same 
are required. 








der charges and dividend distribu- 
tions. 

“(c) The advisability of frankly 
recognizing such benefits as non-can- 
cellable health and accident policies. 

“(d) The advisability of permitting 
or prohibiting double and triple in- 
demnity and other accident and health 
benefits in life insurance policies.” 
The committee will report to the San 

Antonio Convention. 








holders. 


line company 


Founded 1867 





Satisfied Policyholders 


"a More than 29% of all business written in 

2 1924 was placed on the lives of old policy- 
What better evidence could there 
be that policyholders appreciate the “golden 
rule” service of Iowa’s Oldest Company? 


Men desiring to become agents for a good, old 


tract with this company of satisfied policyholders, 


EQUITABLE LIFE 


INSURANCE COMPANY 


will realize the advantage of a con- 


OF IOWA 
Home Office: Des Moines 





TO ELECT OFFICERS 





New York Life Underwriters to Hear 
McCall and Lindsay at Final June 9 
Meeting 
The Life Underwriters’ Association, 
New York, have secured the main ball- 
room of the Hotel Astor for their dinner- 
meeting on Tuesday, June 9. The speak- 
ers will be John C. McCall, newly elected 
vice-president of the New York Life, 
and L. Seton Lindsay, new. second vice- 
president of the same company. The an- 
nual election of officers will take place 
and the plan to amend the by-laws to 
permit an increase in dues will be pre- 
sented to the members. Reports cover- 
ing the past year’s activities will be read 
by President Harry E. Morrow and 
Treasurer P. M. Fraser. All the officers 
of the New York Life have been invited 
to attend, as well as William A. Searle, 
assistant to President Clegg of the Na- 

tional Association. 





NEW YORK LIFE WINS 





Insured Died Before Company Could Act 
Upon His Application; Case 
Went to Court 
L. D. Hale DeFord applied for a life 
policy in the New York Life through its’ 
Greeley (Colorado) representative. Thir- 

teen days later he died of influenza. 

The company took the stand that as the 
man was dead before they could act upon 
his application the application and the 
policy were null and void. The father 
brought suit, but the District Court at 
Greeley agrees with the insurance company 
and demes the father’s plea that if the 
company had not delayed the application 
the son would have been insured. 

Clauses in the policy are the foundation 
upon which the court based its decision. 





Inez J. Welling of the Pacific Mutual 
Life entered insurance from a trust com- 
pany where she was holding a responsible 
position and has made good. 


YOU WILL BE INTERESTED 
IN OUR SERVICE TO BROKERS 


IT’S DIFFERENT 


STATE MUTUAL LIFE 
50 CONGRESS STREET 


BOSTON 





After College Men 


(Continued from page 1) 

and college men was centered in that 
direction; and they became drawn into 
the ranks of the salesmen. This had 
the effect for a time of many of these 
boys becoming bond salesmen either be- 
cause they. thought that securitics were 
easy for them to sell, especially if they 
had influential and wealthy acquain- 
tances, or because they thought it the 
door through which they could enter 
upon a career of finance. And that field 
became crowded, overworked and often 
disappointing in results. The idea has 
grown that life insurance offers much 
better opportunities for young men of 
industry and intelligence, not only in the 
first few years but more particularly as 
a real career extending throughout the 
years. Naturally, the success of some 
college men selling insurance has in- 
spired others to emulate them.” 





New Directors 
(Continued from page 3) 
Samuel K. Rindge is the elder son of 
the late Frederick K. Rindge, who at the 
time of his demise was president of the 
Conservative Life Insurance Co., which 
consolidated its business with the Pacific 
Mutual early in 1906. Since his gradua- 
tion from college he has devoted himself 
to many business interests and is a 
director of numerous companies. He is 
secretary of the Long Beach Bath House 
& Amusement Co.; a director of the 
Seaside Investment Co., Southern 
California Iron & Steel Co., the Citizens 
Trust & Savings Bank and of several 
other concerns. 





LIFE TRUSTEES TO MEET 
The board of trustees of the National 
Association of Life Underwriters will 
hold its annual meeting at the Hotel Astor 
Nonday with President John William 
Clegg presiding. A report on the year’s 
work will be presented by him. 


Paul C. Sanborn 


June 5 
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Newark Organization 
Tentatively Formed 


ENTHUSIASTIC DINNER THERE 


Alfred Hurrell, E. E. Rhodes, Lawrence 
Priddy and James Elton Bragg Give 
Send-Off to New Association 





Newark is to be the headquarters of 
a new life underwriters association. It 
will perhaps be known as the “Newark 
Life Underwriters’ Association” or “The 
North Jersey Life Underwriters’ Asso- 
cation.” It would seem the latter would 
be decided upon as members in this new 
organizaiion will include life insurance 
men in sections adjacent to Newark as 
well as in that city. ; 

Temporary organization was effected at 
4 dinner at the Robert Treat Hotel in 
Newark on Tuesday evening, given in 
honor of the 162 members of the class 
in life insurance at the Newark Y. M. 
¢. A., which has just completed an eight 
weeks course of study under the direction 
of James Elton Bragg, assistant manager 
of the Charles B. Knight Agency of the 
Union Central Life in New York City. 


Largest Life Insurance Class 


This splendid class, said by Lawrence 
Priddy of New York, to be the largest 
in his knowledge held at any time since 
the educational movement in life under- 
writing took hold, was made possible 
through the co-operation of the life in- 
surance general agents and managers of 
Newark and the local Y. M. C. A. offi- 
cials. 

After the dinner and a number of talks 
the question of organizing a life under- 
writers’ association was brought before 
the assembly and after discussion, chiefly 
of a nature seeking information as_ to 
scope of activities, dues and official per- 
sonnel of the association, a motion by 
Ernest D. Finch was entertained by Orlen 
L. Gooding, general agent of The North- 
western Mutual Life, naming an organi- 
zation committee. The motion follows: 
Mr. Chairman: I move that the following 
men be elected as an organization committee 
and to act @s directors of this association for 
the ensuing year with power to complete the 
organization and elect officers until the first 


anual meeting and election of officers of the 
said association. 


H. H. Beidler, Provident Mutual 

Louis Day, Mutual Benefit 

Orlen L. Gooding, Northwestern Mutual 
Theodore F. Keer, Prudential 

John R. Rogers, Travelers 

Stuart B. Rote, Connecticut Mutual 


William A. White, John Hancock 

Morton Schiff, Prudential 

The first seven named are general agents 
and managers of Newark; the last named 
a field man, in order to have the actual 
rate book carriers represented on the or- 
ganization committee. 


At the Speakers’ Table 


At the speakers’ table were seated, in 
addition to Orlen L. Gooding, toastmaster, 
Edward E. Rhodes, the master student 
vice-president of the: Mutual Benefit; Al- 
fred Hurrell, the silver tongued orator 
Vice-president of “The Prudential; John 
William Clegg, the polished president of 
the National Association of Life Under- 
Writers; Lawrence Priddy, .the dynamic 
Put-it-over apostle of the Life Underwrit- 
ets’ Association of New York and agent 
of the New York Life; and J. Elton 
Bragg. “ase 

National President Clegg made a plea 
for the organization of the association in 
Newark. He asked why not a Newark 
association, mentioning the fact that it 
was the home of two of the greatest life 
msurance companies in the country. -He 
asked again why should Newark tag on 
to the New York association. He thought 
Newark was big enough and able enough 
to run its Own affairs and that it was a 
logical point for one of the most virile 
Ps useful associations. He ‘emphasized 

€ necessity of co-operation among com- 
res, general agents, managers and 
ie He pointed out the advantages 
ak derived from the pooling of in- 
fit - Seen and Personalities for the bene- 


E. E. Rhodes, always interesting, drew 
hearty applause at the inception of his 
informal remarks by calling attention to 
National President Clegg’s remarks that 
Newark was the home of two leading com- 
panies, and in his dry vein recalled that 
he knew the name of one of the two com- 
panies and up to that time was unable to 
think of the other. 

Mr. Rhodes declared that the sight 
before him—the gathering. of 175 life in- 
surance men and women of Newark, was 
the best view insurancewise that had come 
to him in his forty years’ connection with 
the business. It was the largest group 
to his knowledge ever attending a meeting 
of this kind in Newark. ‘al 

He called attention to the high position 
held by life underwriters-as a factor in 
the life of the country. He was en- 
thusiastic in his endorsement of the 
present educational program for life .in- 
surance salesmen and _ saleswomen. 

Improvement in Agency Personnel 

Mr. Rhodes told his hearers that in the 
old days an educated life insurance agent 
was a “rare bird,” and mighty conspi- 
cious among the personnel of rate book 
carriers of life insurance companies. He 
stated that he was usually found in a 
pattern of a worn-out minister. The new 
needs of the insuring public can only be 
met by great intelligence, continued Mr. 
Rhodes. He said that in the old days the 
proceeds of the life insurance policies paid 
to the widow of the insured were often 
dissipated, while today, through modern 
policy provisions they are conserved to 
accomplish the end for which the protec- 
tion was bought. Fine as has been the 
educational program of the past and of 
today, it was the future education that 
was really important, said Mr. Rhodes. 
He cited as a need for organization the 
associations of medical directors, coun- 
sel, actuaries and of agency and other 
executives. 

Mr. Rhodes assured his listeners that 
the company with which he was associated 
was not so bad as some think, neither 
was it so good as others think, but that 
they had a way of plugging along in their 
own fashion, doing about the best they 
knew how, and he declared facetiously 
the organization of a Newark life under- 
writers’ association might bring about a 
condition where less attention would. be 
paid to any shortcomings which might be 
found in the Mutual Benefit program and 
directed to some other channel. 

In conclusion he pledged the support 
of the Mutual Benefit to the proposed as- 
sociation as far as it was possible for that 
company to go. 


Mr. Hurrell’s Remarks 


Alfred Hurrell, after paying his com- 
pliments to his fellow vice-president, and 
telling a number of his famous. stories, 
called upon life insurance men and women 
to be anxious to help the other men and 
women in the business. Discussing prac- 
tices Mr. Hurrell stated that it was a 
sign of cheapness to rebate and likewise 
a sign of cheapness to twist, and he was 
sure that no real life underwriter would 
want a sign of that kind hung around his 
or her neck. He paid his compliments 
to life underwriters in that he considered 
them in the forefront of business men of 
their. respective communities. Mr. Hur- 
rell recited experiences of his fifteen years’ 
connection with the business in traveling 
up and down the country engaged in pre- 
venting the enactment of inimicable stat- 


_utes. effecting the business of life insur- 


ance. 
Fine Reception for Bragg 


James Elton Bragg was most cordially 
received when he was asked to say a few 
words by Chairman Gooding. He was 
visibly embarrassed, but it was the 
thought of 100% of the attendees at the 
dinner that he was worthy of the ovation 
and more ‘beside. 

Mr. Bragg outlined briefly how he was 
sold the idea of instructing the class con- 
ducted. by the Newark Life .Underwriters 
and the local Y. M. C: A., and of the 
pleasure he had derived from what he had” 
tried to do. He told that the eight weeks 
course; had: been but a-beginning and it 
was his hope that the members of the 
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WEIGHING 
THE PROFITS 


In the language of commissions, the 
Scales tell the story of the multiple 
advantages of representing a multiple 
‘line Company. 


Success speaks in several languages 
but the mother tongue speaks more 
accurately in terms of profit to the 
salesman. 


ACCIDENT AND HEALTH insur- 
ance is protection at the source— 
cementing the foundation of every 
insurance program, the individual 
income. 


LIFE INSURANCE carries on—pro- 
tecting insurance needs, and complet- 
ing the program. 


MULTIPLE LINES 
ARE MUTUAL BUILDERS OF 
THE SALESMAN’S PROFITS 


WEIGHING THE 
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THE FINAL TEST 
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MISSOURI STATE LIFE 
INSURANCE CO. 
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class would come back to other classes 
for more advanced knowledge. . 

Then Lawrence Priddy, whose fame 
needs no elaboration here, who had been 
invited to go to Newark to literally sell 
the new association to the members of the 
fraternity of Newark, was introduced. 
Without any ceremony he got right down 
to business. During the dinner slips had 
been distributed among the diners asking 
for certain information from each one 
present. After they had been collected 
they had been turned over to Priddy and 
he was more busy than an actuary figur- 
ing out a new dividend scale or schedule 
of rates for a special whole life half rate 
policy. With the result he was just as 
thoroughly prepared to defend his activities 
as were the actuaries after their product 
was made known. 

Priddy stated that there were 181 pres- 
ent, that 34 of that number were members 
of the’ Life Underwriters Association of 
New York, that a certain number were 
not eligible for membership at all, but that 
there were 164 who were eligible for mem- 
bership in the new association to be formed 
and then advised that there wasn’t a ghost 
of a chance for any one ofthe 164 to es- 
cape before he or she had signed up, as 
exits both front and back were locked and 
guarded to prevent any slipping out. 

Speaking of the association movement 
from the standpoint of the man who was 
the oldest in point of number of years 
in service, Priddy stating that he had been 
twenty years a member of the executive 
committee of the Life Underwriters As- 
sociation of New York, and in that twen- 
ty years had missed only eight meetings. 
Mr. Priddy gave a short history of the 
organization of the association movement 
and rested his case as to its value to life 
underwriters with the assurance that he 
could talk to them for a week enumerat- 
ing actual accomplishments of association 
activities which have written history into 
the progress of life underwriters. 

Fine Service of S. B. Rote 

Perhaps the man most responsible for 
the present status of this latest move to 
organize a Life Underwriters’ Association 
with headquarters in Newark is Stuart 
B. Rote, general agent of the Connecti- 
cut Mutual Life. Mr. Rote in his unos- 
tentatious way set about soon after going 
to Newark to build up a fraternity among 
life underwriters there. He: invited the 
various general agents and managers to 
be his guests to welcome te Newark new 
appointees with headquarters in Newark. 
He was responsible for the introduction 
of Educational Director Calvert, of the 
Newark Y. M. C. A., to the life insurance 
fraternity of Newark, in that Director 
Calvert was Mr. Rote’s guest at one of 
their informal meetings, and it was from 
this meeting that the splendid class just 
completed started. 

In the lobby of the Hotel Robert Treat 
before and after the dinner Tuesday even- 
ing no little sentiment was expressed 
among those attending that it would be 
a signal honor and a deserved one, too, 
should Mr. Rote be elected the first presi- 
dent of the Association to have headquar- 
ters in Newark. 

An interesting feature at the dinner at 
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the Robert Treat was the singing of the 
diners under the special direction of Paul 
Conrad, christion secretary, of the New- 
wa YM. CA: 

It was stated by chairman Gooding that 
there were twenty-nine life insurance com- 
panies represented in Newark, with ad- 
mitted assets of more than $7,400,000,000, 
and that these companies had insurance in 
force of more than $37,270,000,000. He 
further stated that every company doing 
business in Newark was represented at 
the Robert Treat dinner. 





NORTH GOES TO CANADA 

Frederick J. Williams has been trans- 
ferred from the Canadian territory to 
the New England territory of the Metro- 
politan Life as superintendent of agencies ; 
and Henry E. North has been transferred 
from the New England territory to the 
Canadian territory as superintendent of 
agencies. 

The Board of directors has accepted 
the resignation of Mr. Williams as as- 
sistant secretary, taking effect June Ist. 


MAKING RECORDS 





Clark & Sanborn Agency Insured 200 
Lives in May; Col. M. H. Leonard 
Leads Forces 


Clark & Sanborn, for the State Mutual 
Life in Boston, broke four of the coni- 
pany’s records in May, their first month 
of business. The reorganized office of 
Williams & Clark took April to turn 


around in and during the month of May 
wrote nearly a million and a half, the 
largest production of any State Mutual 
agency, and this insurance was on over 
200 lives, another company record. 

Col. Melvin H. Leonard, a new man in 
the business, brought home to the Clark 
& Sanborn agency the individual agent’s 
record for the State. Mutual of $351,000 
in one month. J. Parker Swett, long 
associated with the agency, broke the com- 
pany’s record for number of lives written 
by an individual agent in one month, pay- 
ing for insurance on 41 lives. , 





Col. Howard Talks to 
Travelers Men Here 


HEARD AT’ COMPANY 





SCHOOL 


Discusses Policyholders’ Month; Tells 
of Its Origin and Predicts Large 
Volume in Drive. 








Vice-President J. L. Howard 


of the 

Travelers in his talk at the fina! meet- 
ing of the company’s school i New 
York last Thursday, gave the “Jiine for 
Life Policyholders” drive added ‘:npetys 
“June to Travelers people means 
something besides the sixth month of 


the year,” he said. “The idea of a 
policyholders’ month started three years 
ago in a peculiar way. It was an at. 
tempt in the first place to furnish field 
representatives wih a good list of pros. 
pects to work on. But the rea! reason 
behind it was a contest in the accident 
department during the early months of 
the year. Our field representatives were 
being driven very hard to do accident 
business and, of course, the urge of the 
bonus was sufficient to devote 
their time to it. As a result life in. 
surance suffered. The problem was: 
How can we, without making the field 
men angry, turn the channels of pro- 
duction back to life insurance? 

“We consequently conceived the idea 
of making it absolutely necessary for our 
agents to produce life insurance by an 
offer good only for June. Results were 
good the first year. Then in June, 1923, 
production of regular life business was 
greater than in the preceding year. The 
next year there was a call for a repe- 
tition of the offer. I was quite obvious 
by that time that our agents were se- 
lecting those policyholders who 
the most likely candidates.” 


Call on Every Policyholder. 


The next problem was how to make 
the field representatives call on all eligi- 
ble policyholders. Results were quite 
noticeable last year. A letter was sent 
direct to every eligible policy holder, say- 
ing the agent would call on him in June. 
“In a similar letter this year Trav- 
elers insureds were requested to write to 
me personally in case they did not re- 
ceive a visit from a Travelers agent,” 
continued Col. Howard. “Four hundred 
and thirty thousand letters have been 
sent out this year, about 145,000 to the 
State of New York. Some of the replies 
which have come to my desk are quite 
interesting and look like a great deal of 
business.” 

One man wrote from Vermont: “I am 
very much interested. Will you please 
let me know what the special policy is? 
I want fifteen or twenty thousand dol- 
lars of insurance and will be very glad 
to have your agent come to see me.” 
Another answer from Pennsylvania: “I 
was about to take out insurance in an- 
other company, but your letter interests 
me. Let me know what you have to 


all of 


were 
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PROVES WHAT? 


May is Hall Month with The Lincoln National Life. 
a special sales campaign led up to Loyalty Day, May ll, the 
birthday of President Arthur F. Hall. 

The Home Office employees of the Company desired an active 
part in the campaign and instituted a sales drive of their own. 
They submitted applications for $661,945 of Linccln National Life 
Insurance on Loyalty 

No more vivid story could be told of the fidelity, enthusiasm 
and capabilities of Lincoln National Life 
Their eagerness to co-operate with their co-workers in the field 
and their ability to do their work well and with dispatch makes 


This year 


Day. 


Home Office employees. 
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The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


More Than $360,000,000 in Force 


Fort Wayne, Indiana 
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Provident Mutual 


Life Insurance Company of Philadelphia 





Sixty Years Old 


Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 





Founded 1865 
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Few Sales Talks at 
Penn Mutual Meeting 


EFFICIENT METHODS STRESSED 





Agents’ Association Discusses Saving of 
Time, Holding Down Lapses, Uni- 
form Contracts, Agency Helps 





The 12d Annual Meeting of the Penn 
Mutua! Agency Association held at 
White Sulphur Springs, May 26, 27, 28 


and 29, was essentially a general agents’ 
convention. In the four days’ sessions 
there was next to no discussions of how 


to sell life insurance the papers being 
devote’ chiefly to methods of shaving 
down by a few seconds, so to speak, the 


time between the signing of an applica- 
tion and the delivery of the policy to 
the agent; to holding down lapses and 
surrenders; to “selling” a man the de- 
sire to become a Penn Mutual agent; 
to training new men and stimulating both 
old and new men; to financing agents 
old and new; to the advantages or dis- 
advantages of uniform contract provi- 
sions; to the value of contests and how 
they should be conducted; and to what 
agency helps are best. 

Every home office department that 
touches the agent’s work was repre- 
sented by an official and several of the 
trustees of the company together with 
Senator George Wharton Pepper, the 
company’s general counsel, were present 
at each session of the convention. 


President Law’s Talk 


William A. Law, president of the Penn 
Mutual, made the opening address at 
the third session, giving a practical and 
fine-tone talk on “Collecting.” Mr. Law 
spoxe of various kinds of collecting that 
engross the activities of men—gems, 
books, pictures, and their like, and he 
swung from that to the most profitable 
of all collecting—the collecting of friends. 
He illustrated, from the experience of 
man, how valuable collecting of friends 
is to the life insurance representative, 
saying that character, and service that 
counts no cost and is not done for profit 
are requisites if the life insurance agent 
is to be a successful maker of lifelong 
friendships. 

William H. Kingsley, agency vice- 
president, was the first speaker at the 
second session. He spoke of the splendid 
work done by the entire agency force 
during the month, which was Policy- 
holders’ Month, and named some of the 
lasting benefits which such a campaign 
supplies, especially empasizing that it 
reveals to many a’ man powers of sales- 
manship of which he had been ignorant, 
and sets up a self-standard which so 
energizes the agent that his future pro- 
duction is of larger volume, and his work 
is more capably done. 

Other home office speakers were: J. 
Burnett Gibb, actuary; Dr. James B. 

utchinson, assistant medical director; 
Dr. Harry K. Dillard, assistant medical 
director ; Malcolm Adam, assistant su- 
pervisor of Applications and Death 
Claims, and Stewart Anderson, manager 
of the Bureau of Field Service. 


Production Speakers 


The field furnished a strong battery of 
speakers, among them being: J. Edward 
Durham, general agent at Philadelphia, 
and trustee of the company; Clinton F. 
McCord, general agent at Newark and 
trustee of the company; Bolling Sibley, 
8enerai agent at Memphis; John 
Murray, general agent at Cleveland; 
Gaius W. Diggs, of Diggs & Cary, gen- 
eral agents at Richmond, Va.; Glen H. 
Alexa: der, district manager at Lima, 
Ohio; David B. Adler, office manager in 


the J. Elliott Hall Agency, in New York 
gt E. G. McWilliam, of McWilliam 


Hyde, general agents, of New York 
City; Mortimer J. Miller, of the M. R. 
Miller Agency, at Rochester, Buffalo and 
yracuse; Edward E. Brown, general 
agent at Chattanooga; Dorion Fleming, 
8eneral agent at New Orleans; Arthur 

















A Record of Service 


The year 1925 marks the seventy-fourth anniversary of the 
Massachusetts Mutual Life Insurance Company. Ever since 1851 
this Company has furnished unexcelled life insurance protection 
at a low net cost and has maintained its record of unswerving 
loyalty to its policyholders. The years have brought wonderful 
growth and prosperity. To-day, as in the past, the whole per- 
sonnel of the Company is imbued with the spirit of service, a 
spirit that permeates the entire activity of the organization. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company. 


SPRINGFIELD, MASSACHUSETTS 
Organized 1851 














W. Finley, general agent at Louisville; 
Marion B. Freeman, of Wootton, Free- 
man & Addison, general agents at Bal- 
timore; Hugh M. Willet, of H. M. Wil- 
let & Son, general agents at Atlanta; 
Lee M. Gillette, general agent at De- 
troit; Paul H. Kremer, general agent 
at Milwaukee, and J. Elliott Hall, of the 
J. Elliott Hall Agency, New York City. 

The meetings. were characterized by 
extreme frankness of utterance, con- 
structive quality of the discussions, and 
enthusiasm generated by universal satis- 
faction in the field force of the Penn 
Mutual with the efficient service, stead- 
ily improved by constant watchfulness, 
which the Penn Mutual is giving to 


its agents and to its policyholders and 
beneficiaries. 





Barber—“Well, my little man, and how 
de you want your hair cut?” 

Robert—“Just like papa’s, and don’t 
forget the little hole at the top where 
the head comes through.”—Selected. 


TELL OF SELECTIVE TRAINING. 





E. A. Woods Says Book of Drs. Yoa- 
kum and Kanagy is Constructive; 
Analysis of Facts. 

Doctors Kenagy and Yoakum of Pitts- 
burgh have written a book, “The Selec- 
tion and Training of Salesmen,” discus- 
sine scientific methods in developing the 
sales organization. Dr. Yoakum was 
head and Dr. Kenagy was one of the as- 
sistants in the Bureau of 

search at Pittsburgh. 

In discussing the book E. A. Woods, 
of Pittsburgh, writes THE Eastern Un- 
DERWRITER : 


Personnel Re- 


“There is a wealth of information in this 
took that no one interested in the se- 
lection and training of salesmen can af- 
ford to disregard. Whether one accepts 


the conclusions or not,-the definite data 
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Principal and Income Policy 


Our new contract 


1. (Guarantees the wife a tax-free 
monthly life income equal to 
six per cent per annum of 


the 


principal 


(pays seven 


per cent under our present 


schedule). 
from 


free 
tax. 


tN 


This income is 
Federal income 


Pays the insured a monthly 


income if disabled. 


3. Delivers entire principal to 
children or other beneficiaries 
after wife’s death. 


The premium 


is only slightly 


more than for ordinary life, at most 


ages about 20 per cent more. 


let upon request. 


Bogk- 











given in this book are of value. I know 
well the scientific attitude of both these 
men. They approach these problems with 
a determination to give facts and not to 
confirm previous theories. Many cher- 
ished theories of my own, by actual in- 
vestigation not only in life insurance sales- 
manship but checked up by the sales se- 
lection methods of other selling organiza- 
tions, were proved not to have been 
founded on facts; and it is as important 
to know rather than guess where we have 
been wrong as it is to know better me- 
thods. 

“Trrespective of whether or not one 
accepts the conclusions of the book, the 
forms suggested and the discussions con- 
tained in this book are things that no 
real student of the selection of salesmen 
can afford to be without. It is not too 
much to say that if a copy of this book 
were in the hands of every executive, 
company and agency, interested in cutting 
down the turnover of life underwriters, 
it would result in a very great and im- 
mediate saving, by eliminating a every 
great source of waste in the life insur- 
ance business.” 


MISS COPE’S NEW POST 





Leaves Life Insurance Company to Go 
With Walter V. Davidson Corpora- 
tion, New York City 


Miss Gertrude V. Cope, formerly with 
the Phoenix Mutual, is now with the Wal- 
ter V. Davidson Corporation, management 
counsellors, New York City. She has been 
specializing on such insurance problems as 
the following: 

(1) Development of adequate facts on 
all phases of distribution for Agency Ad- 
ministration. . 

(2) The preparation of Managers’ or 
General Agents’ Manuals (from personal 
surveys and. analyses of the best practices 
of successful offices). 

(3) Salesmen Selection Systems. 

(4) Methods of Recruiting, Training, 
Supervising and Stimulating Salesmen. 

(5) Establishment of Criterions- oi 
Branch Office Progress. 

(6) Market Analysis. 





HAMER'S ANNIVERSARY 

John W. Hamer, financial vice-president 
of the Penn Mutual Life, will reach his 
golden anniversary of service on June }. 
Mr. Hamer came to the Penn Mutual in 
1875 as Assistant to the President. In 
1888 he was appointed manager of the 
loan department, which has charge of the 
real estate mcrtgages. In 1913 he became 
taird vice-president. And in 1921 he was 
cected financial vice-president. “The high 
financial standing of this great institution 
is in large part creditable to the skill of 
Mr. Hamer. He is a financier in the best 
sense of the word, whose ability is highly 
rated in the investment realm and whose 
judgment is sought when great enterprise: 
are projected. His wisdom, the fruit of 
long experience and its using by a mind 
of uncommon acumen, has been devoted 
unremittingly to the interests of the pol- 
icykolders of our Company and their bene- 
ficiaries.” says the Penn Mutual “News 
Letter.” 

Mr. Hamer deserves tc the last letter 
every encomium his golden amniversary 
will evoke. 


POSTPONE DECISION 


Decision of four Michigan life com- 
panies in regard to entering the non- 
medical policy field will be postponed 
at least until next month, it is said, 
as the result of postponement of the 
May inter-company meeting until 
sometime in June. 





MAKES QUICK SUCCESS 


Eighteen months ago Frank J. Henry 
started in the: life insurance business 
with the Eureka Life as an agent. He 
was so successful that in the fall of 
1924 he was’ transferred to Baltimore as 
an assistant and three months later was 
‘made superintendent of the Eureka- 
Maryland ,Assurance at Cambridge, 
Maryland. 
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Court Decisions on 
Incontestable Clause 


RECENT CASES OF IMPORTANCE 





Reviewed by Legal Notes Prepared for 
Actuarial Society of America by 
Wendall M. Strong, Mutual Life 





Among the interesting cases noted in 
the legal notes of the Actuarial Society 
of America, summarized by Wendell M. 
Strong, associate actuary of the Mutual 


Life are the following: 
Incontestable Clause; Rescission of 
Policy: (Feierman vs. Eureka Life Ins. 


Co. of Baltimore, Md., Supreme Court of 
Pa., 124 Atlantic Rep. 171.) The policy 
provided - that it should be “incontestable 
after two years from its date of issue.” 
The insured died within the two years, but 
suit was filed after the end cf the two 
years. The company contested on the 
ground of material misrepresentations. 
The court held that the policy had become 
incontestable by lapse of time, even though 
the insured had died before the end of the 
two years. In the opinion of the court it 
was stated: 

“The. great. weight of authority sup- 
ports the position that the insurer must at 
least disavow liability within the contest- 
able period to be relieved—not necessarily 
by legal action, but some definite step, 
specifying the ground of complaint, in such 
form as to effect a cancellation of the con- 
tract.” 

This and other parts of the opinion 
would indicate that steps other than bring- 
ing an action for cancellation would be 
considered sufficient. (See two preceding 
cases. ) 

Incontestable Clause: (Markowitz vs. 
Metropolitan Life Ins. Co., Supreme Court, 
Appellate Term, First Dept., 203 N>: Y. 
Supp. 534.) The policy provided that it 
should be incontestable after two years 
from its date of issue. The insured died 
before the expiration of the two years, but 
suit was not brought until after that time. 
In the lower court judgment was given 
against the company on the ground that the 
incontestable clause was conclusive after 
two years even though the insured had 
previously died. 

The Appellate Term held that the rights 
of the parties were fixed by the death of 
the insured so that fraud could be pleaded { 
as a defense, if the insured died during 
the contestable period, even though suit 
was not brought until after the end of 
the period. The judgment was reversed 
and a new trial ordered. 

Must Misrepresentation be Willful as 
Well as Material to Avoid the Policy? 
(Simpson vs. Metropolitan Life Insurance 
Co, St. Louis Court of Appeals, 263 S. W. 
Pep. 521.) The pleadings alleged misrep- 
resentation on the part of the insured in 
taking the policy, but did not allege that 
these were willfully and fraudulently imade. 
Furthermore, in the lower court the in- 
struction given did not require the jury 
in order to give a verdict for the com- 
pany to find that the insured had “willfully 
and knowingly made the misrepresentations 
for a fraudulent and corrupt motive.” The 
judgment in the lower court was for the 
company. On appeal the higher court held 
that in- the instruction to the jury, at 
least, it should have been brought out that 
in order to give a verdict for the company 
the jury should not only find the misrep- 
resentations material, but willfully and 
fraudulently made. As this did not enter 
into the verdict, the judgment was reversed 
and the cause remanded. 





Jay Reem to Sneak at 
N. Y. U. Graduating Exercises 


The graduating exercises of the spring 
life insurance class at New York Univer- 
sity, under the leadership of Dr. Griffin 
M. Lovelace, wi!l be held on Saturday. 
lune 6, at 11 o'clock, in’ the University 
Building. Jay Ream, assistant superin 
tendent of agencies of the Mutual Benefit, 
will be the speaker, his topic being ° ‘Meth- 
ods Used by Successful Men.” Mr. Ream 


BUFFALO’S NEW OFFICERS 


Sidney Wertimer President; Three New 
Directors Elected; Charles Gilman, 
of Boston, Principal Speaker 

The Buffalo Life Underwriters’ Asso- 
ciation elected the following officers for 
the year at its annual meeting this week: 
President, Sidney Wertimer, of Henry 
Wertimer & Son; vice-presidents, Melvin 
P. Porter, of Massachusetts Mutual Life, 
and C. F. Pierce, of Phoenix Mutual Life; 
secretary, Stanley Marsh, Connecticut Mu- 
tuzl Life, and treasurer, Carl Anderson, 
Northwestern Life. 

The association appointed three new di- 
rectors. They are Joseph Nash, State Mu- 
tual Life Assurance Co.; Howard W. 
Smith, Aetna Life Insurance Co., and 
Newton Turgen, Union Central Life Co. 

Charles Gilman, Boston, National Life 
of Vermont, was the principal speaker. 


A pessimist is the man who, when de- 
clined for life insurance, is certain he will 
pass away before the end of the year. 

An optimist, when declined, is thankful 
he has been formed of his impairment 
and endeavors to take greater care of him- 
self, in order to improve his condition. 





George Washington Life 
Insurance Company 


Charleston, W. Va. 
HARRISON B. SMITH, President 
presents opportunity for liberal contracts 
covering detinite territory with Home 
Office registry and with power of ap- 

pointment of sub-agents. 

Ihe States ot West Virginia, Virginia, 
Ohio. Kentucky, Tennessee, South Caro- 
lina. North Carolina, Georgia, Michigan, 
Oklahoma, and Washington. 


Address: 


ERNEST C. MILAIR 
Vice-President and Secretary 











ILLINOIS LIFEINSURANCE CO 
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in agencies of his company throughout the 
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LENGTHENING | 
HUMAN LIFE 


Gs financial strength makes it pos- 

sible for the METROPOLITAN to carry on a 
nation-wide campaign for better health and 
longer life. 


Records kept by the Company show an 
extraordinary decrease in the death rate 
among its policyholders. Compared with 19/1, 
for example, there were nearly 62,000 fewer 
deaths in 1924 among its Industrial policy- 
holders than there would have been if the 1911 
death rate had prevailed. | 


While the average life span in the United 
States is five and one-half years greater than it 
was twelve years ago, the life span of the In- 
dustrial policyholders of the METROPOLITAN 
increased nearly eight and one-half years—a 
betterment of three years over the general 
average—in the same interval. 


HEALTH AND WELFARE 
STATEMENT 


DECEMBER 31, 1924 





— 


ives saved among Metropolitan Industrial 
Policyholders since 1911 in excess of mor- 


tality improvement for population in 

I eee can cede ce vs os RRC eR 200,000 people 

Saving in death claims since 1911............... $40,000,000 
Lives saved in 1924 as compared with death 

Ate Sor rE ri se ee 61,958 people 
Decline in mortality rate among Metropoli- 

tan Industrial Policyholders for all causes 

Bi eeaE ies TE dos ae i een a Re 32.1% 
Decline in Metropolitan Tuberculosis mor- 

PAUCY CHOSE RICE WOES yar ee al wae ee a a PTI 53.4% 
Decline in Metropolitan Typhoid mortality 

RE Te eer aes 80.3% 
Decline in Metropolitan Diphtheria mortal- 

Sty Wak SE tk eos oe ot bse ctca ees > 53.1% 
Health information through magazine ad- 

vertisements reached in 1924............. 50,000,000 peop!e 
Health literature distributed free in 1924..... 40,474,878 copies 
Trained nursing care for sick policyholders 

HEROES ENA 5 Woe VS Seas Fees WEI a Va 2,565,295 visits 
Fealth examination film shown to........... 2,000,000 people 
Total expenditures for Health and Welfare 

Work among Policyholders in 1924............ $3,027,001.25 
METROPOLITAN LIFE INSURANCE COMPANY 


NEW YORK 
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Libraries Covering 
Insurance Topics 


WHERE THEY ARE LOCATED 





What They Contain and Names of Their 
Librarians Given in List Just 
Made Public 





A description of the Insurance Li- 
braries of America—the ones mostly 
which are large enough to have a pro- 
fessional librarian in charge—is published 
jn the current issue of “Special Librar- 
ies,” the publication of the Special Li- 
braries Association. Here follows the 
jist with a brief description: 


Aetna Life, Research Division, Hartford 

The library is part of the Inspection 
Division. Books, magazines and infor- 
mation file deal mostly with engineering 
and chemistry as related to industrial 
processes ; and with occupational diseases 
and the several aspects of safety. Offices 
located in several buildings, making it 
necessary that many of the books be 
placed in the department using them. 
Books used principally in the Research 
Department; but loaned throughout or- 
ganization; photo-stats of material made 
when required. Librarian, Clare G. Os- 
born. 
Association of Life Insurance Presidents, 

New York 

Library covers life insurance and re- 
lated subjects. Life insurance material 
is classified by the Library of Congress 
classification; all other material by the 
Dewey Decimal. Library serves mem- 
bers of the association and its executives 
for whom research is done. It is under 
the immediate supervision of the asso- 
ciation’s executives. Five persons are 
employer. Librarian, Edith H. Sillence. 

Connecticut Mutual, Hartford 


Comprises actuarial subjects, insur- 
ance, law, and other topics of interest to 


insurance companies. Maintained for 
the company’s own use. Does not have 
a librarian. 


Equitable Life Insurance Society, 
New York 

Covers principally life insurance and 
related subjects. It is used chiefly by the 
officers and staff of the company. A key 
to the collection is furnished by a dic- 
tionary index. Librarian, Grace W. 
Morse. 

Fidelity Mutual Life, Philadelphia 

Covers life insurance, actuarial science, 
investments, medical aspects of life in- 
surance, salesmanship and advertising. 
Library is indexed by one general index 
with books shelved in the departments 
to which they especially apply. Books 
on general topics and insurance depart- 
ment reports are placed in the library 
proper. Librarian, Elsie Ulrich. 

Fire Underwriters Association of the 

Northwest, Chicago, IIl. 

Library covers fire insurance and re- 
lated subjects; also to some extent ac- 
cident and health, workmen’s compensa- 
tion, and life insurance. 

Occasional bibliographical work done. 
No research. Two employees. Librarian, 
Edith Y. Wetmore. 

Fire Underwriters’ Association of the 

Pacific, San Francisco 


Library covers all branches of insur- 
ance but principally fire. More than five 
thousand volumes. Nearly two thousand 
visitors came to its rooms in 1924. It 
loans books to members. Maintains lec- 
ture courses on insurance. 


Insurance Library Association of Atlanta 
Atlanta 


Material on all branches of insurance 
and related subjects. Used chiefly by 
field men and others covering the South- 
em field. Librarian, Isabel Stevens. 

The insurance Library Association of 
Boston, Boston 

Incorporated under the laws of Massa- 
chuseits. Collection limited to the field 
of fire insurance and fire protection and 
Prevention. Within these fields has ac- 
cumulated very thoroughly and systema- 


tically all procurable information. Has 
sought to include rceords and documents 
to illustrate early development of insur- 
ance, as well as everything of contem- 
porary interest. In early pamphlets, pro- 
ceedings of insurance organizations, leg- 
islative’ documents, and periodicals de- 
voted to insurance, it is very complete. 
It has been made the custodian of the 
Gayle T. Forbush collection of fire prints 
and engravings. It has acquired prints, 
engravings, photographs, as well as lit- 
erature pertaining. to the business. It 
issues a Bulletin containing an index 
to much of the material on fire insurance 
and fire protection and prevention re- 
ceived at the library. The library is 
used by its members, many of whom in 
the associate class are outside the field 
of insurance; and by students in tech- 
nical schools and universities in Boston 
and vicinity. It maintains during the fall 
and winter months lecture courses in 
fire, casualty and marine insurance now 
attended by about two hundred and fifty 
men and women. Librarian, D. N. 
Handy. 


The Insurance Society of New York 
New York 

The library covers all branches of in- 
surance, and contains, in addition, a few 
general reference works. The number of 
books in the library on May 1, 1924, was 
16,946. 

It is open to the public for reference 
use only. Members may borrow books 
for home use. According to the last 
printed report 3,557 books and pamphlets 
were loaned from April 30, 1923 to May 
1, 1924. Over five thousand readers used 
the library and over one thousand of 
them asked reference questions which 
required three minutes or more to look 
up. This year the society has about six 
hundred students taking the insurance 
courses of the Insurance Institute of 
America who have the privilege of bor- 
rowing books from the library. 

The classification system is based upon 
that used at the Insurance Library As- 
sociation of Boston. The library is not 
fully cataloged and indexed. New books 
and pamphlets are listed in the “News 
Letter,” published by the society. Lib- 
rarian, Mabel B. Swerig. 


Maryland Casualty Co., Baltimore 

Research library of the Engineering 
and Rating Division. Collects all data 
on accident prevention and on processes 
in industries and their hazards. Indexes 
by subjects, articles in books, pamph- 
lets, plant magazines, government publica- 
tions, magazines and clippings. Makes 
special effort to obtain information con- 
cerning the prevention of the occurence 
of accidents of various kinds both in- 
dustrial and public. 

Three persons devote all or part of 
their time to the library. Librarian, 
Naomi Lewy. 


Metropolitan Life, New York 

The library now has‘some sixty thou- 
sand books, reports and documents cov- 
ering industrial hygiene, public health, 
accident prevention and pensions, in ad- 
dition to its main subject—life insurance. 
While it has an active circulating de- 
partment, emphasis has been put on the 
development of research work for the 
last three years. The four phases of 
reference and research work now car- 
ried on by the library are: insurance, 
industry and economics, publicity and 
public health—all supported by general 
reference work, book ordering and cata- 
loging necessary for such activities. 

The library staff numbers twenty-eight, 
consisting of trained librarians, junior 
assistants, and typists. They serve a 
company of seventy-flve hundred to eight 
thousand employees either directly or 
through the departments. New books 
are bought on request of an individual 
for pleasure or business réading; special 
emphasis is put on.the “reserving” of 
non-fiction. Weekly lists of additions to 
the library are distributed and a page 
of “book notes” is contributed each 
month to the “Home Office” magazine. 

The library is under the supervision of 
the Welfare Division though all new 


developments depend upon the advice 
and approval of the officers of those 
divisions most concerned. - Librarian, 
Florence Bradley. 


Mutual Benefit Life, Newark 


Agency Department Reference Library. 
Covers intensively such subjects as policy 
building ; organization; finance and com- 
pensation; recruiting and training; sales 
promotion and training; salesmanship 
and selling; office organization and con- 
servation; statistics and miscellaneous 
life insurance, and related literature. 
No research or bibliographical work is 
done but every effort is made to keep 
information up to date and promptly 


available and to be in a position to advise 
agents where helpful informatign can be 
obtained. Librarian, Helen M* Walton. 


National Bureau of Casualty and Surety 
Underwriters, New York 
The library covers: 

(1) Workmerg-e.compensation and 
employers’ liabitity and property 
damage liability insurance lines. 

(2) Automobile, public liability, prop- 
erty damage and collision - insur- 
ance. 

(3) Burglary, theft. and rebbery in- 
surance. 

(4) Steam boiler, engine and fly- 

(Continued on page-11) 





THE EUREKA-MARYLAND ASSURANCE CORPORATION 


BALTIMORE, MARYLAND 
Incorporated 1882 


Issues all modern forms of Life Insurance, including Industrial, Ordinary 
and Group 


J. C. MAGINNIS, President 








ORGANIZED 1850 


10£ 107 Fifth Avenue 


THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 
HOME OFFICE 


New York City ° 








ERVICE 
ATISFACTION 
UCCESS 


Are Assured When 
You Place Your LIFE BUSINESS With 
S. S. WOLFSON, Inc. 


Managers 
BIBLE HOUSE AGENCY 
350-352 Bible House . 
-THE UNION CENTRAL LIFE INSURANCE CO. 


EIGHTH STREET and THIRD AVENUE, NEW YORK CITY 
’"Phones: Stuyvesant 3044-3045 











W. J. Williams, President 


Over 114 Million Policies Now in Force 


Only four other life insurance companies in America have more policy ! 
contracts in force than this Company. The following figures show its 
remarkable growth in the last ten years: ti 


Organized February 23, 1888 


Jan. 1, 1915 Jan. 1, 1925 
Asse) ie (813% Seiad cc slakaeenctucusve . $ 8,763,565 $ 47,866,964 
Policies in Force. .............e2e00- cohiedsea's 552,311 1,671,557 
Insurance in Force.....:.......scseeeeees ... $79,954,935 $391,193,848 


Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Company 


CINCINNATI, OHIO 











ACACIA 











making money. : 





, limited by its Charter to Master Mason 
pang mn ony alr ae Troe “of Life Insurance Policies at Net Cost. ‘ 
yr oe rere epee ea ee (over) $12,000,000 
Lowest Rates : Liberal Dividends - 
lnseaedibe “teh! Pande Ais. 06503. ARERR Brick ees Over $180,000,000 
Amit ES SRS FRR PENSE IE Over 13,000,000 

AN INCREASE OF OVER 600% IN SIX YEARS 
record is witho' rallel in Insurance his . Prospective agents - 
a Gc ter proof of the ela ar ACACIA Agents a ane heshaoen and. 


_° ACACIA MUTUAL LIFE ASSOCIATION. _ 
William Montgomery, President - 7 - Homer Building, Washington, D. C. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














i If a man tells you he 
nore iy has all the insurance he 
Rejoinder wants, says A. C. Utter 


of Detroit, representing 
the New England Mutual, thus intending 
to end the interview, a critical moment has 
arrived, and a good reply is that, if you 
confined—your. work to those who wanted 
insurance, you would be dealing only with 
patients in hospitals. A rejoinder of this 
sort, with a smile, will frequently open up 
a frank discussion. Always be ready with 
an apt reply when you are bluffed; other- 
wise your opportunity may be lost. 

Another reply to the man who asserts 
that he does not want insurance is that 
you understood that before you called— 
you came to request the courtesy of a 
hearing. 


* * * 


It is well known that 
persons holding. annu- 
ity policies, as a class, 
live longer than the 
average person. The experience in Great 
Britain, where annuities are commonly sold, 
demonstrates this. Taking a cue from this 
“Equitable Items” suggests the following 
approach : 

Mr. Jones: I presume if I asked if you 
were interested in prolonging your LIFE 
your answer would be YES. Well, the 
Equitable issues a, contract known as a 
Retirement Annuity, and experience shows 
that Annuitants as a class live much long- 
er than the average person. Will you not 
give me ten minutes of your time to show 
you the BOND? It may materially add 
to your life span. 


Annuitants 
Generally 
Live Longer 


* * * 
Closin Several ways to bring 
fi catiees a2 talk on income: in- 
itiasiens, surance to the closing 


point are suggested by 

International Life in the following : 
“If there is to be a drop in the plane 
oi living after your death, have it take 


place immediately. To defer it means 
disaster.” 
“Naturally vour wife is devoting her 


life-time to the care of you and your chil- 
dren, to your comfort and well-being. She 
has had neither the time nor the desire 
to acquire a knowledge of investing and 
caring for money, so would it be fair to 
her and the children to thrust your insur- 
ance money into her lap without safe- 
guarding it?” 

“Women have no foot rule with -which 
to measure money. -Lump sum. seems 


measureless. It: makes a women live. in 
a fool’s Paradise; in a world of sham 
values.” 


“Someday those long-running bonds of 
yours are going to mature, twenty, thirty, 
forty-years from now. Is it fair to ask 
her, when she is old, and can’t see very 
well and can’t hear very well, to go and 
reinvest that money?” 

“Monthly income means that your wife 
will have a clear insight into the future. 
It means that she cannot fool herself re- 
garding her income. It means -that she 





can adjust her life to a proper basis which 
she can understand, can figure on, and ar- 
range for.” 

“The real reason why you are working 
and buying insurance is to provide an in- 
come for your wife and family. Then why 
not buy the income itself—instead of buy- 
ing capital. It is the direct, business-like 
way of doing it.” 

“To whom would your wife go regarding 
the investment of your life insurance 
money—think of them—your lawyer, your 
minister, her relatives, (well-meaning peo- 
ple) but do you want your life’s ambition 
to fall into their hands?” 


ee 

Problems Specializing in busi- 

In Business "°°S insurance _ brings 

Insurance a possibility of “big 
policies” and a well 


built-up clientele and it also brings a lot 
of worry and disappointment, said Philip 
Englehart in a recent talk on business in- 
surance. Remember you are as a rule 
dealing with several minds, men of differ- 
ent temperaments and _ different ideas. 
Very few people concur in all their ideas. 
Therefore, you have at times many re- 
peated interviews to make, and each mem- 
ber has to be sold as an individual before 
you can get collective action. 

I believe it wise to classify your points 
of contact in order to know where it is 
best to strike first. Often your success 
will depend on. the start you get. A sub- 
ordinate may turn you down for some 
personal reason of may interfere because 
you are not aware of the entire situation. 
First‘ of all, remember it is the men who 
are the brains of the business that should 
receive your attention. Dr. Rockwell says, 
“Business is founded upon hope,” and ac- 
cording to Bradstreet’s, 74 per cent. of 
financial failures are due not to business 
conditions, but to something which hap- 
pens to the individual owner or manager 
of the business. |My point in the above 
is that you must get a grasp’of the per- 
sonal interests of each man you interview. 
Stock and equipment can be replaced but 
brains cannot and self-interest comes before 
general protection. 

It is advisable to have an outline, not 


to be followed word for word, but as a 


guide to refresh your mind. 


1. Brains, personal element, sel f-inter- 
est of the prospect. 

2. Where will the loss fall heaviest— 
on. the. business, certain individuals, or the 
prospect’s family? (Love for a man’s fam- 
ily is the strongest: appeal ef all.) 

3. What functions will be impaired by: 
the prospect’s death? 

a. Office Management 

b. Control of certain trade 

c. Confidence of creditors or customers. 

4. What vulnerable point will be ex- 
posed? Good will withdrawn may have an 
effect on credit stability because of the 
personal standing of one member. 

5. Loss of capital or credit. 


one dies. 








INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually or quarterly, 
d 


an 
INDUSTRIAL Policies from $12.58 to $1,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1924 


Renate «. eisivsesievi ies ss¥capadkoe BEVAG ESE he das cheb eee s wae éuhatsbansd ba fape tae cave +++-$ 41,521,283.1. 
Liabilities ............0000. Eerie’ avd dhicda sb sucapcesansesbasdRabbdedhadeastasdisccees 36,164,159.74 
. Capital and Surplus............se000. ans Sie t pean dieandsaiwumbuan NERO LEN RCD + kumi e+ _5,357,123.43 
OT een ae PASO te AIR e a ee ae gh aqacdagnevaumacs iasupheddeasatdecdacae +. 273, 
Payments 06. PeRry wba 6. «5655.2. 60. ot scion gcohuces case cche Bacto dads adgaeasscaeas st 3,036,319.80 
Total Payments to Policyholders Since Organization. ........ . . .$35,784,215.15 


JOHN G. WALKER, President 














The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having amp) 
capital, pond ag and highest standard of reserves. — 








————a, 











od 


WANTED 
A Supervisor of Agents 


An Eastern Life company wants as Supervisor of Agents a 
young man with field experience and who is a graduate of a 
University Life Insurance Course. Address: 


Box 1022, The Eastern Underwriter 
86 Fulton Street, New York, N. Y. 


























Our Ninetieth Birthday 


Ninety years ago, April 1, 1835, Massachusetts chartered the 
New England Mutual. This is the oldest Charter now existing. 


The granting of this Charter had a vast significance, for it 
introduced a New Idea, which cleared the way for the present 
growth of Life Insurance. 


THAT IDEA WAS MUTUALITY 


NEW ENGLAND MUTUAL LIFE INSURANCE CO. 
Boston, Massachusetts 











Actual cash replacement needed _ if 
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. ys 
THE MUTUAL LIFE |; 
The Mutual Life Insurance Company of New York has a ie 
record of EIGHTY-TWO YEARS of prosperous and suc- : 
cessf, business. It has passed through panics, pestilence i 
and wars unharmed, and to-day, as a result of eight decades : 
of endeavor, offers financial -strength, reputation, magni- i 
tude, leadership, and life insurance service. : 


Those considering life insurance as 


a protession are invited to apply to 


W7 MEIN MEIN VEIN NEINZ VEIN NSEC NS 


lhe Mutual | ife lasurance Company 
of New York 
34 Nassau Street 


New York 
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Library Topics 
(Continued from page 9) 

wheel, and electric machinery in- 
surance, and es : : 
(5) The allied subjects of industrial 
and public accidents, etc. , 
"The collection is supplemented by in- 
formation files consisting of approxi- 
mately twenty thousand clippings and 
pamphiets. It issues monthly a mimeo- 
raphe bulletin containing recent ad- 
ditions to the library. It is used in ad- 
yancing investigations and researches 
made by the company members of the 
bureau, its staff and that of its branch 
ofices. Librarian, Mildred B. Pressman. 
National Fire, Hartford 

The library is operated in connection 
with tle filing department. Covers fire 
insurance and related subjects. The ob- 
ject of the library is to provide a de- 
partment of information and information 
service for officials and heads of depart- 
ments and for employees in the service 
of the company. Librarian, Mary A. 
Bowen. 

National Life Insurance Co., 
Montpelier, Vt. 

Numbers about seventy-five hundred 
yolumes covering law, insurance, and re- 
lated subjects, the material on law being 

ecially complete. 

The librarian reports that in the three 
years which have elapsed since its or- 
ganization the library has conclusively 
demonstrated its usefulness to the execu- 
tives and employees of . the. company. 
Librarian, (Mrs.) Alice F. Fitzgerald. 
National Safety Council, 
Chicago, Ill. 

Library organized and maintained by 
the National Safety Council. It covers 
accident prevention; industrial health 
and industrial betterment. Employs for 
indexing and cataloging trained library 
school graduate, who devotes practically 
her entire time to this work, analyzing 
all publications of the National Safety 
Council, the annual Congress Proceed- 
ings, the National Safety News, and over 
two hundred industrial engineering, so- 
ciological and insurance magazines sub- 
scribed to by the council. 

The use of the library. is stimulated 
by exhibits presented ‘at the Annual 
Safety Congresses and other large safe- 
ty conventions, book reviews, and refer- 
ence lists printed in the “National Safety 
News” and by special publicity methods. 
Four persons devote their entire time to 
the library; one librarian, a reference li- 
brarian, a cataloguer and a general assis- 
tant. Librarian, Mary Bostwick Day. 
New York Fire Insurance Rating Or- 

ganization—Syracuse Division, Syra- 

cuse, N. Y. 

Scope; fire hazards, fire prevention, 
tating, engineering, fire insurance. All 
books, magazines and pamphlets of 
value are indexed. Information is used 
by the office force in rate making and 
by field men, members ‘of the associa- 


‘tion. Librarian, Lucile R. Creckett. 


Phoenix Mutual Life Insurance Co., 
Hartford 

The library is maintained by the com- 
pany. Covers insurance, business econ- 
omics and finance; has considerable. ma- 
terial on biography, poetry, history, con- 
duct of life, fiction, and rhetoric. 

It has about one hundred and ten 
Periodicals, including thirty-six insurance 
Periodicals ; most of which are distributed 
to executives and division heads, for ex- 
amination. Attention is called to articles 
On subjects in which they are especially 
interested. Articles of -general interest 
are marked for clipping: The library 
co-operates in the training classes main- 
taine’ for agents. Books are mailed to 
agents and purchased for them. -They 
borrow freely from the library’s collec- 
tion of clippings from current periodicals 
which is maintained to furnish informa- 
tion on the special problems of the bus- 
mess. The agency force is kept in touch 


a the library through articles pub- 
ed 


Field.” A reading course has been out- 
ag tor them and a prize offered for 
es 


t list’ of reading with comments, 
returned to the library in the spring. 


in the company : magazine, “The - 





Mutual Insurance Co., 
Philadelphia 

Library organization and maintained by 
the company. Covers life insurance,. of- 
fice management, business psychology, 
actuarial science and life insurance sales- 
manship. Books, pamphlets, and periodi- 
cals are circulated among officers and 
home office force and lectures given in 
educational courses offered to office em- 
ployees help to stimulate the use of the 
material in the library. Librarian, Mary 
S. Allen. 


Prudential Insurance Co., Newark 

This library, conceived and developed 
by Dr. Frederick L. Hoffman, himself 
one of the foremost authorities on in- 
dustrial life insurance, and insurance 
medicine and health problems in Amer- 
ica, at one time numbered over two 
hundred thousand volumes and pamph- 
lets. In its comprehensiveness it ex- 
celled all similar collections in the United 
States. It consisted of seven main sec- 
tions, viz., (1) statistics and economics, 
(2) insurance, (3) occupation and indus- 
try, (4) American statistics and infor- 
mation, (5) foreign statistics and informa- 
tion, (6) public health, (7) medicine and 
general science; each section being in 
charge of a clerk responsible for its 
upkeep. 

In 1922 the company decided to re- 
strict the library to its insurance section 
making satisfactory arrangements with 
a number of other libraries for the prop- 
er preservation and continuity of the 
several sections the care of which had 
become too onerous and room consuming. 

The insurance section has been much 
improved during the past two years es- 
pecially as regards the methods and re- 
sults of domestic and foreign insurance 
companies. The insurance section is 
under the general direction of Dr. Hoff- 
man but in immediate charge of Mr. 
Albert Shopp of the consulting statis- 
ticians office. 

Travelers Insurance Co., Hartford 

A reference and circulating library for 
the use of officers and employees of the 
Travelers. Covers all branches of in- 
surance; atid economics, statistics, fi- 
nance, medical science, business, business 
English, labor problems, etc. Complete 
files of insurance year books, state re- 
ports and insurance journals. Material 
is indexed as received. Circulation for 
1924, 2,372 volumes. Bibliographical work 
on pensions. Two employees. Librarian, 
Emily C. Coates. 





WINS GOLD MEDALLION 





Joseph John Keon Pays for $1,000,000 
of Life Insurance 

Joseph John Keon, representative of 
the Travelers, has been awarded a gold 
medallion by the Travelers as a result of 
paying for $1,000,000 in life business. He 
qualified for the pin April 30, having 
completed his allotment in four months 
instead of a year as allotted for this 
amount. He also won in February the 
Travelers’ silver medallion for $100,000 
in paid-for business. 

Mr. Keon started in the life insurance 
business following the war in the New 
York office of the Travelers and wrote 
$100,000 in his first week. He is a gradu- 
ate of the New York University Life In- 
surance School and was the first man to 
qualify with $100,000 in life insurance 
business. Before going into the insur- 
ance business he was a contractor. . Mr. 
Keon is with the Perez F. Huff agency. 





AETNA BIAMOND JUBILEE 
In the Diamond Jubilee campaign of 
the Aetna Life, extending from March 
1 to June 1, Hart & Eubank, New York 
general agents, have paid for $26,866,- 
076 including group, a percentage of 94.4 
of their quota of $28,471,576. This 
quota was the largest ever accorded a 
general agency fora three-month period. 
In May the agenty wrote $12 
. and_paid for slightly over $9,000,000, 
clusive of group. ‘This ~volume exceeds 
any previous record of the agency. On 
three different days during May, Hart 
a HE secured . over... $1,000,000 per 
day in paid business, 


WAR RISK COVER ENDS 





June 7 Last Day on Which World War 
Veterans May Reinstate Lapsed 
Policies 

Veterans of the World War have until 
Sunday, June 7, to make application for 
the remstatement and conversion of their 
war risk insurance. According to Section 
304 of the government insurance act this 
time limit is ‘set’ for nearly all who are 
qualified to maintain or re-obtain their 
governinent policies. 














FLORIDA 


offers an unparalleled opportunity to the 
agent who will come now and stick on 
his job. . 
W. R. Letcher, General Agent 
PACIFIC MUTUAL LIFE 
JACKSONVILLE FLORIDA 








FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell. Building 


Des Moines, Iowa 














HOME LIFE 


Insurance Company of New York 





ETHELBERT IDE LOW, President 


The 65th Annual Report shows: 


Premiums received dur- 
ing the year 1924..... $8,003,453 


Payments to Policyhold- 
ers and their Benefi- 
ciaries in Death 
Claims, Endowments, 





Dividends, etc........ 6,321,524 
Increase in Assets...... 2,801,996 
Actual Mortality 62.4% 

of the amount ex- 

pected. 

Insurance in Force..... 260,530,414 
Admitted Assets....... . 51,457,218 





FOR AGENCY APPLY TO 


GEORGE W. MURRAY 


Superintendent of Agents 
256 Broadway New York 





























GEO. T. SMITH, Vice-President 
DUNBAR JOHNSTON, Secretary 





The Colonial Life Insurance Co. of America 


Whole Life, Limited Payment and Endowment ‘*' SOLD 


NEW . ; THROUGH 

orpinaRyY J High Value ‘iTS OWN 

POLICIES Attractive and Novel Features AGENCY 
Low Cost STAFF ONLY 


Which, with especially favorable Industrial Contracts, 

give Agents unsurpassed money-making opportunities. 

E. J. HEPPENHEIMER, President 

es oa NETTLESHIP, 2nd Vice-President 


WN, Asst. Sec’y and Asst. Treasurer 


HOME OFFICE, JERSEY CITY, N. J. 








reputation for stability aud fair dealing. 
Has always rendered 


usiness. 


interest of all its policyholders. 
JOHN BARKER, Vice President _ 





neergorated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 
FREDERIC H. RHODES, President 
«his Company oas always pursued those policies in the conduct of its business that have given it a high 


the highess grade of service to its policyholders. 
Has a extended reasonable assistance and encouragement to its representatives to develop and hold 
eir 


Its policy contraets give to each individual insurer full protection, safeguarding, at the same time, the 


ROBERT H. DAVENPORT, Secretary 
















NEW POLICY 


Disapility Benefits of $15.00 per $1,000.00 
Waiver of Premium 


BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 











— 











helps. 








HELPING THE SALESMAN 
TO HELP HIMSELF 


The Bankers Life salesman is constantly receiving assist- 
ance from the Company in the shape of practical, concrete sales 


Strong, convincing letters, extra dividend checks, radio 
maps and programs, birthday cards and numerous other 
methods give the Bankers Life salesman a decided “edge” in 
presenting and selling his contract. 


BANKERS LIFE COMPANY 
GEORGE KUHNS, President 
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MEASURES OF SERVICE 


A purely mutual Life insurance company is strictly a service company. It is not 
founded to make money, although its founders and managers may properly receive com- 
pensation in proportion to the value of their labors in making the company serve its 
members and the public. The New York Life has been serving its policy-holders and 
the public for eighty years. It has become a very large Company—the third largest 
life insurance company in the world, and the largest life company not doing industrial in- 
surance. A large life company is more important than a small company only because it 
does a greater service, or does it better. 


THERE ARE MEASURES OF THE SERVICE 


which a life insurance company does. We propose to set forth in order, from time to 
time, twelve measures of service of the New York Life Insurance Company. 


THE AMOUNT OF DEATH CLAIMS PAID 


is the first and greatest measure of the service done by a life insurance company. If 
men did not die prematurely—before they expect to and before the work they set out 
to do is done,—there would be no field for life insurance. A life insurance company does 
many other beneficent things—by-products, so to speak—but the payment of death claims 
is the greatest single service a life company renders to the community, and the amount 
of such claims is 


THE FIRST MEASURE OF ITS SERVICE 
- The amount of Death Claims paid by the New York Life in 1924, was 


$38,02 1,347.02 


The ages at which these insured persons died, and the amounts insured at the dif- 
ferent ages, were as follows: 


AGE AT DEATH LIVES INSURANCE 


30 Years of age and under................ 924 $2,292,434.67 
Between 30 and 40 years................. 1,536 4,935,079.56 
Between 40 and 50 years................; 2,358 9,841,418.23 
Between 50 and 60 years................. 2,843 11,223,884.43 
Ciete OR S oi oi cee ess 6 B5S98.53 . 3,120 9,728,530.13 





; 10,781 $38,021,347.02 
Included in above are 1,074 women insured for $1,893,941.21 


Heart disease, cancers and tumors, and accidents were the causes of over one-third 
of the total number of deaths. 


During 1924 the Company declined 22,000 applicants who applied for over 79 
millions of insurance. They delayed insuring until they were uninsurable. 


A life insurance policy paid at death does one or more of these three things: 


1. It provides an estate if the insured has none and increases it if he has one. It 
keeps the home and educates the children. 


2. It provides capital to keep a ‘business going. 


3. It provides ready money needed for the Federal, Estate Tax, the State 


Inheritance Tax, and the cost of administering the estate, and so prevents the forced 
sale of securities. ‘ 


Amount paid by the NEW YORK LIFE in DEATH CLAIMS ‘in 80 Years over $790,000;000 


Not a Commodity—But a Service 


DARWIN P. KINGSLEY, President. 
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How Insurance Can 
Help Partnerships 


SOME WEAKNESSES IN FIRMS 





Three Alternatives Confronting Surviv- 
ing Partner That May Be Pro- 
vided Against By Insurance 





In many respects, a partnership is a 
good form of organization for business 
purposes, but it involves certain situa- 
tions that must be considered and pro- 
yided for, says a writer in the Mutual 
Bencit paper, “The Pelican.” 

The law stipulates that: 


Whe: a Partner Dies, Partnership Is 
Ended 


When a member of a partnership dies, 
the partnership is legally dissolved (un- 
less che articles of partnership have ar- 
rang: d otherwise). — The partnership be- 
ing 2utomaticaly dissolved, it is evident 
that ‘he surviving partner must do one 
of three things: 


The Three Dangerous Alternatives 


1. Liquidate the assets of the firm 
forthwith, and make a settlement of the 
procceds with the estate of the deceased. 

2. Take the widow or the estate of 
the deceased into a new partnership: or, 

3. Buy the interest of the deceased 
from the deceased’s estate or widow. 


Fhe Disadvantages 


Now each of these alternatives has 
its disadvantages, from both a legal and 
an economic standpoint. First, let us 
consider the loss involved in liquidating 
the assets of the firm in order to make 
a settlement. 


The First Alternative 


After the death of one partner, the 
survivor finds himself facing this sit- 
uation—his former partner is dead, the 
partnership legally exists no longer, and 
some sort of an arrangement must be 
made with the estate or heirs of the 
deceased partner. His “first alternative 
is to “sell-out” the business as expedi- 
tiously as possible, and divide the pro- 
ceeds with the deceased’s estate. If the 
deceased had owned a ,third interest in 
the business, his estate would receive a 
third of the proceeds of liquidation; if 
he had owned a half interest, his estate 
would receive a half of the proceeds of 
liquidation. 


The Wastage Of Liquidation 


The process of liquidation, however, 
would probably be most distasteful to 


both the surviving partner and the heirs 
of the deceased, because in all proba- 
bility a sacrifice would have to be made 
in the sale of the assets, as is the case 
in practically all forced sales. The good- 
will of the firm, which in most cases is 
a very. valuable asset, would probably 
not net a penny, although intrinsically 
worth a great deal of money. 


Will Deceased’s Estate Insist On Liqui- 
‘ dation? 

It might be that the estate of the de- 
ceased would insist upon liquidation of 
the business, especially if the surviving 
partner were unable to buy from the 
estate the deceased partner’s’ share of 
the firm. It is conceivable that such 
a proceeding would be most objection- 
able to the surviving partner, and he 
might see the major part of the -results 
of his life’s work wiped out by .such 
liquidation, but would be unable to com- 
bat the wishes of the deceased’s estate 
on this point. Such a situation could 
be saved, provided the surviving part- 
ner had sufficient cash to buy out his 
dead partner’s interest. 


From the Standpoint of the Widow 


We have dwelt chiefly upon the dis- 
advantages of liquidating the business 
as affecting the surviving partner. But 
consider the case of the widow of the 
deceased: If her late husband’s income 
from the business had been $5,000 per 
year during active operation, it is safe 
to estimate that if the proceeds of liqui- 
dation were invested at 6% for the 
widow, she would be very lucky indeed 
to get $1,000 per year from it. This 


‘may sound like an exaggeration, but in 


reality it is as nearly accurate as aver- 
ages can be. The fact is, that a liqui- 
dation of the business would probably 
mean a tremendous curtailment in the 
widow’s income. 


In nine cases out of ten the loss in- 
volved in liquidating the business for 
cash division would be so great that both 
the surviving partner and the heirs of 
the deceased would reject this first al- 
ternative, namely, liquidation. 


The Second Alternative 


The second alternative, that of taking 
the deceased’s heirs into the business as 
partners, would seem to be more desir- 
able than the loss which would have to 
be sustained in case of liquidation. This 
plan also has its undesirable features. 
Suppose the widow of the deceased were 
his heir. This would mean that she 
would be the one to be taken in as the 
new partner. Her personality might 
clash with that of the surviving part- 
ner, she might know nothing about busi- 
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A SIGNIFICANT SIGN:— 
BUSINESS IS GOOD | 
with 


The Connecticut Mutual 
Life Insurance Company - 


| Hartford—Over 78 Years in Business—Conn. 


1925 























represented. 


the man who wants to build. 








Open Territory 


An Eastern Mutual Life Insurance Company wants a General 
Agent for their Erie, Penna., territory, where they are not now 


Liberal first year’s compensation and renewals will help such 
a man in building a large agency organization. 


Of course, he must be willing to work, for this is an opportunity 
not merely for the type of man who wants to carry on, but for 


All applications regarded as confidential. 
“Erie” 
The Eastern Underwriter 
86 Fulton Street 
New York, N. Y. 


Address: 














ness, and her ideas might occasion no 
end of trouble to the surviving partner. 
Besides, he would probably have to do 
a large part of the deceased partner’s 
share of the work, and the question of 
salaries might very possibly cause fric- 
tion between the surviving partner and 
the widow. 


Suppose the deceased partner’s son 
were his heir. He might be harum- 
scarum lazy, or full of headstrong and 
brilliant ideas as to how the firm’s busi- 
ness should be conducted. Such a situ- 
ation could be most embarrassing and 
distressing to the surviving partner. 


The Widow’s Side 


The taking of the deceased’s widow 
into a new partnership might be just as 
objectionable to her as to the surviving 
partner. Due to the shock to the busi- 
ness because of one partner’s death, and 
because of the resulting weakening of 
the’ firm’s credit and pressure by the 
creditors, it would probably be most un- 
wise to withdraw from the business sums 
of money as large as the partners had 
been accustomed to in the past—thus, 
just when the widow needs money most, 
economic reasons decrease the amounts 
which can be drawn from the firm for 
the personal use of the partners. 

The problem of the surviving part- 
ner’s salary might cause a great deal of 
trouble—he might now be doing in addi- 
tion to his own work the work formerly 
handled by his partner, and he might 
demand a salary of such a size that it 
would materially cut down the widow’s 
income.. 


QA 


able to be guided by the past. 


IT MMM 


Large enough to merit its national prestige and to effect 
natural economies of operation. 


Small enough, compact enough, so that the individual agent 
and the individual case are never lost sight of. 


Old enough to be rich in its depositories of experience and 


Young enough to be fully abreast of the times in providing 
ultra-modern insurance protection. 


‘A Policy You Can Sell’’ 


The third way of handling the situa- 
tion is that the surviving partner buy 
out the interest of the deceased partner. 
This would-be a splendid way out of 
the dilemma, provided the surviving 
this country it is too often a matter of 
the minimum amount a man feels he 
can, with ~ropriety, hold.” 





MUTUAL LIFE’S NEW TREASURER 





George C. Turner Succeeds Charles H. 
Warren Resigned; Over Thirty 
Years With the Company 

George C. Turner is the new treasurer 
of the Mutual Life of New York, effective 
June 1, succeeding Charles H. Warren, 
resigned. Mr. Turner has been with the 
company over thirty years, starting in 1894 
as a clerk in the foreign department at 
the home offce. He was then made chief 
clerk in the comptroller’s office, which po- 
sition he held for a number of years. In 
1916 he was placed in charge of the policy 
Ican department and in 1921 was promoted 
to assistant ‘treasurer. * 

Mr. Warren, the former treasurer, has 
been with the company for the past twenty 
years and is at present abroad on account 
of illness in his family. Before his asso- * 
ciation with the Mutual Life he was gen- 
eral manager of the Great Northern Rail- 
way, vice-president of the Chicago, Rock 
Island and Pacific Railroad, and vice-presi- 


dent of the Central Railroad of New Jer- 
sey. 


AVEVAYOROUERROV ELUATE LUA NS 





$5000 Any Natural Death 
$10000 Any Accidental Death 
$15000. Certain Acc. Deaths 
$50.Werexty Accident Benefits 





Especially good openings in 
various cities at the 
present time. 














UNITED LIFE 


| AND ACCIDENT INSURANCE COMPANY 


CONCORD 


Inquire ! 


’ “Vice-President in Charge of Production. 


NEW HAMPSHIRE 


Situ net. 
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THE EASTERN 
UNDERWRITER 


This newspaper ts owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N.. Eager, Associate — Editor; 
Jerome Philp, Associate Editor. The ad- 
dress of the officers is the office of this 





newspaper. Telephone number: Beek- 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York 
under the act of March 3, 1879. 








THE SITUATION IN FIRE 
INSURANCE 


There never was a time in the history 
of fire insurance when its problems ever 
acute were being studied more from. a 
detached viewpoint than right now. 
There are plenty of things to worry 
underwriters who are falling into a mood 
of watching the passing show and 
wondering who is to blame because the 
procession is not going in the right 
direction. The practice of passing the 
buck or blaming the other fellow can’t 
last forever. The table of H. A.. Smith, 
prepared by National Board representa- 
tives and read by him at the recent 
annual meeting, in which a large under- 
writing deficit was noted, has not at- 
tracted sufficient attention. It should 
not have been received with indiffer- 
ence. Why should there be such a de- 
ficit in a business managed by experts, 
skilled technicians—a business which 
looms large in possession of scientific 
talent and which has back of it experi- 
ence of more than two centuries? 


The strange thing is that the best 
minds in the business recognize some 
of the bad spots which ‘need: reform. 
They sigh; they shake their heads; they 
say it’s too bad; they let it'go at: that. 
Next year there will probably be an- 
other stiff deficit in the underwriting 
ledger. 


e 


Now what are those bad spots about 
which there is such general agreement? 
Here are a few of them: 


The fire insurance business with its 
allied lines. is.a great, big, overgrown, 
cumbersome growing machine, with lots 
of heads and lots of tails and no single, 


powerful, effective. direction. There is 
no organization in it which can say 
“Thumbs up” and “Thumbs.down” in 


a way to completely dominate the in- 
ternal workings of the companies and 
their representatives with its decision. 
There are lots of organizations which 
have power over their own groups, but 


no power over other groups. 


The business teems with organizations 
of all kinds—and the membership of 
those associations is extremely baffling 
to an outsider. Company A will be in 
the Western Union and Company B will 
be in the Western Insurance Bureau in 
territory West of -Pennsylvania; while 
in territory South of the Ohio River 
they meet in joint conference on com- 
mittees as members of the Southeastern 
Underwriters’ Association. There are 
companies in the Western Union and 
not in the Eastern Union. Lots of com- 
panies are not in the sprinkler leakage 
conference and there are companies not 


in the National Automobile Under- 
writers’ Conference. There are com- 


panies who complain of the action of 
other companies in Peoria, IIl., to illus- 
trate, while these same companies may 
be complained of for something they 
have done in Boston, Mass. So -mixed 
up are the component parts of fire in- 
surance that one has to be something 
of an expert to know when a company 
is regular and when it isn’t... Now it 
must be remembered that the state 
authorities sanction companies getting 
together in rate and form drafting or- 
ganizations; such organizations keep the 
business on a safe footing; without them 
the business would drift into chaos; and 
yet some are in and some are out. 
What a row there would be if the states 
tried to take the position that fire in- 
surance companies could not confer and 
act in groups. Yet there is no serious 
agitation so far as. THe Eastern UNper- 
WRITER knows for a supreme power to 
discipline those who do not play the 
game. 4 

Then there is the lethargy in. insur- 
ance ranks over the great waste in ad- 
justments, a spigot from which flows 
many of the profits, which results in 
that big deficit. We even have the 
spectacle of a prominent agent boasting 
in his own daily paper advertising that 
his companies paid a big loss after fif- 
teen minutes of deliberation. It is true 
that the National Board has an able 
committee on adjustments; still com- 
panies are paying out much more than 
they should, lack backbone when they 
should fight, tolerate ‘some conditions 
which should place people in jail. It is 
difficult enough for the companies to be 
obliged to fight. the arsonists and the 
greedy and unscrupulous type of assured 
without being betrayed in their own 
ranks by loose, over-generous and care- 
less loss payments. 

When it comes to discussing the com- 
mission question, with such growing 
plague spots as Rochester; Worcester, 
and Philadelphia suburban, a book could 
be written. The failure of companies to 
arrive more often at uniformity; rate 
wars in small premium sidelines; the 
thoughtlessness, if not cupidity, shown 
in some of the agency appointments; 
the favoritism extended to. certain 
brokers; the apparent impossibility of 
arriving at harmony in such an im- 
portant matter as open cover lines, are 
only a few of the instances where fire 
insurancé is cutting off its nose to spite 
its face. 


Where is it ail going to lead, and how 
much longer will the situation be per- 
mitted to drift? In some lines-. of 
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(Centinued on. page 27) 
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New ‘York Conibeintiod Votes | The John W Claussen, Inc., and the Insurance Underwriters, Inc.. |'*''"" 
Agencies to Consolidate With the Stembler Insurance Agency 


The manner in which daily papers are featuring insurance news nowadays was never 
better illustrated than in the May 23d issue of the Miami “Herald” of Miami, Fla., when 
the merging of the John W. Claussen, Inc., agency with the Stembler Insurance Agency 
was featured on the front page, part of which is reproduced above. 

The deal is a important one as the combined agency represents companies having 


. combined assets of more than a billion dollars. 


John W. Claussen, the new president, 


came to Miami about ten years ago and soon after his arrival started in the insurance 
business. He has since built one of the largest insurance agencies in this vicinity. Be- 


fore coming to Miami he was located in Chicago, where he was connected with the 
Joyce interests as an executive officer. Mr. Claussen has taken an active part in prac- 
tically all of the forward movements in Miami since he came here. He is past presi- 
dent of the Rotary Club, is a member of the Miami Chamber of Commerce, director of 
the First National Bank, Miami Beach First National Bank, the Y. M. C. A., a \ 
ber of the Miami City Club, the Realty Board and a member of other organizations 


both in Miami and throughout the country. 


G. C. Stembler, vice president and general manager, has been in the insurance 


mem- 


busi- 


ness since 1906 and came to Miami in January, 1915, where he entered the insurance 


business and has also built an insurance agency second to none in South Florida. 


Stembler has also been actively engaged in helping to promote public affairs in 


since he came here. He is past president of 


commerce, the Miami Insurance Exchange 
Miami and national organizations. 


the Miami Civitan Club, is now pres 
of the Florida Civitan Association, a member of the Miami City Club, the cham sd} 
both in 


and several other organizations 


Duncan McDonald, the new treasurer, came to Miami: about seven years ae 


in this vicinity. 


entered the Stembler Insurance Agency. He is one ot the best known insuran 





T. C. Burke, an industrial agent of Rich- 
mond, has a plenty of perseverance and 
tenacity. That was disclosed the other 
day in the police court when he faced a 
charge of trespassing on the premises of 


L. C. Elmore at 3115 West Clay street. 


It appears that he was so persistent in his 
efforts to sell Elmore a policy of insur- 
ance that the latter had him arrested for 
trespass.. Burke _ countered with the 
charge that Elmore cursed and abused 
him before swearing out the warrant. 
Police Justice Ingram: dismissed both 


..of-one 
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"FIRE INSURANCE 








Reinsurance Details 
Revealed in Law Suit 


DISPUTE OVER COMMISSIONS 





Globe & Rutgers, Defendant, Loses in 
Eritish Court of Appeals; May 
Appeal to Lords 





An interesting decision involving the de- 
fails of reinsurance contracts in England 
has just been decided in the British Court 
of Appeals in the case of Beattie, Child'& 
Co. Lid., against the Globe & Rutgers of 
New York and H. L’Estrange Malone, the 
company’s representative in London. Mr. 
Malone was recently in New York. These 
decisicns—there are three, two in the af- 
firmative and oné dissenting—raise points 
on the construction of a contract of fire 
reinsurance in England with a foreign 
company. 

The courts in this litigation. involving 
claims for: commissions hold widely  di- 
vergent views. The lower court gave a 
judgment for the Globe & Rutgers, while 
the Court. of Appeals, taking into con- 
sideration other factors than insurance, re- 
versed the decision of the lower court, with 
one exception! . The law in this case turns 
upon the interpretation of a contract. of 
service and. what shall or shall not be read 
into the contract: It seems most likely 
that the case will be carried to the House 
of Lords for final appeal. 

Following are extracts from the opinion 


of Lord Justice Bankes, reversing the 
lower court: 
Majority Opinion 

“This is an appeal from a judgment of 
Mr. Justice MacKinnon in an action which 
was brought by a limited company, Beattie, 
Child & Co., Ltd., and Mr. Beattie, against 
two defendants, the Globe & Rutgers In- 
surance Co. and Henry L’Estrange Malone. 
At the trial. in_the Court below, it was 
quite clearly arranged that no point should 
be taken in reference to the question of 
which of those two plaintiffs was the right 
plaintiff, and the action proceeded on the 
footing that the Company was to be treated 
as the proper plaintiff. The question as to 
which of the two defendants was the de- 
fendant whom the Company had a right to 
sue, was not raised as distinctly in the 
Court below as the question of which was 
the right plaintiff. But it appears to me 
quite plain that the view taken by the 
learned Judge, that the action should have 
been brought, if at all, against the Insur- 
ance Company rather than against Mr. 
‘Malone, was acquiesced in by the de- 
fendants. 

“The learned Judge, in his judgment, 
states in terms that he thinks that the 
judgment should be entered for Mr. 
Malone without costs, and as the subse- 
quent proceedings indicate, I think the 
Company accepted that view, and when the 
matter went before the learned Judge in 


order to settle the form of declaration, it - 


was a declaration as against the defendant 
Company.. When’ the plaintiffs appealed, 
they appealed.on the ground that judg- 
ment ought not to have been given for 
the defendant: company and ought to 
have been given-for:the plaintiff com- 
pany. There was no cross notice of 
appeal by the Company that: no judg- 
ment should have~ been given against 
them but should have been given against 
Mr. Malone, if anyone, and under those 
circumstances, it does not seem to me 
that the question as to whether the 
Plaintiffs’ remedy, if any, is against the 
ompany or against Malone, is open to 
the defendants in this Court. 

The judgment in favor of Malone was 
drawn up wrongly, because the. Judge 


clearly intimated that he intended to 
give judgment for Malone without costs. 
For some reason which I do not under- 
stand, the judgment is drawn up for 
Malone with costs, and so far as Mr. Ma- 
lone is concerned, the judgment must be 
varied by directing that the judgment 
should be in favor of. Mr. Malone with- 
out costs. 


Question To Be Considered 


“That: is not the real question which 
we have to decide. The real question 
which we have to decide is whether the 
plaintiffs have established - the claim 
which they set: up, andthe claims which 
they set up was for a declaration as to 
their rights. In the statement of claim 
the declaration was.drawn in an alter- 
native form. It first asks for a declara- 
tion that the plaintiffs were entitled “to 
commission :upon any contracts of fire 
re-insurance which have been or may 
hereafter be made between the defend- 
ant company and any person, firms or 
companies who were first introduced to 
the defendants or either of them by the 
plaintiff’; that is to say, put in other 
words, they were claiming a commission 
upon the: business of customers intro- 
duced by them. 

“That claim was abandoned and the 
plaintiffs’ ‘real claim made in the Court 
below, and here is the claim contained 
in the second declaration they ask for, 
and that is a declaration that the plaintiff 
Company “is entitled to commission at 
the rate in paragraph 2 ‘hereof on all 
sums received by the defendants or 
either of them and. further to profit 
commission as set out in paragraph 2 
hereof under or in pursuance of any con- 
tracts of fire insurance covering risks 
outside the United States of America 
made by the defendant Company be- 
tween the 3lst December, 1919, and the 
3lst August, 1923, which had not ex- 
pired on the latter date.” 

“Those two dates represent the dates 
when the plaintiffs’ agency commenced 
and the date when it expired. The claim 
of the plaintiffs indicated in this declara- 
tion is that they are entitled to .their 
commission and profit upon all business 
actually effected by them before the ter- 
mination of the agency in respect of 
premiums and profits made on that busi- 
ness after the expiration of the agency. 

“It is necessary to state quite shortly 
the circumstances under which the 
plaintiffs’ claim is made. It is made 
under these circumstances.The defend- 
ant Company, an American company, 
were anxious to do re-insurance business 
in this country, and as a first step they 
aps ointed Mr. Malone as their agent on 
behalf of the Company in London for 
acceptance of fire insurance business. 
Mr. Malone, we were told, was not 
familiar with that class of business, and 
it would be necessary for him, if he 
was to do any business effectively, to 
employ someone who was acquainted 
with and familiar with this class of 
business, and if he could get someone 
with a good connection, so much the 
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better. In order to enable him to do 
that, he had a power of attorney given 
him, and that power of attorney ex- 
pressly authorized him to appoint and 
authorize some person to do, as his sub- 
stitute, everything which under his 
agreement with the Company he was 
authorized to do. 

“The person whom’ Mr. Malone appar- 
ently very fortunately hit upon as his 
substitute was Mr. Beattie; and it is Mr. 
Beattie or Mr. Beattie’s company which 
is making this claim for commission 
which he says under his arrangement 
with Mr. Malone, and as Mr. Malone’s 
substitute, he is entitled to. 

“That was Mr. Malone’s agreement, 
and I think clearly, the question that 
we have to decide turns upon the inter- 
pretation of the language used in Mr. 
Malone’s agreement, because in-a mo- 
ment* one .will see that that language 
was introduced verbatim into Mr. 
Beattie’s agreement as determining the 
remuneration to which he would be en- 
titled. One has not to consider whether 
the parties made a businesslike or an un- 
businesslike or an imprudent or an im- 
provident agreement. One has to con- 
strue the material language and to give 
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the language its natural meaning unless 
on consideration of the agreement as a 
whole it is perfectly manifest that the 
parties were not using the language they 
did use in its natural meaning and that 
some qualification must be introduced in 
order that the language which they did 
in fact use shall correspond with their 
intention as manifested from the reg 
of the document. Now the language 
they in fact used was this: “The remune- 
eration of the agent shall be’ a commis- 
sion on the gross premiums, less return 
premiums, received by the company from 
the ceding companies, on the two classes 
of insurance. There is no material dis- 
tinction for this purpose between the 
two classes. The material words are 
‘premiums received by the company 
from the ceding companies.’ 

“Speaking for myself, I am not at all 
sure that the true construction of this 
agreement is that the obligation of the 
agent does necessarily terminate in re- 
spect of premiums, if he is entitled to 
them, which are to be paid after the de- 
termination of the agency. It is not 
necessary to consider that, because, in 
my Opinion, the argument founded upon 
that state of things is not sufficient to 
lead me to think that it is necessary to 
introduce the words of limitation into the 
remuneration clause. Speaking for my- 
self, I can see many reasons why a per- 
son’ who is employing a man in Mr. 
Beattie’s position, a man with Mr, 
Beattie’s qualifications, would be quite 
willing to pay him commission upon 
all business actually introduced by him, 
even though he should not receive the 
whole of the premiums im respect of the 
business during the continuance of the 
agency, and that if he chose to deter- 
mine the agency, it may be that he 
would to some small extent be collecting 
the premiums.” 





GET GIRARD FIRE 
Lemma & O’Connor have been ap- 


pointed Brooklyn. agents ofthe. Girard 
Fire & Marine. 
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Bar Night Adjusters 
From Police Hangout 


THEY GOT CLIENTS AT FIRES 





Practice of Quick Soliciting of Assured 
Was Current for 35 Years; 
Beha Stops It 





The New York Times on Monday morn- 
ing printed this story: 

For the first time in thirty-five years 
there were no fire adjusters waiting at 
Police Headquarters last night for the fire 
alarm to send them racing to find the own- 
ers of the burning buildings and vie for 
the business of collecting their insurance. 
A new order by the State Insurance Com- 
missioner forbidding public adjusters to 
solicit business between the hours of 
P.M. and 8 A. M.. went into effect last 
evening, and the usual group of automo- 
biles waiting to chase fire alarms and be 
first at a fire was missing from in front of 
Police Headquarters. 

A few years ago an enterprising young 
man entered the business and set out to 
put it on an efficiency basis. He set em- 
ployees to work going from building to 
building in lower Manhattan, listing every 
pioperty owner and every business:man, so 
that when a fire call came he had only to 
turn to his index and tell at a glance just 
who was involved in the fire loss. 

The new adjuster got so much more than 
his share of the business that much jeal- 
ousy arose. To put an end to this friction 
and to other difficulties that had arisen 
because of the multiplicity of adjusters, 
the Insurance Commissioner recently held 
a conference with the adjusters here and 
promulgated his rule forbidding solicita- 
tion at night. 





ALFRED HODGES DEAD 
Alfred M. Hodges, former well-known 
Brooklyn insurance agent, died last Thurs- 
day. He had retired from active business 
some time ago. 


1924 FERES MAKE RECORD.- 





Actuarial Bureau, Now Ten Years Old, 
Reviews Work Done Since Its 
ization 

For ten years the actuarial bureau of 
the National Board of Underwriters has 
been in, existence, and with only one ex- 
ception, that of 1919, the total losses in- 
volved in the claims examined by the bu- 
reau have mounted year by year. In 
the report submitted yesterday by Chair- 
man James Wyper of the Actuarial Bu- 
reau Committee at the annual meeting 
of the National Board ‘the estimated 
fire losses handled by the Bureau during 
1924 equaled over $439,000,000, an increase 
of $10,500,000 over 1923, until then the 
record year. 

The following table, showing the vol- 
ume of loss reports handled by the Bu- 
reau during a period of nine years, and 
the amount of loss to property repre- 
sented by such reports, is of special in- 


terest in showing the increased loss eaich 
year: 
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senting approximately 3,572,137 claims, 
have been filed with the Bureau. 

The loss information branch of the 
Bureau’s service shows a substantial de- 
velopment during the past twelve months, 
both in the number of cases on record, 
and in use by our membership. Up to 
the present time approximately 42,000 
cards have been issued and 85,000 re- 
ports made in response to specific re- 
quests. 

During the year ending May 1,- 1925, 
23,643 reports were made, as against 
22,647 for a similar period last year, an 


% of Increase 
over previous 


Year Received No.of Claims Loss years 
1916 0,000 361.742 $208,706,362 tea 
1917 678,000 356,896 231,628,040 10.9 
1918 581,829 328,737 283,103,101 22.2 
1919 588,013 310,897 256,432,319 * 94 
1920 705,088 338,946 358,309,342 39.7 
1921 812,357 378,663 396,324,810 10.6 
1922 1,022,670 460, 405,232,801 2.2 
1923 3,1 406,413 428,298,226 5.6 
1924 949,887 427,449 **439,048,511 **°2.5 
*Decrease. 
**Estimated. 


The loss reports received during the 
year 1924 disclosed an increase of 5.18% 
over tie year 1923, and during the first 
four n »nths of this year, a decredse of 
15,579 reports, or 4.3%, is noted below 
the same period of last year. Since its 
establishment, 7,935,863 reports, repre- 


increase of 996 reports, or 4.4%. This 
increased demand has been observed 
not only in our New York office, but in 
our Chicago and San Francisco. offices 
as well, where complete data is on file, 
immediately available to companies in the 
territory of those jurisdictions. 
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INSURANCE FROM THE OUT:iDE 


Chamber of Coaiineies Man Tells ‘enn. 
sylvania Meeting How Well Age::is 
Compare With Others 

E. A. Hirschman, secretary of the York 
Pa., Chamber of Commerce, gave a talk 
recently before the convention of the In- 
surance Federation of Pennsylvani. at 
Bethlehem, on how the insurance business 
impresses those outside. 

The Chamber of Commerce secretary hag 
perhaps better opportunity than 
else to compare one group of busi sinesg 
men in action with another group, said 
Mr. Hirschman. He has contact witii them 
all and, if he is psychologically and analy. 
tically minded, he has a wonderful labora. 
tory for the study of mankind. 

“The real insurance man by no means 
suffers in comparison. He is a supersales. 
man. He sells the product no one wants 
to buy. He has to hunt up every customer 
and every bargain is a forced sale. His 
office is not a place where he practices his 
profession. It is only where he keeps his 
records and perhaps settles claims. His 
waiting room need not be large nor his 
furniture comfortable for they are never 
used. His work does not come to him. He 
must pursue it and it is ever fleeting and 
always on the defensive. The afternoon 
whistle does not sound his quitting time. 
His is often an after supper job. 

“The successful insurance man is the 
chap to have on a committee whose job 
is action, getting something done.” 
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Neal Bassett, President 
John Kay, Vice-Pres, and T: 
a Bliven, Vice-Pres. and West. Mgr. 


H.. Hassinger, Secretary 
Wells T. Bassett, Secretary 


FIREMEN’S 


INSURANCE Co. 
ef Newark, N. J. 
Organised 1855 
Statement January 1, 1925 


ASSETS AND LIABILITIES 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities.. _ 8,536,871.80 


Net Surplas.... 3,586,660.11 
Assets .......$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





mry M. Gratz, President 
Neal’! Bassett, Vice-Pres. 
John Kay, Vice-Pres. and T: 
Waite Bliven, Vice-Pres. and West. Mgr. 


Davis G.. Va Secretary 
A. H. idee’ ticemae 
Wells T. Bassett, Secretary 


GirardF.eM. 


ENSURANCE CO. 
ef Philadelphia 
Organised 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 
ance Fund and 


Reserve for all 
other liabilities... 


Net Surplus. ... 


3,213,098.14 
1,260,934.06 
Assets ........$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 














MECHANICS 


INSURANCE CO. 
ef Philadelphia 
Organised 1854 

Statement January 1,. 1925 

ASSETS AND LIABILITIES 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities  2,575,127.95 


Net Surplus. ... 1,000,362.98 


Assets ........$4,175,490.93 
Policyholders’ Surplus 
$1,600,362.98 
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Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized. 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 3,751,385.75 


Assets ........$5,252,813.31 
Policyholders’ 
$1,501,427.56 
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Conference Harmony ritish Lost on Fire 
Seen By E. A. Collins +» oo eal eg ita | 2 


HE DENIES STORY OF FACTIONS 


Says That There Are No Radical and 
Conservative Factions in Insurance 
Ad Men’s Association 





E. A. Collins, president of the Insur- 
ance Advertising Conference, objects to 
several features of stories about the 
Conference printed in The Eastern Un- 
derwritcr, May He questions, also, 
the news value of one story which said 
that there were two factions in the Con- 
ference, radical and conservative. He 
declares that there is no difference of 
opinion relative to the Conference posi- 
tion cn charts. Discussing the chart 
situation as it has developed in the Con- 
ference he says: 

“As president of the Conference I 
presided over the sessions of the last 
convention held in Pittsburgh and also 
over two executive committee sessions 
held subsequently. With one exception 
| was present at every meeting of groups 
and committees. Nothing developed at 
any oi those sessions to indicate that 
factional lines were drawn. : 

“Members of the executive committee 
of the Conference advise me no such 
factions exist. A statement that fac- 
tions exist is.as far remote from the 
truth as anything can be. Your refer- 
ence to ‘Radicals’ and ‘Conservatives’ 
is not alone inaccurate, but it is unjust 
to men who are unanimously inspired 
with a healthy desire to eliminate wan- 
ton waste in advertising. 

“There has been ‘no dissatisfaction in 
the Conference because.of the manner 
in which the chart matter was. precip- 
itated. Every member of the Confer- 
ence who has the right to vote and 
who, in any manner, is responsible for 
the actions of the Conference is satis- 
fied that the chart matter was pre- 
cipitated. They believe the so-called 
chart issue should be discussed in a 
pleasant and amicable manner for the 
purpose of eliminating any waste in the 
distribution of charts, if waste exists. 
And, if waste does not exist, if it can 
be brought to the attention of the mem- 
bers that the charts occupy a valuable 
place, and function as a vital organ in 
the dissemination of insurance informa- 
tion, the Insurance Advertising Confer- 
ence will be the first to emblazon their 
potency. But, you certainly cannot deny 
the membérs their inalienable right to 
learn what is the exact value of charts, 
can you? 


Real Story of the Charts 
“You might be interested to know, offi- 
cially, the story of the charts: Twelve 
metibers representing the advertising de- 
partments of more than a score of fire 
insurance companies met for the pur- 
pose of discussing their own intimate 
problems. They were inspired by a de- 
" Sire to improve the effectiveness of their 
advertising efforts, and thoroughly im- 
bued with a sincere and earnest eco- 
nomic spirit with relation to their respec- 
tive advertising appropriations. 
_ "In commenting upon the least 
important of the matters listed in the 
agenca, one member reported a chart 
publisher stated, without reservation, that 
char Statistics were compiled, printed 
and distributed at an absolute loss to 
the publishers ; others reported the dupli- 
cation of effort in preparing and sending 
Statistics to chart publishers, and still 
Othe: reported an unwarranted duplica- 
tion in the distribution of the charts 
themselves. Would you deny to the men 
who buy the charts the right to deter- 
mine whether money thus expended had 
any return value, on the strength of 
such impressions? 


The National Board Incident 


‘All that was accordingly done, was 
no morethan any self-respecting organ- 
wation would have done under similar 
Cireumstances. The chairman of the 


Sronp assembled was instructed to ask 
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the National Board if facilities for- the 
economic distribution of these several 
charts existed. When such overtures 
were made this group entertained no 
desire to destroy any private printing 
or publishing plant, nor was it interested 
in mutualizing the publishing business. 
It sought to learn better methods of 
distribution, and still is interested. Ob- 
viously, if there exists no better method 
than the present system, then the Con- 
ference shall be accordingly content. The 
National Board did not ‘turn down the 
chart proposition.’ It could not, since 
no proposition was submitted to it. The 
National Board was merely asked to sug- 
gest a better method—a method that 
would eliminate duplication—and its re- 
ply was to the effect that it could not. 
Quite a distinction in language if one 
really knows the facts! 


“Quite the reverse of your positive 
statement that ‘there is no complaint 
that the charts ate not accurate,’ the 
Conference is able to point out glaring 
discrepancies in figures published in the 
various charts. No suggestion has been 
made whatever as to the reasonableness 
of the price.” 


The Chapman Resignation 


Mr. Collins also says that the only 
significance in the resignation of H. V. 
Chapman (ad manager of the Ohio 
Farmers), as chairman of the Conference 
fire group was because of a protracted 
illness which kept him away from his 
own work. 


As to the statement in The Eastern 
Underwriter that Mr. Collins is the lead- 
er of the faction that wants the Confer- 
ence to take positive positions on some 
of the questions now up for considera- 
tion he admits that that is his attitude 
and explains: 


“If there is enrolled in the membership 
of the Conference anyone who does not 
want the Conference to take a positive- 
ly constructive position on any question 
relating to the effectiveness of advertis- 


ing, and the elimination of every kind 
of waste, then the Conference does not 
desire the association of that person. 
My leadership shall be in no other 
direction.” 

[Editor’s Note: The Eastern Under- 
writer is glad to learn that so much 
harmony prevails in the Conference. As 
it did not make tp the story out of 
whole cloth; as it was not the figment 
of a writer’s imagination but came from 
two' members of the Conference some- 
body must be seeing Pike’s Peak from 
different levels. There ‘are some mem- 
bers of the Conference who believe that 
there should be only a handful of trade 
papers and there are some who take a 
different view. There are some mem- 
bers of the Conference who believe that 
there should be circulation returns made 
by states. There are others who do 
not. There are some members of the 
Conference who do not believe in the 
trade papers at all. There are others 
who believe in them sincerely. If these 
variants get together and talk it is not 
beyond- the bounds of possibility that 
each might line up on opposite sides of 
a fence. Some might even believe in 
handling the situation radically; others 
conservatively. It is not to be presumed 
that the motivation of members of the 
ad conference differs materially from 
motivation of other organizations.] 





PHILADELPHIA CHANGES 
The Philadelphia Fire Underwriters’ 
Association has announced the following 
agency changes: 


Appointed—Bowker & Houseworth, 
Inc., for the Mercury; F. H. Campion 
& Bro., for the Massachusetts Fire & 
Marine; J. P. Cunningham, for the Amer- 
ican National, and Young, Crittenden & 
Swope, for the Rhode Island. 

Discontinued—S. George Levi & Co, 
for the Rhode Island; Platt, Youngman 
& Co., for the Massachusetts Fire & 
Marine. 
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Underwriting Here 
CUTTING DOWN COMMITMENTS 


Fire Loss Ratio Here Greater Than in 
Other Countries; Casualty Results 
Good 





British insurance managers feature the 
poor results of American fire under- 
writing in their annual reports for 1924 
which are just being issued. The Eagle, 
Star & British Dominions and the Liver- 
pool & London & Globe are the latest to 
comment on fire underwriting in this 
country. 

Sir Edward M. Mountain, managing 
director of the Eagle, Star & British 
Dominions, and one of the leading in- 
surance men in England, has this to 
say on fire insurance in the United 
States: 


“T stated last year that it was our in- 
tention considerably to reduce our com- 
mitments in the United States and Can- 
ada, where, taken as a whole, our busi- 
ness has been wumprofitable during the 
past three years. We have reduced our 
premium income during this year by 
approximately £460,000, and, in order 
that certain commitments might be defi- 
nitely closed, a special sum of £48,383 
7s. 1ld.. has been paid as a refund of 
premium, and debited in this year’s ac- 
count, to which attention has been drawn 
in the report. 

“Our fire business at home, and gen- 
erally in other parts of the world, con- 
tinues. to give satisfactory results. After 
providing for the special refund of prem- 
ium, to which reference has been made, 
a sum of £14,085 14s. 8d. has been trans- 
ferred to profit and loss account.” 


L. & L. & G. Statement 


A. Kentish Barnes, chairman of the 
board of the Liverpool & London & 
Globe, found compensation for his fire 
losses in this country in the successful 
operations of the American Casualty de- 
partment. Referring to the fire and ac- 
cident department reports he said: 


There is a slight decline in premium income 
in our fire department from £4,761,038 to #4,- 


678,254. The losses paid and outstanding are 
£2,432,702 or 52 per cent. In the final result 
we carry to profit and loss account £274,979 


against £238,154 last year. 

At one stage cf the year we cherished the 
hope that we should be in a position to disclose 
an unusually light loss ratio, and that hope 
would have been fulfilled had it not been for a 
wave of losses which overtook us towards the 
close of the year on our United States business. 
Generally speaking, however, we have on this 
occasion: fared no- worse than other leading 
companies. Even a larger sum than that rep- 
resented by the fall in total fire premiums now 
shown is due to further revisions and relinquish- 
ments in our business in the U. S. A. Indeed, 
outside the U. S. A. our fire premium income, 
notwithstanding the severe competition, shows 
@ very satisfactory increase both at home and 
ni the general foreign field. 

A tribute is especially due, I feel, to our 
Australian and Canadian managements for their 
successful labors—indeed I could tell you much 
of the energy and devotion of our executives 
and staff, both at home, in the U. A., and 
in all parts of the world, but they will be 
remembered in the spécial yote of thanks to 
be submitted to you during this meeting. I 
take this opportunity of adding this expression 
of my own very hearty appreciation. 


Accident Department 


In the accident department it is gratifying 
to record that our premium income has passed 
another million mark, and, at the figure of 
£4,226,210 is £363,546 in excess of the premiums 
for 1923.:To.a large extent this comes from 
our American business and we are satisfied 
it has been secured without sacrificing care in 
selection. It is pleasant, however, to observe 
that both at home and in other countries abroad 
generally we show a marked expansion on this 
side of «wr business. The claims, including full 
provisicr for those outstanding at the end of 
the year, amounted to £2,309,069 or 54.64 per cent. 

The srecessfiul results of this department are 
thus largely contributed to by our sister com- 
pany, the Globe Indemnity of New York, ably 
directed by Mr. Duncan Reid, seconded by his 
capable lieutenants. Mr. Reid is to be cordially 
congratulated. I may add that so far as we 
have gone, the present year has maintained 
this improvement. 

The results of the accident underwriting as 
a whole for the year enable us to carry the 
sum of £190,578 to profit and loss account as 





> 


gainst a contribution of £79,149 for 1923. 
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Party Leaders Dine 
With Insurance Men 


BALLARD’S REMARKABLE PARTY 


Short Talks by Senator Copeland, James 
J. Walker, C. S.. Whitman, J. 
A. Beha, Wilfred Kurth 








The dinner of Sumner Ballard given 
last. Thursday night to public men and 
insurance people, including the new officers 
of the National Board of Fire Under- 
writers, will go down in insurance an- 
nals as. one of the most pleasant and en- 
joyable which that masterful entertainer 
has had. One of its remarkable features 
was the presence at Table No. 1 of some 
of the most prominent characters in the 
political life of Greater New York, in- 
cluding leaders of both the Republican 
and democratic parties. The silent George 
W. Olvany, new chief of Tammany Hall, 
did not make a talk, but clever impromptus 
came from Senator Copeland, James J. 
Walker, Charles S. Whitman, James A. 
Beha and Wilfred Kurth. 

Following the talk there was a musical 
program on the top floor cf Mr. Ballard’s 
residence. 


The Guests 


The list of guests as given by “The 
Journal of Commerce” follows: 


Wilfred Kurth, newly elected president of the 
National Board of Fire Underwriters; ex-Gov- 
ernor Charles S. Whitman, Charles D. Hilles, 
of the National Republican Committee; Senator 
Royal S. Copeland, James J. Walker, the Demo- 
cratic Senate leader in New York; George W. 
Olvany, the head of Tammany Hall; James A. 
Beha, Superintendent of Insurance; Joseph A. 
Guider, President of the Borough of Brooklyn; 
Philip Berolzheimer, City Chamberlain of New 
York; Edward J. Flynn, Democratic leader in 
the Bronx; John H. McCooey, the Democratic 
leader who controls Kings County; Congressman 
Courtlandt Nicoll, ex-Senator F A senagr S. Fre- 
linghuysen of New Jersey, Dr; John A. Harriss, 
Special Deputy Commissioner of Police; John 
N. Harman, Sheriff of Kings County and pro- 
prietor of the Brooklyn Daily Times; Joab H. 
Banton, District Attorney; Judge Phoenix In- 
graham, Judge Riegelmann, Fire Commissioner 
Thomas Drennan, Surrogate James A. Foley, 
ex-Sheriff David H. Knott, arles J. Dodd, 
District Attorney of Kings County; Louis Gold- 
stein, Assistant District Attorney of Kings 
Couny; R. R. Govin, James B. Clews, Arthur 
Williams, David Rumsey. and W. E. Mallalieu, 
general manager of the Netional Board. 


State Commissioners Present 

Insurance commissioners from other States 
were Joseph Button, of Virginia; Edward Max- 
son, of New Jersey, and Samuel W. McCulloch, 
of Pennsylvania; William J. Tully, general sol- 
icitor, and Victor Barry, vice-president of 
the Metropolitan Life; Daniel F. Gordon, De- 
puty Superintendent of Insurance; Samuel 
Deutschberger, Francis R. Stoddard, ex-insur- 
ance Superintendent of New York; Clarence C. 
Fowler, special Deputy Superintendent of In- 
surance; Jesse S. Phillips, ex-Superintendent of 
Insurance of New York. 

Prominent underwriters present included Whit- 
ney Palache, manager of the Commercial Union; 
George G. Bulkley, president of the Springfield 
Fire & Marine; William B. Joyce, chairman of 
the National Surety; Frederick C. White, vice- 
president of the Hartford Fire; Cecil F. Shall- 
cross, manager of the North British & Mercan- 
tile; John B. Morton, Frederic C. Buswell, vice- 
president of the Home; E. C. Jameson, president 
of the Globe & Rutgers; Neal Bassett, president 
of the Firemen’s; Sheldon Catlin, vice-president 
of the Insurance Company of North America; 
John A. Forster, president of the North River; 
J. Lester Parsons, president of the United States 
Fire; Lyman Candee, vice-president of the 
Globe & Rutgers; E. E. Cole, president of the 
National Union Fire; Thomas Anderson, 
general attorney of the Liverpool & London & 
Globe; Frederick W. Koeckert, assistant man- 
ager of the Commercial Union. 

John H. Vreeland, manager of the Scottish 
Union & National; John C. McCall, vice-president 
of the New York Life; Charles A. Nottingham, 
manager of the Liverpool & London & Globe; 
James C. Barden, secretary of the Automobile 
Insurance Company; Charles H. Costes, vice- 
president of the National Liberty; James Wyper, 
vice-president of the Hartford Fire; Charles H. 
Remington, vice-president of the Aetna Life; 
Willard S. Brown, chairman of the Northern of 
New York; William Y. Wemple, mamager. of 
the Salamandra Reinsurance; F. W. Sargeant, 
president of the New Hampshire Fire;- John H. 
Packard, manager of the London Assurance; 
Jesse White, vice-president of the Great Ameri- 
can. 

A. Duncan Reid, president of the Globe In- 
demnity; Norman R. Moray, general manager of 
the Hartford Accident & Indemnity; Hart Dar- 
lington, manager of the Norwich Union; Edson 
S. Lott, president of the United States Casualty: 
Edward A. St. John, president of the National 
Surety; Charles S. Conklin, Ernest Sturm, 
chairman of the America. Fore Group; Per- 
cival Beresford, manager of the Phoenix of 
London;. Paul Haid, president of the American 
Fore companies; William Hare, manager of 


the State of Liverpool; William R. Hedge, pres- 
ident of the Boston; Carl Schreiner, president 
of the Pilot; H. V. Smith, secretary 
the Franklin; E. G. Pieper, president of the 
Rhode Island; Frederick B. Kellam, manager 
of the Royal; W. N. Bament, general adjuster 
of the Home; Ernest B. Boyd, manager of the 
Yorkshire. 

Alfred G. Martin, manager of the Northern 
of London; R. C. Christopher, manager of the 
Caledonian; O. E. Schaefer, president of the 
Westchester Fire; Howard P. Moore, manager 
of the American Foreign Insurance Association; 
O. L. Prior, president of the Standard Fire of 
Trenton; Charles D. Ross, president of the New 
Brunswick Fire; Hoffman, president of 
the Firemen’s of Washington; Arthur Lenssen, 
Jr., vice-president of the Hamilton Fire; Waite 
Bliven, William Ballard, secretary of the Com 
mrecial Union Fire; Julian Lucas, of Davis, 
Dorland & Co.; Richard Lord, president of the 
Interocean Reinsurance, of Cedar Rapids; E. E. 
Hall, of E. E. Hall & Co.; Hartwell Cabell, 
James Monroe Lown, Walter MacBain, of New- 
man & MacBain; Henry I. Brown, Bennett El- 
lison, of Hoey & Ellison; Rathbone Williams, 
Greshma Ennis,-J. S. Mulvehill, R. A. Cor- 
roon and Arthur . Hart. 





“BULLETIN’S” LEAD STORY 





Agents’ Paper Gives Page to Firemen’s 
Victory in Arkansas; “Packed Con- 
vention,” says Association 

The editor of the “American. Agency 
Bulletin,” organ of the National Asso- 
ciation of Insurance Agents, showed he 
was a good sport- by devoting the’ entire 
front page of the current issue to de- 
velopments at the recent annual conven- 
tion of the Arkansas association of» in- 
surance agents, with a four column stream- 
er head, reading: “Firemen’s Wins Vic- 
tory In Arkansas.” An amendment to the 
state association’s constitution incorpor- 
ating therein the Milwaukee Declaration 
of the associaticn with a. statement of 
the National Association’s principles -was 
up for adoption, but was blocked by rep- 
resentatives of the Firemen’s, which has 


_ been under National Association’s fire for 


several years. The Bulletin alleges that 
a hand-picked group of thirty-seven agents 
acted as both the shock troops and clean 
up wave in an offensive against the amend- 
ment; in other words, that the conven- 
tion was “packed” by the Firemen’s. 
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Vigilantes Help Cut 
Albany Car Thefts 


BIG IMPROVEMENT SEEN THERE 





General Adjustment Bureau, Police and 
Others in Co-Operative Drive; Effec- 
tive Auto Squad 





Reports have just been received indi- 
cating that automobile theft conditions 
in Albany, New York, are improving a 
bit. A recent check-up reveals the fol- 
lowing figures based on four months’ 
totals for last year and this year: 


First Four Months of Each Year 
Stolen Recovered 
02 86 


1 
TOA: < ccanscaties 163 116 

Albany and the entire Capitol District 
along the Mohawk Valley has been no- 
torious for some years among automo- 
bile underwriters because of the number 
of automobile thefts committed. The 
arrests and automobile recoveries have 
been limited in comparison with other 
cities, but the above figures indicate 
that better conditions will prevail if the 
present drive against. auto thieving in 
Albany is relentlessly continued. 
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It is interesting to note that Albany 
never had an Automobile Squad until 
this year. It was following a miceting 


between the insurance mien led by Gen- 
eral Adjustment Bureau and Mayor, 
Director of Public Saféty- and Chief of 
Police that a sergeant and detective were 
assigned to devote their. entire time to 
apprehending autoniobile thieves and the 
Albany Auto Squad became a reality, 

The Albany Auto Club simultaneously 
circularized its membership and appoint- 
ed-a committee of vigilantes to report 
all suspicious garages and keep watch 
for thieving activities in ‘certain sections 
of the city. Members were urged to 
report all facts of interest and day and 
night telephone service has been ar- 
ranged for the convenience of club mem- 
bers. i 

The State Police are co-operating with 
the Albany Auto Squad by checking sus- 
picious garages’ in the country districts, 
The State Motor Vehicle Inspectors 
have been instructed in the art of iden- 
tifying stolen automobiles and they are 
actively engaged in apprehending auto- 
mobile thieves. 

The four months’ record established 
by Albany is encouraging and truly re- 
flects the results of concerted effort 
directed at the auto thieving problem. 
The entire State of New York would be 
greatly benefited, however, if the auto- 
mobile certificate of title law which has 
been introduced before its legislative 
bodies would receive proper considera- 
tion. Police officials would welcome its 
passage because other large city police 
departments in states now having title 
laws have noticed a decided lessening 
in thieving activities and it is the only 
certain way of breaking up organized 
gangs. 





AUTO OCCUPANCY CHANGES 

J. Sanderson Trump, secretary of the 
Philadelphia Fire Undrewriters’ Asso- 
ciation, has announced an amendment 
to the coupon used with the general 
schedule in rating automobile occupancies 
in non-fireproof buildings as follows: 
“Buildings of first class construction 
where all floor openings are protected in 
a standard manner and where the extra 
hazards are confined to a single floor 
or are segregated in a separate fireproof 
room with openings to same _ protected 
with standard self-closing fire doors, 
charges to be reduced 75 per cent,” 


C. H. Knoche Made Assistant 
Secretary of the St. Paul 


Charles H. Knoche has been appointed 
assistant secretary of the St. Pauw! Fire 
& Marine. He has been with the com- 
pany since 1905, with the exception of 
a short period with the Home in tlic field. 
Most of the time Mr, Knoche has been 
at Pittsburgh where he has remained up 
to’ the present time. He has many 
friends in Western Pennsylvania among 
local agents and others, 





Enjoined Salesmen 
(Continued from page 1) 
York State; that the defendant has been 


circulating literature which is mislcading 
and exaggerating the earnings of the in- 


surance company; that the defendant claims 


that the moral hazard connected with fire 


insurance is eliminated. 
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Field Club Meets 
at Briarcliff Lodge 


pAUL NIELSON NEW PRESIDENT 


Golf Most Popular Sport at Suburbap 
New York Outing; Officers Elected 
and Reports Given 





The Suburban New York: Field Club, 
now thriving in its eighth year, held its 
annual outing and election of officers on 
Monday at Briarcliff, N. Y., with an 
attendance of over fifty, including com- 
pany executives. The program~.started 
with a1 


18-hole golf tournament, the 


‘ 














PAUL NIELSON 


winner being. decided by a blind. score. 
This proved to be Graham White, a 
local agent at Mt. Kisco, with E. E. 
O'Brien, Continental, and S. T. Skirrew, 
Great American, tied for second place, 
After a buffet lunch the field men 
had their annual baseball game with 
picked sides. Frederick W. Axt, Homie, 
acted as the captain of the winning 
team and J. P, McGuinness, Jr., Niagara, 
headed the losers. It was called after 
a few innings because of the heat. Rob- 
ert Moore, Providence Washington, 
won in the tennis matches; and Percival 
Bridson, of Chas. E. Wickham’s office, 
captured first prize in the swimming. 
The putting contest, an elimination af- 
fair, closely contested, was finally won 
by William Steele ‘of the Northern of 
London. Those who qualified in’ this 
event were Lawrence E. Fall, agency 
superintendent, American of ‘Newark; 
E. E. O’Brien, and Percival Bridson. 
At the annual dinner the following 
officers were elected; 
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AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 





Paul Nielson, Hanover, president; 
William Page, Phoenix Assurance, 
vice-president; Arthur Stephens, Hart- 
ford Fire, secretary, and Frank Smith, 
National of Hartford, treasurer. _ Re- 
tiring President R. E. Harper, who has 
been with the Atlas of London for forty- 
two years, expressed appreciation of 
the whole-hearted co-operation of all 
the members and his approval of the 
work of each committee. He stressed 
the practical value of the monthly 
luncheon meetings at which the members 
gather for an exchange of ideas and hear 
addresses by company executives. 

In accordance with the custom of the 
club, Mr. Harper then presented Luther 
Post of the National, with a silver spoon 
in honor of a new arrival at his home. 
Greetings were given to the company ex- 
ecutives present including A. E. Gilbert, 
assistant secretary, Hanover; Herbert H. 


Ray, deputy manager, Atlas; Henry 
Zechlin, secretary, Niagara; George 
Jamison of the Sun; William E. May- 
nard, vice-president, Providence-Wash- 
ington, and Lawrence E. Falls, agency 
superintendent, American of Newark, as 
well as Edward Reilly of Fred Williams, 
adjusters; and J. D. Erskine, general 
agent, Northern. 


_ Paul Nielson’s Career 


Paul Nielson, the new president, joined 
the club in 1922 and was chairman of 
the entertainment committe, secretary 
and - vice-president © successively. He 


started his insurance career as a file’ 


clerk- in the Home in 1910, and entered 
thé brokerage field in 1917 after some 
experience as an examiner. He then 
joined the Fidelity-Phenix as’ an exam- 
iner and in 1921 was put in charge of 
the joint brokerage departments of the 


Late Sam Tupper Was 
Everybody’s Friend 
SMALL IN BODY; BIG IN BRAIN 


Prominent For Years in Southeastern 
Underwriters’ Association; All His 
Sons in the Business 





The death last week of Samuel Y. 
Tupper, Southern manager of the Queen, 
removes one of the most prominent and 
beloved men in the insurance fraternity. 
Mr. Tupper was manager of the Southern 
department of the Queen for thirty-one 
years, and during all that time did his 
best on all occasions to preserve the best 
interests of fire insurance and to help 
and encourage his business associates. He 
was one ofthe smallest men in insurance 
in the United States in stature and one of 
the biggest in heart and brain. He was 
kindly without being soft, efficient with- 
out being hard. To him went all sorts 
and conditions of men with their troubles 
and they always found a sympathetic audi- 
ence. He directed many a young -man 
along the right road. 

Upon a number of occasions he’ had 
offers from various companies to go 
North, but he preferred to live in Atlanta 
where he was so highly respected by the 
community, both lay and insurance. He 
was a prominent figure at all meetings of 
the Southeastern Underwriters’ Associa- 
tion and, before that, the Southeastern 
Tariff Association. His knowledge of in- 
surance conditions in the Southeast was 
unsurpassed. Probably no section of the 
country has had knottier problems up for 
solution. The presence of Mr. Tupper 
was always a help. 

Mr. Tupper was born in Charleston, 
S. C., the son of a prominent under- 
writer, and after graduation from the 
University of Nashville he entered his 
father’s office, two years later becoming 
a partner, and in 1884 .was appointed 
special agent of the Phenix, of which his 
father was not only an agent but a direc- 
tor. In 1891 he was elected secretary of 
the Southeastern Tariff Association, and 
from there he went to the Queen. 

Mr. Tupper has five sons whose names 
and positions are as follows: S. Y. Tup- 
per, Jr., assistant manager of the Queen’s 
Southern department; F. M. G. Tupper, 
of French & Tupper, general agency, New 
Orleans; E. D. Tupper, special agent of 
the Home in Virginia; Thomas E. Tup- 
per, with the National of Hartford; and 
Maxwell O. Tupper, special agent for the 
Insurance Company of North America in 
Louisiana. 








America Fore Companies in New York. 
He left there in December, 1921, to be- 
come special agent in suburban terri- 
tory for the Hanover. 
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CI: NATION'S — 


Market Place 


tS a; stores, the charter members of every 


Main Street, are a vast market place for 


the entire country. Each little shop plays its 7 


part. Here is the outlet for our industrial activ- 


ity; here is where the Nation comes to buy. 


Here, too, is where Insurance has shown some 
of its greatest benefits. Its security enables the 
shopkeeper to carry large and valuable stocks. 


The modern merchant knows Insurance is a real 


asset, and takes advantage of the many services 


rendered by his insurance agent. 


In the event of fire, he is always anxious to 
reestablish himself as quickly as possible. The 
principle of prompt settlement followed by the 
Liverpool & London & Globe, therefor, has won 
many friends among the retailers of the Nation. 
Sometimes long rows of stores are all under the 


same unfailing protection—the L.& L.&G. Policy. 
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smith and Ekern Are 
Rivals for Governor 


—_——_———_ 


CHARGE MADE IN WISCONSIN® 





Commissioner’s Charge of Lobbying» 
Brought Against Attorney General 
Agair Brings Developments There 





Frank Gilbert, attorney for “Attorney 
General Herman L. Ekern, spent some time 
in the Senate probe of the controversy be- 
tween the Attorney General and Insurance 
Commiss. oner W. Stanley Smith on Friday 
to show toat Mr. Smith has aspirations for 
the Governorship and that his attack on 
Mr. Ekern was prompted by political mo- 
tive. Mr. Ekern is generally considered 
the logical progressive candidate for Gov- 
emor, <The hearing was resumed on 

Jednesday. 
yp om I did mention the matter to 
one or two people,” Smith declared. “TE 
told one party 1 thought I could get ag 
many voles aS @ certain other party and I 
don't believe that- was taking much credit 
either.” 

"On questioning Mr. Smith admitted that 
he meant the Attorney General. 

Mr. Smith declared that he told another 
that he believed the people of the state 
should be told of Ekert’s~ aetivities and 
that the voters would take care of the 
situation. ; 

Under cross examination Commissioner 
Smith reiterated his charges made in the 
letters to the legislature in which he 
charged the Attorney: General with trying 
to serve two' masters: and with lobbying 
without being registered. He claimed these 
charges were true, 

Senator Harry Sauthoff, Madison, chair- 
man of the committee, cross-examined 
Commissioner Smith for some time. He 
insisted that Mr. Smith and his attorney 
submit all the evidence they had, against 
their objections that they wanted to re- 
serve this to be brought out under cross- 
examination of Mr. Ekern. Commissioner 
Smith cited expense accounts for trips out 
of the state which he contended were used 
by Mr. Ekern to attend insurance conven- 
tions. He also declared that he expected 
to bring the books of Ekern Meyer & 
Janisch, insurance counsels of Chicago, to 
be submitted. He submitted a list of the 
number of times Mr. Ekern is alleged to 
have acted in behalf of insurance measures 
in the Wisconsin legislature and another 
list where special counsel was appointed 
for Mr. Ekern as Attorney General. Mr. 
Smith claimed that in some of these cases 
this action was necessary because’ Mr. 
Ekern was interested in insurance business. 

With a demand by his attorney, Ralph 
Jackman, that the books of Ekern, Meyer 
& Janisch, Chicago, be brought to Madi- 
son in order to show whether the firm did 
any business in Wisconsin during the time 
that Attorney General Herman L. Ekern 
has been Attorney General in Wisconsin, 
Insurance Commissicer W. Stanley Smith 
rested his case against the Attorney Gen- 
cral before the special Senate committee 
on Thursday. Cross-examination of Mr. 
Smith by Attorney Frank Gilbert, repre- 
senting Mr. Ekern, was begun. 

The committee decided that the books 
be not brought unless wanted and that de- 
mand was temporarily laid aside. The ac- 
tion was agreeable to Attorney Jackman. 














APPOINTS W. T. HICKEY 


The Travelers Fire announces a new 
appointment in that of William T. Hickey 
of Hartiord as special agent for Connecti- 
cut, western Massachusetts and Vermont, 
with headquarters at the home office in 
Hartford, Mr. Hickey has had seventeen 
yeats insurance experience. He was for 
ve yea's with the National Fire at its 
— office, in various departments, and 
or twelve years with the Hartfords. For 
sven of those years he was with the Hart- 
se Fire, ineluding six years in the brok- 
tage department, and for the past five 


years he has been in the field for the Hart- 
ord group, 





T. L. FARQUHAR; President 





NEWARK | 
FIRE INSURANCE COMPANY 
Newark, N. J. | | 
| Incorporated 1811 


A company with an unblemished and continuous 
| record of over a century. 


Total Surplus to Policyholders........ .. .$2,241,179.73 


Agents Wanted 
Where Not Represented 


C. E, TITSWORTH; Vice-Presklent and Treasurer 





. $1,000,600.00 
wwevees 1243,179.73 











In the charge that the people lost money 
because of a failure of a 25 per cent. re- 
duction in tornado rates due to a delay 
in the rule book cases, Commissioner 
Smith admitted that he knew that this cost 
might be rebated on the decision in the 
case, but added that some would be lost 
due to removals and other causes. He said 
that it appeared as though the payments 
would be indefinitely delayed. 

Charles Whelan, Madison, representing 
fraternal. organizations, was called to the 
stand by Attorney Jackman. 

Mr. Jackman read a letter from Mr. 
Whelan calling Mr. Ekern “a true friend 
of fraternal societies.” 

“What do you mean by that?” Mr. 
Jackman asked. > 

“He has that reputation throughout the 
United States,’ Mr. Whelan said. He de- 
clared that he did not know of any insur- 
ance connections charged by Commissioner 
Smith. 


CHANGES ITS NAME 
The National Vigilance Committee of 
the Associated Advertising Clubs of the 
World, which during the past thirteen 


years has developed into an intensive na- 
tionwide system for the maintenance of the 
“Truth-in-Advertising” standard, has an- 
nouriced its incorporation under the laws 
of Delaware as the National Better Busi- 
ness Bureau. The change in name arises 
from the fact that the committe is affili- 
ated with and co-ordinates the local work 
of the many Better Bureaus in leading 
cities of the country. 

Operations of the National Better Busi- 
ness Bureaus. will be in charge of fifteen 
directors; five selected from the Better 
Business Bureaus, five from the sustain- 
ing members of the National Vigilance 
Committee, and five from the Executive 
Committee of the Associated Advertising 
Clubs of the World. 


GENERAL FIRE ASSURANCE 


of Paris, France 


URBAINE FIRE INSURANCE 


of Paris, France 


TORNADO ANNOUNCEMENT 


How. Calkins Informed Agents of De- 
cision of Three Companies to Write 
That Cover in Florida 


Here is the way F. C. Calkins of Jack- 
sonville announced to agents that three 
of the companies for which he is general 
agent would write tornado: 

“We are very pleaséd to announce that, 
shortly, we will be prepared to furnish 
agents with tornado policies, issued by the 
Hanover of New York, Virginia Fire & 
Marine and Detroit Fire & Marine, these 
three companies having decided to em- 
bark in Florida in thé assumption of 
liability under this form. of. insurance. 
Those agents, who have heretofore im- 
pertuned us for such a cover, and whose 
names we have not retained in our mem- 
ory, will please let us know if- they. de- 
sire to be -outfitted to take on this class 
of business, and we might. say. in con- 
clusion, that we shall not wish to accept, 
solely, the tornado cover, meaning that 
we feel that we should have the fire as 
well. For the present, we shall- not as- 
sume. tornado liability on -the. Island of 
Key West, or west of the Chattahoochee 


- River. 





STATE INSTITUTIONS BURN 


Inadequate fire protection af a num- 
ber of Michigan hospitals and other 
institutions. was aired last week at a 
meeting of the administrative board, re- 
sulting in granting by the board of a 
$10,000 expenditure to install. proper pro- 
tective apparatus at the Newberry State 
hospital where a blaze a few weeks ago 
threatened to wreck the institution. It 
was shown to the satisfaction of board 
members htat the frecent fire might 
easily have been prevented had ade- 
quate facilities been available first to 
discover and second to fight the blaze. 
The board meeting occurred the day 
after a school building at the Michigan 
Girls’ Training School at Adrian was 
burned at a loss of $40,000, said to have 
been only partly covered by insurance. 





BUILDING OWNERS INCORPORATE 

The. Insurance Building of Denver, is 
now known as the Insurance Building, Inc. 
The incorporators are E. H. Radetsky and 
Anna V. Moore. Capitalization 100 shares 
with no par value. 


COMPANY 
COMPANY 


EAGLE STAR & BRITISH DOMINIONS INSURANCE COMPANY, Ltd. 


of London, England 


FRED S. JAMES & CO. 


‘ UNITED STATES MANAGERS 
123 William Street 
New York; N. Y. 


Let us help you increase the premiums at your agency. Send for our new 


leaflets on Income Insurance, Use and Occupancy Insurance and Explanation 
of the Coinsurance Clause. 
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Anayltical Comparison of Insurance Stocks 
Furnished the Eastern Underwriter on May 29 by J. K. Rice, Jr., & Co. 





Income 
from 
Premium Total Invest- 
Surplus Reserve Assets ments Current 
2 : an. 1, Jan. 1, Jan.1, Par per Dividend Market 
Name Capital 19 1925 1925 Value share Rate Bid Asked 
Aetna Insurance Co. ...$5,000,000. $11}429,128 $23,968,829 $45,008,961 $100 $33.04  $24QJ 605 615 
American Alliance .... 2,000,000 2,770,111 1,660,181 6,673,010 100 12.64 16 295 305 
American Ins. Newark 3,500,000 - 4,183;81 12,065,748 _ 22,252,507 §.- 1S 22. 2 
Bankers & Shippers... 1,000,000 1,002,069 1,993,112 4,697, 100 18.70 100M 
Boston Insurance ...... 2,000,000  - 4,445,261 5,843,956 14,771,793 100 28.51 16jJ &J 415 
Camden Fire. .......... 2,000,000 2,207,665 4,489,001 9,215, 5 1.40 Uc J&J 15 18 
Carolina Insurance Co.. . 500,000 _. 1,077,472 125,355 1,273,235 10 «(0.84 1y&J 35 39 
City of New York 000,000 1,994, 1,873, 4,509,903 100 18.56 12J &J 275 
Continental osedeeees 0,000,000 . 20,744,601 21,425,369 57,462,940 25 6.71 6J&J 113 116 
Fidelity - Phenix -. 5,000,000 © 17,184,068 17,225,137 43,335,825 25 10.15 67& 164 169 
Fire Association 000,009 7,205,330 8,746,840 20,504,644 50 13.33 } ey 265 275 
Franklin (Philadelphia) 1,000,000 2,885,645 3,370,863 9,060,788 25 8.88 7J &J 165 170 
Glens -Fadle= s6655.255..3% 2,500,000 3,129,094 6,658,390 14,220,924 10 2.31 $1.600J 3841 
Globe & Rutgers...... 3,500,000 19,810,623 20,280,922 60,654,703 100 64.87 BOI 1300 1400 
Great American ........ 12,500,000 14,337,235 17,763,053 48,176,197 100 16.00 16QJ 280 286 
Hamilton Fire ........ 200, 1,784,984 647,986 3,297,954 15 rT Ti 2.400 J Bere 
SUR OS a. civdeaws 000": 2,008,971 4,471,353 9,166,024 50 14.55 50J 180 200 
Hartford Fire Insurance 8,000,000 16,483,771 -45,415,804 78,027,872 100 36.36 2 . 590 600 
RN Subs se akties Chose f 19,499,861 38,024,590 84,980,279 100 19.61 18 if J 362 366 
Se PR ORL IRE Ee RE a UN Ee SAL We. 3238 
Importers & Exporters.. 700,000 603,301 1,364,262 3,002,507 25 «4.61 3 @ ~~. 
Ins. Co. of N. America 7,500,000. 18,203,009 21,248,128 _ 55,163,000 10 2.57 J&J 55 58 
Milwaukee (Mechanics) 1,250,000 2,412,323 4,915,284 9,620,091 3.89 2.20J 40 45 
National Liberty ...... 1,500,000 ,003, 398, 14,189,226 50 18.51 10j &J 215 
National Fire Ins. Co.. 3,000,000 2 feet 32,200,948 100 46.50 OJ 705 715 
New Jersey Insurance.. 1,000,000 5,076 1,220,506 3,090,052 2 3.17 180M&S 38 45 
New York Casualty .... 500,000 1,025,491 680,315 2,413,913 25 4.89 50M ree 
DIR GRER ieciew dpnan'es< cae 3,000,000 5,009,428 9,095,415 18,996,765. - 13.93 8J&J 220 
Noethetn «ies sacs cveeves 1,000,000 1,107,127 ,983, 4,298,267 100 18.81 wWjJ&j 25 
North River: -......... 2,000,000 3,240,387 . 7,534,042 14,907,925 .25 7.52 3QM 95 105 
Dee  wrccsissstviees.me 400,008 1,439,552 2,037,232 4,472,237 25 = 11.48 6QJ 200 ... 
Phoenix Insurance Co., 5,000,000 . 13,098,907 11,232,734 31,567,013 .100 28.76 20OJ 555 565 
Providence-Washington | 2,000,000 4,270,425 4,613,885 12,511,737 50 13.2 12QJ 385 400 
Sec; Ins. of IN. Haven.. 1,200,000 2,125,764 5,047,616 9,294,625 25 bas 3 83 85 
Stuyvesant: ~ scecescccesd x 444,120 1,600,212 3,263,487. 100 14.60 6QJ 217 +223 
United States .:..:.2... 2,000,000 5;762,419 11,187,509 21,779,988 20 9.30 40F 140 14 
Westchester ............ 1,500,000 2,904,682 7,298,768 13,186,351 10 3.71 2.40Q F 43 4% 








Hearst Objects to 
Insurance Defense 


SPOKESMEN OFFEND EDITOR 








Pr in Illi Capital of Attorneys 
Causes Onslaught by Chicago Paper; 
2% Under Review 








The presence in Springfield, Ill, of a 
number of lawyers representing insurance 
interests in connection with the new insur- 
ace code now. under consideration. in the 
legislature brought about-the~. publication 
a few days ago of a three-column story 
in. the Chicago “American”. of- last. Thurs- 
day under the caption. of “Insurance 
Barons Spring Assembly ‘Program’.” Evi- 
dently Hearst feels it‘a crime for Insur- 
ance to have spokesmen. The manner in 
which ‘the Hearst paper views the ap- 
pearance of insurance representatives is 
shown in the following introduction to 
the story: 


“Senators today learned with amaze- 
ment that a sub-committee of an insur- 
ance committee, representing insurance 
corporations doing business in Illinois, af- 
ter four days’ work; -have prepared- 117 
amendments to thé undigested 300-page 
Daily insurance code bill. 


“These amendments, finished here early 
this morning, will go to a sub-committee 
of the. Senate insurance committee to re- 
port them favorably to the Senate this 
week. 


“Fire, casualty, life and automobile in- 
surance interests are represented in the 
insurance corporations’ sub-committee 
which has been burning midnight oil and 
the amendments are supposed to pro- 
tect the insurance corporations at all an- 
gles and points. 


“There seems to be no one here, though, 
protecting the interests of the policy- 
holders and the public -at. large. - Neither 
the state insurance division. nor Clifford 
Ireland, state director of trade and com- 
merce, have been consulted with reference 
to this stupendously important measure— 
at least that is the understanding among 
legislators.” 

The statement: is also made that repre- 
sentatives of the Illinois Firemen’s Asso- 
ciation are in Springfield to. protest” the 
elimination of the 2. per cent premium 
tax. 


COMMISSIONERS MEETING 





Fire and Executive Committees Con- 
sider Fire and Life Questions at 
Chicago; Kurth Present 
The executive committee and the com- 
mittee on fire insurance of.the National 
Convention” of Insurance Commissioners 
met in Chicago-early this week to adopt 
the report of the committee on blanks 
and to consider other questions. The com- 
mittee on fire insurance considered the pro- 
posed changes of Superintendent Hyde of 
Missouri in the method of’ figuring un- 
derwriting profit but reached no agree- 
ment. Vice-President Wilfred Kurth of 
the Home defended the present - under- 
writing formula in a verbal tilt with Mr. 
Hyde. ~Mr. Kurth was there as president 
ot the National Board of Fire Under- 

writers. 

Plans for contingent fire commissions 
were discussed and referred to the com- 
mittee on underwriting profits. Commis- 
sioner Smith of Wisconsin is the propo- 
nent of this plan. President Thomas .C. 
Moffat of the National Association of In- 
surance Agents, spoke against contingent 
commissions and said they would tend to 
increase costs. 

A sub-committee of the laws and legis- 
lation committee reported on the sugges- 
tion of Commissioner Smith of Wiscon- 
sin for regulation of total and permanent 
disability. provisions in life insurance poli- 
cies. A resolution was adopted providing 
for’ a special committee to consider the 
advisability of permitting or prohibiting 
double or triple indemnity and other ac- 
cident benefits in life policies, and. the 
advisability of recognizing such benefits 
as non-cancellable accident and health in- 
surance. 





C. H. FISCHER OPENS OFFICE 


Well-Known Engineer Withdraws From 
L. N. James & Co.; Headquarters 
Will Be at 80 Maiden Lane 
Charles H. Fischer, one of the best. known 
insurance engineers in the country, has 
withdrawn from the firm of L. N. James 
& Company, 110 William Street, where 
he was in charge of engineering activities, 
and has opened an office of his own at 

80 Maiden Lane. 

Mr. Fischer. has*had an unusually valu- 
able experience in the scientific end of the 
insurance business, having..devoted almost 
a quarter of a century to this work. For 





years he was one of the leading company 
organization men, having been with the 
Chicago Board ,of Underwriters, Texas 
inspection Bureau, Committee of Twenty 
and the Committee on Fire Prevention 
of the National*Board and with the Sched- 
ule ‘Rating Office of New Jersey. From 
1908 to. 1911 he was American Deputy 
and Vice Consul at Milan and while in 
Europe investigated public fire protection 
for several European cities. During the 
war he‘ did valuable service in connection 
with ports of embarkation, cantonments 
and manufacturing plants. He is chair- 
man of the Piers and. Wharves Committee 
of the National Fire Protection Associa- 
tion which has recently issued regulations 
for the construction and protection of its 
properties. During the past three years 
he has specialized in fire prevention and 
fire pretection work as applied to the pet- 
roleum industry as well as rating and 
contracts. 





FIVE JOIN AUTO CONFERENCE 


The National Automobile Underwriters’ 
Coriference held its semiannual meeting 
last week, and it was a purely routine 
affair. At the governing committee meet- 
ing five companies were elected to mem- 
bership, namely the Travelers’ Fire of 
Hartford, Urbaine of Paris, La. Salle of 
New Orleans, Commonwealth of Kansas 
City, and the Delaware of New York. 
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‘Brevoocrt 


Madison Street, east of J.2Salle 








CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 


E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 
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ANTHONY MATRE, President 








NAPOLEON PICARD, Secretary-Treasurer 


Wisconsin 
MARQUETTE 
NATIONAL 


FIRE INSURANCE COMPANY 

scapusareas be pencetacnining SSO be 

g' company agents. 

Assets Over Two Million Dollars. 

Under Same Management THE GREAT WESTERN FIRE) 
INSURANCE CO.—A Reinsurance Co.—Capital $400,000. | 


—— 


CHICAGO 




















Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
555 Asylum Street, Hartford, Conn. 
R. C. CHRISTOPHER, U. S. Mgr. 
NEW YORK CITY OFFICE 
1 Liberty Street, New York 








FRANK’ B. MARTIN, |Asst. Manager. 


Assets, $3,008,963.36 Liabilities, 





THE YORKSHIF 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION 
U. S. BRANCH, 12 Gold Street, New York 


FRANK & DUBOK, United States Managers. 


INSURANCE CO., LTD. 
OF YORK, ENGLAND 
Established 1824 


INSURANCE 


ERNEST B. BOYD, Underwriting Mgr. 
WALLACE KELLY, Branch Secretary. 


Surplus, $1,383,778.31 


DEPARTMENT MANAGERS: 


METROPOLITAN .....cccccccccooe Willard S. Brown & Co.......+00 New York, N. Y, 
PRCTE CP Sn cnciecivaccuseed McClure Kelly ..... Semeuekoeer obete San Francisco, Cal. 
CAROLINA-VIRGINIA ........00 Harry: R.. BaGhs o0 66 ci ssicccseces Greensboro, N. C. 

SOUTHEASTERN ......cceeeceeee Bes EEs OR TMOG a6 ot ics oa eb aueew ines Atlanta, Ga. 
LA Se MISSA B bce cvacccceceved FOUN ROBB. oo sie cdc disésccgdses New Orleans, La. 














R. E. BRANDENBURG, scc'y. © TREAS. 








Wm. E. WOLLAEGER, pacsivent 
AuG. J. LUEDKE. vice-pnes. Geo, P. MAYER. ane vice-paes, 
Rosert H. Moor 


CASH CAPITAL: ONE MILLION DOLLARS 


———— } 


HERMAN AMBOS, sRD VICE. 2718. 
A. C, MEEKER, asst SECT. 
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Where Royal Companies 
Will Make Their Home 
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The New Royal Building 


William Street is°so narrow and the 
newly planned Royal. Building so big that 
there has been interest ever since the an- 
touncement of the contemplated structure 
how the architects would master the zon- 
ing law regulations, which prescribe height 
and similar restrictions. The answer will 
be seen in the cut of the building illus- 
trated above. 

It will be seen that the architects have 
Provided most ingeniously through the set- 
back system for a structure that is mias- 
sive in design and at the same time has a 
consider:ble degree: of architectural no- 
bility and impressiveness. 

The choosing by the Royal of a.site along 
William street proved a source of satis- 
faction. 

First it means that this famous thor- 
oughfare will continue to preserve its in- 
surance atmosphere for at least. two de- 
tades. Following so closely on the action 
of the National Board in buying property 
and arranging to- build a tall building: in 
the neighborhood a ‘short distance to. the 
south and east it further entrenches’ the 
fire and casualty insurance district in 


downtown New York. But the Royal 
Building will add a block to the northern 
outskirts of. the district, which has rather 
sharply stopped on the north side of Ful- 
ton street. 


No Life Insurance “District” 


Most of the Sunday papers will contain 
pictures of tae new Royal Building, and 
then (before the year is out) of the new 
building of the New York Life, which is 
to be erected when Madison Square Gar- 
den is torn down. The life people have no 
district. The Mutual Life is down town 
in Nassau street, a block from William; 
the Guardian is in Union Square, the Met- 
ropolitan in and the New York Life to be 
near Madison Square, the Equitable across 
the street from the Pennsylvania depot, the 
Manhattan Life in extreme lower Broad- 
way, the Home Life in Broadway, across 
from City Hall Park; the United States 
Life in. Fifth.avenue, while the general 
agency offices are scattered from Coney 
Island to and’ through the Bronx, with 
Fifth avenue and even Park avenue hav- 
ing their share. 

But to get back to the Royal and its 
associated ‘companies. One of. the princi- 
pal reasons why No. 84 William street 
will cease to be the home of these organi- 
zations is that the quarters are too small. 
They were outgrown some time: ago.- 


‘is nothing more uncomfortable than for 


an insurance company to be occupying 
cramped space. Everybody on the street 
will recall the manner in which the desks 
of the Home Insurance Company were 
jammed together in Cedar street. 

Well, there has been a similar gasping 
for breath in 84 William street. Take the 
Royal Indemnity—a stripling only a few 
years ago, but just look at it now. It has 
sliown a growth of something like 40 per 
cent. in three years. And the Royal In- 
demnity is only one of a group. The 
Royal's expansion in this country is an old 
story. The Queen is showing fine progress. 
The Eagle Indemnity and the American 
ard Foreign need room. 


Seventeen Years Old 


The building at 84 William was put up 
seventeen years ago and one can make the 
journey fceom the street to the back of 
the building without wearing out much 
shoe leather. It was entirely satisfactory 
in the days of smaller units when a floor 
space of 5,000 square feet could house an 
entire staff, but nowadays the units are 
large, the organizations complicated, cor- 
i1elation and proximity of departments es- 
sential, and that is one reason why the 
Royal has provided in the new building 
for flour spaces of 17,500 square feet. 

When the Royal and associated com- 
panies found that it would not be practical 
much longer to be in such small quarters 
a number. of decisions had to be made. 
First, whether to rent or to build; then 
whether uptown or downtown. There were 
many interesting angles to all of these 
situations. 

Of paramount importance was not to 
split the organization—to keep it as much 
intact as possible. When a company or- 
ganization becomes split there is an in- 
crease in cost as compared with dovetail- 
ing the whole of the organization in one 
unit. It was decided to remain “in the 
district.” In fire insurance there are many 
advantages not only in being near the pro- 
duction offices, and near the places where 
the company organizations and company 
committees meet. In casualty insurance 
there is considerable business coming over 
the counter where underwriting advice is 
sought and there are manifest advantages 
in having departmental heads, executives, 
etc., within reach who can give advice or 
approval, if necessary. it also avoided 
duplication of efforts. Any move uptown 
would have had to be predicated-on a rental 


THE HANOVER 
FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- j 
pany is in the conservatism of its man- 
agement, and the management of THE 

ANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 
MONTGOMERY CLARK, Vice-President 
Jj. G. HOLLMAN, Secy. 

H. T. GIBERSON, Treasurer 
E. SAMMONS, Asst. Secy. 
E. GILBERT, Asst. Secy. 
HOME OFFICE 
Hanover Blidg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, ine., General Agents 
Metropolitan District 
8! JOHN STREET NEW YORK 

















INSURANCE 
HARRY C. FRY, Jr., President 
JOHN B. SIRICH, Sec’y. 


307 FOURTH — PITTSBURGH 
HETRICK, Sig 


LOGUE BROS. & CO., Inc. 


























Reliable Connections 
WANTED 


American Equitable Company 
of New York 
Metropolitan Assurance Underwriters 
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New York Fire Insurance Company 
of New York 


Large Capacity on Fire, 
Tornado, Use and Occu- 
pancy. and Allied Lines 
Losses Paid in Allied Companies 
Since Organization 
$24,580,518.90 
APPLY TO 
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so much cheaper than downtown rents 
that the saving in this item would have had 
te counteract the obvious advantages of 
downtown location. Such an advantage 
was not discernable to General Attorney 
Walter Carter of the Royal and his asso- 
ciates. 

So far as the question of land values are 
concerned while they are important in the 
case of a small building er minor enter- 
prise they recede in importance in the 
case of a large construction - enterprise. 
The actual cost of constructing the build- 
ing itself—labor, materials, etc.—is the 
same uptown as downtown. While the 
land costs more downtown than uptown 
an average is quickly struck in the case 
of a great structure where the land value 
is spread over a large area of space as in 
such a building as that constructed by the 
Royal companies. Of course’ another very 
important point to be considered ‘is’ the 
proximity of William street to the tubes, 
subways and other transportation. Also 
the question of light and other comforts 
and conveniences for employees. 

The Royal Building will be eighteen 
stories tall; it will extend farther along 
Fulton street than was at first planned, 
and about’a third of the structure will be 
occupied by the owners. 





SAYS BUFFALO RATES ARE HIGH 





And Field Secretary of Fire Prevention 
Association Tells How They 
Can Be Lowered 

Buffalo, N. Y., May 29.—Speaking be- 
fore the Buffalo Credit Men’s Association 
recently, Percy Bugbee, field secretary of 
the Fire Prevention Association of 
America, said that the present fire rate 
of $4.75 per person now prevailing in 
Buffalo is extremely high for a city its 
size. 

“Shingle roofs place the fire menace in 
Buffalo among the highest in the United 
States,” Mr. Bugbee said. “Residence con- 
struction and the absence of approved 
methods of industrial construction are 
largely responsible for the abnormally high 
fire rate in this city. I offer ‘no criticism 
to the local fire department. It has an ex- 
cellent system of fire protection. 

“Buffalo would certainly benefit through 
a more rigid building law that would 
force the abandonment of shingle. roofs 
and semi-fireproof buildings in the’ con- 
gested areas,” he asserted. 





SOME INTERESTING FIGURES 


In his annual report Howard P; Dun- 
ham, commissioner of Connecticut, reports 
that of 239 fire and -marine companies 
which were doing business in that state 
at the beginning of the year, the invest- 
ment gains in surplus were $125,952,892, 
and the total gains in surplus were $63,- 
858,814. In 1923 there was a $4,784,313 
deficit in surplus. 

Continuing, he gives this interesting. in- 
formation: 

“The commissions paid during the year 
amounted to 22.98 per cent. of the pre- 
miums received, a slight increase over 
last year. The dividends paid stock- 
solders represented 18.06 per cent..on. the 
capital stock paid up, a decrease of .71 
per cent from 1923, The dividends paid 
by the Mutual Fire Insurance Companies 
to policyholders amounted to $20,108,535.- 

In case of the United States Branches 
of the Foreign Fire Insurance Companies, 
the gross remittances. to the Home Off- 
ces exceeded the gross receipts from the 
Home Offices by $7,778,910.. The total 
unearned premium reserve on, December 
31st was equal to 87.73 per cent. of. the 
premiums written during the year. 





NEW CHICAGO PAPER 


“The National Insurance Leader” is 
the name of a new publication which 
is being edited in icago by R.. S. 
Penhale, who has been in the insurance 
newspaper business for several years. 
The cover is printed in red and. blue 
and the paper comes out monthly. . It 
“has a yood typographical appearance. 











Your message to 
big business 


The big business men in your 
community will read The Saturday 
Evening Post today. They cannot 
help but read the advertising of the 
Hartford Fire Insurance Company. 
If you want to deal with the big 
buyers-of insurance, you must be 
able-to give them what they want. 

If you can offer a Hartford policy, 
you will find your battle half won. 
The Hartford advertising is one of 
the things that make a Hartford 
connection of ever increasing value 
to live local agents. 


HARTFORD FIRE 
INSURANCE COMPANY 


Hartford, Conn. ie 


The Hartford Fire Insurance Company and the 
Hartford Accident and Indemnity Company write 
practically every form of insurance except life 
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London & Lancashire _ 
Building A+titude 


DESCRIBED BY PASCOE RUTTER 





’Company’s Principle to Own Only fo; 


Its Own Purposes; Sells New 
York Building 





An interesting discussion of the pyjlg. 
ings which the London & Laneoshj 


f A . ashire owns 
or did own in various parts o/ the world 
was one of the features of the address of 


Governor F. W. Pascoe Rutter of the Lon. 
don & Lancashire at the six‘y-thirq a. 
nual general meeting of that company jn 
London. He began by referring to the 
considerable amount of success which tha 
company has had in regard to its buildings 
and continuing he said: 
“In principle, we do not own buildings 
except for aur own purposes. Cj 
stances happen from time to time when we 
either develop a building which we Or- 
cupy, or sell one which we do not require 
Those of you who are from Liverpool wilj 
particularly remember that, during the 
war, not knowing the important develop. 
ments which were looming ahead, and 
which involved our bringing the chief aq. 
ministration to London, we bought a block 
called Drury buildings in Water street 
Liverpool. 


Made Handsome Profit 


“When we came to London and made 
this building our headquarters, Drury 
buildings were no longer necessary. But it 
was giving a handsome yield and there 
was, therefore, no necessity to press a 
sale. Eventually, however, during 1924, we 
secured an offer which compared so well 
with our original investment that we de- 
cided to avail ourselves of the welcome 
opportunity. 

“Then, going afield, you are aware that 
our headquarters in America were trans- 
ferred nearly a quarter of a century ago 
to Hartford, in Connecticut. There we 
have prospered and grown, with the re- 
sult that we have recently made a consid- 
exable extension to our building, which 
now houses all our main administrative 
staffs for both fire and accident business 
under the chief supervision of our able 
manager, Mr. Mcllwaine. 

“This development minimized the neces- 
sity for our New York building, which by 
degrees became what is called an ‘old- 
timer’ and found itself more and more out- 
side the changing insurance district. We 
have now sold that old building on satis- 
factory terms. And whilst we shall, of 
ccurse, require an important office for our 
local business in New York City, we have 
made plans for this by renting premises 
in the modern insurance district. 


Large Extension to Leadenhall-Street 
Property 

“Finally, those of you who spend most 
of your lives in the busy city of London 
will have remarked the large extension 
which we are making to our Leadenhall 
street building. I may remind vou that we 
were the first composite insurance com- 
pany to embark upon Leadenha!! street for 
its main city quarters, and we have had 
very ample cause for satisfaction with the 
move which we thus made ten years ago. 

“Subsequently, consequent upon our be- 
coming associated with ‘the Marine,’ it was 
decided, on the one hand, to sell their 
building in Old Broad street, which had 
‘become antiquated, and on the other hand, 
to extend our Leadenhall stree! property 
and make the corner of Leadenhall street 
and Bishopsgate the head office of ‘the 
Marine.’ ” 





BRANIFF GETS INDEPENDENCE 


The ‘well-known T. E. Branif: Company, 
of Oklahoma City, has been appomtel 
general agents of the Independence Fire 
for Oklahoma and Eastern Kausas. 
Braniff Company also represents the lt 
surance Company of the State of Penns 
yania, -Co ia, National-Ben Franklis, 
Netherlands, Superior, U. S. Lloyds, U.S 
Fire, Maryland Casualty and Fidelity and 
Deposit. 
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n. Y. Agents Talked 
About Local Problems 


HAD WELL BALANCED PROGRAM 





Milwaukee Resolution ‘Not the Center 
of Interest; Company Men a Feature 
of the Convention 





Less time was devoted to consideration 
of problems of the National Association 
of Insurance Agents and more to purely 
focal difficulties at the annual meeting 
last week in Syracuse of the New York 
State Association of Local Agents than 
would have been the case had the con- 
yention been held six months or more ago. 
True, ‘he Milwaukee Resolution was 
brought up in executive session on the 
second day of the convention but the at- 
tendance at that time was comparatively 
small ad the discussion wholly harmonious. 

The Milwaukee Declaration, which led 
finally to the fight between the National 
Association and the Firemen’s of Newark 
and the Northwestern. National of Mil- 
wattkee, was injected into the Syracuse 
convention in the form of amendments to 
the by-laws to the state constitution. These 
amendments, which were unanimously 
passed, base membership in the association 
in the future on the promise that each 
agency represents’ only such companies 
as in practice and in the general conduct 
of their. business in New York State con- 
form:to the principles set forth as govern- 
ing underwriting practices in the state. 

Some members at the convention asked 
for-an explanation ot the movement to 
strengthen support of the national and 
state associations principles. This was 
given by men in close touch with the Na- 
tional Association and its workings. There 
was no opposition offered as was the case 
in Arkansas last week, where the Mil- 
waukee declaration was defeated, but the 
convention went on record as favoring 
only those companies which in turn lend 
their support to the local agents. 

’ The bulk of the program was fairly 
evenly devided between consideration of 
problems peculiar to New York State and 
to sales talks on fire and casualty lines. 

Five company men were invited to address 
the Association and four of them did. 
R. I. Catlin, assistant secretary of the 
Aetna Life, who. was to have spoken on 
the trend of automobile insurance from 
a casualty viewpoint, was unable to come. 
However, Summer Rhoades, secretary of 
the New York Fire Insurance Rating 
Organization; G. F. Michelbacher, com- 
pensation expert of the National Bureau 
of Casualty & Surety Underwriters; R. 
H. Goodwin, manager of the Eastern 
automobile department of the Fireman’s 
Fund, and Chauncey S. S. Miller, adver- 
tising manager of the ‘North British & 


Mercantile, did speak and each was listened 
to intently. 


Create Favorable Impression 


Mr. Rhoades and Mr. Michelbacher 
gave serious thought to complaints of the 
agents about changes in fire rating rules 
and increases in compensation rates and 
came before the convention prepared to 
explain why things were as they were and 
to prove that everything in line with 
consistency. was being done to cooperate 
with and help the agents. Both speakers 
create’ a favorable impression ‘and satis- 
fied the agents that unpleasant delays and 
chang ; were abhorrent to all concerned. 

Were it not for the arrival of . the 
luncheon period Tuesday morning Mr. 
Michcibacher ‘might have been kept talk- 
‘mg ior an hour longer. As it was he 
was on his ‘feet for over an hour, deliver- 
ing his talk and then replying to the many 
questions shot at him with reference to 
workthen’s compensation rates and the 
‘Pfactig:s of the companies here in writing 
those risks. The convention hall was 
crowded and scarcely a man left the room 
until President Beach had brought the 
discussion to a close after hammering 
violently with his gavel to draw attention 
to the chair.. Mr. Michelbachéer-was stand- 
ing in the middie of the room and all eyes 


were on him. The chair had been forgot- 
ten. It all showed impressively how pull- 
ing a convention program can be if per- 
tinent subjects are assigned to competent 
speakers. 

Mr. Goodwin’s and Mr. Miller’s . talks, 
together with that of Clinton J. Ayres, 
of Saranac Lake, and others, were excel- 
lent selling arguments, the sort which 
make conventions worth while. Reports of 
officers and committees can just as well 
be digested at home, coming through the 
mail at no expense at all, but the per- 
sonality and inspiration accompanying a 
first class sales talk are lost to those agents 
who atfe not present to hear and see the 
speaker. 

This latest convention of the New York 
State Association will be favorably re- 
membered because of-the fine program 
which the officers and board of directors 
prepared.. Nearly half the membership of 


REPORT ON MODEL RATING LAW 





Many Changes in State Laws Necessary 
Before Uniform Schedules and 
Forms ‘Can Be Obtained 


Before there. can be a uniform rating 
law in all the states of the country an 
extensive revision of the laws will be 
necessary first, according to the report of 
the committee on standard rating schedules 
and forms to the National Board of Fire 


Underwriters at the annual meeting last 


Thursday. - Only - following such changes 
in the laws can there~be a correction of 
the generally unsatisfactory situation that 








the -association registered at the meeting. 
‘Those who ‘didn’t come, for one reason 
or another, missed one of the best gather- 
ings at Syracuse in recent years. 
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el & California or Florida in win- 
ter. Home again in spring. To 
the beach or the mountains in the 
summer. To Europe all seasons. 


Americans are great travelers— 
always on the move. Why not? 
They can afford it. And traveling 
Americans can afford good clothes, 
jewelry, furs and other personal ef- 
fects that travel with them. 

You know what’s coming. 
Baggage Insurance [Tourist’s 
Personal Effects Floater} 
of course — written on 
the annual basis. Renews 

_just as a fire policy does. 

Now is about the season 
when plans are being made for an- 
other “Going Away.” Test out the 
possibilities of travel protection. 

Write any-of the offices listed below 
for detailed information. 
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Eastern Department 


10 Post Office Square, Boston 


INSURANCE COMPANY © 


HEAD OFFICE - SAN FRANCISCO 


Western Department 


76 W. Monroe Street, Chicago - 


now exists and the consequent lack of uni- 
formity which causes such serious embar- 
rassment and expense in the conduct of the 
fire companies’ business. 

The committee states in its report that: 

“Tf the model rating law is endorsed by 
the Commissioners’ Convention and 
adopted in the various states, it will repre- 
sent the first constructive step in the di- 
rection of the program outlined at the 
Commissioners’ meeting in December last, 
when the compilation of the various laws 
are presented by your committee. 

“In view of the assurances of co-opera- 
tion which have come to us from many of 
the Commissioners, we are inclined to re- 
gard the situation with optimism; but only 
the future will tell whether the fire insur- 
ance business may entertain a firmer hope 
for the establishment of uniformity in the 
laws affecting a business which is country- 
wide in its application and general scope.” 
































Southern Department 
‘Hurt Building, Atlanta 


Atlantic Marine Department - 72 Beaver Street, New York 
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Give Insurance Fair 
Play, Says G. W. Wells 

CHAMBER OF COMMERCE TALK 

Insurance Should. Be Justly Taxed; 


Against Fund Monopolies; Public 
Should Know Facts 





Commissioner Wells of: Minnesota gave 
an unusual talk -at the Chamber of 
Commerce convention in. Washington 
last month. He said in part in discuss- 
ing various insurance matters: 

“Special Taxation. |\Why should a 
policyholder care how heavy are the 
special taxes which insurance companies 
must pay? The answer is clear and di- 
rect. Insurance companies do not pay 


these taxes but are merely the agency 


through which they are handled. Policy- 
holders furnish the money. 
“Insurance should and does pay taxes 


just as every,other business. That isthe ~ 


price each institution and individual must 
pay for the ‘benefits of our modern so- 
cial structure, but-in addition, extra levies 
have been placed, upon. the companies 
which are not required of organizations 
engaged in other branches of commerce 
and industry. In 1923, these special 
levies amounted in Minnesota to $1,370,- 
078.30, of which $276,634.65 was on cas- 
ualty business alone. But we are not 
the worst offenders in this respect by 
any means. There are numerous other 
states which likewise place excessive 
burdens upon their policyholders. So 
long as state and local expenses con- 
tinue in their hitherto unprecedented up- 
ward trend, the demand for special and 
indirect taxation will continue. And just 
so long as the demand continues and 
policyholders do not recgonize they are 
carrying an extra load through thespe- 
cial indirect taxes upon their insurance 
premiums, we may expect this unscien- 
tific and inequitable method. of. taxation 
to persist. 


Compensation Benefits 


“It is evident legislators alone are not 
responsible for increasing the compen- 
sation which injured employees shall re- 
ceive. They are influenced by the opin- 
ions of constituents. Labor interests are 
active in voicing their ideas on this sub- 
ject. Business men should speak just as 
strongly in order that lawmakers may 
likewise know what they are thinking. 
The fact that insurance companies have 
no part in framing these laws should also 
be recognized. Their principal function 
is to guarantee that the payments prom- 
ised will be made. In addition, they 
may furnish inspection and accident pre- 
vention service designed to enable policy- 
holders to reduce accidents. Outside of 
this their field does not extend. If the 
legislature increases benefits, insurance 
premiums .may be expected to rise, but 
certainly this should not be charged to 
the companies which carry the risk. In 
fact, their rates are for most states for- 
mulated after careful and scientific study 
by a central body known.as the National 
Council on Compensation Insurance. 
The public is represented on this body 
by an expert appointed by the National 
Convention of Insurance Commissioners. 

Besides numerous measures- advanced 
in state legislatures during the past year, 
the Fitzgerald bill. which would provide 
a monopolistic state insurance fund for 
the District of Columbia, has been stren- 
uously urged. This would deny corpora- 
tions having high standards of solvency 
the right to be self-insurers as well as 
prevent business men in the district from 
choosing their own carriers. From a na- 
tional standpoint, its principal objection 
is that proponents want it for a model 
law. When we review this type of leg- 
islation calmly, it is difficult. to compre- 
hend the justice of forbidding a business 
organization to contract for its own in- 
surance. True enough, we ‘state what 
each injured workman is to get. That 
is the object of workmen's compensation. 


We likewise require the. employer to 
guarantee through insurance or “some 
other means that these payments will be 
made. That is all right too for many 
employing organizations now ' quite 
strong financially may be out’ of exis- 
tence a few years hence: But further 
than that we should not go, and the 
only way to prevent it is for: business 
men to become active in. opposing this 
form of legislation. ; 

The Public Attitude . 

“In the past, the attitude of the public 
towards insurance legislation nad. prob- 
lems has been largely one of indifference. 
This indifference has resulted in unwise 
legislation and unjust court decisions by 
which holders have themselves been di- 
rectly affected. If the carriers . are 
obliged to fight inequitable -laws and to 
resist unsound or doubtful claims, policy- 
holders as a class suffer because their 
funds are diverted to this end rather 
than into some useful channel. 

“The policyholders themselves are at 
fault since legislators do not know what 
they are thinking. The state insurance 
commissioner is supposed to represent’ 
the public interest and safeguard the 
welfare of policyholders,: but even he 
has no better means of knowing what : 
the public wants than the makers of its + 
laws. If the man for whom insurance 
is devised does.not speak when legisla- 
tion prejudicial to his interests is pro- 
posed, it is reasonable to assume others 
will regard it with no greater concern. 
Let us consider this thought from’ the 
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Almost-évery lawyer, 
man knows of cases where insurance money 
left for wife and children has been dissipated. 
Do you want yours to take this route? 
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standpoint of the relationship which 
casualty insurance bears to the world 
of commerce and industry. Business 
men are almost the exclusive buyers: of 
some forms of casualty coverage. It is, 
therefore, not difficult to see that to a 
large extent casualty insurance exists 
to meet their needs.. Whose judgment 
should have a greater weight in helping 
determine what burdens or restrictions 
shall be placed upon carriers to provide 
this protection than business men, : for 
are they not the ones who must ‘pay 
the penalty of indifference? 
“Granting that policyholders must! get 
busy if they want to secure the most 
from insurance, the natural inquiry is 
‘What Can the Policyholder Do?’ ‘Not 
much individually perhaps, but you who 
are acquainted with the splendid results 
of cooperation evidenced throughout; the 
whole field of political economy will at 
once recognize that collective action. has 
infinite possibilities. Probably you have 
reached the conclusion already that here 
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Life Insurance Trusts 


Is it a good thing for the proceeds of life 


be handled In Trust? 


Life insurance companies and their agents 


welfare of the Bene- 


ficiary, as well as the Insured during his life. 
Where arrangements have been made for the 


in a lump sum, it is 


manifestly a good thing for the Beneficiary 
to have the money cared for In Trust. 


banker and business 


One method is to have payments made by 
- Attnuities or Monthly Installments. Another 
satisfactory arrangement is to have the 


money go into Trust, 


administered through 


a reliable trust company or bank trust 


department. 


This subject is fully treated in the John Han- 


cock book, entitled 


“Estate Conservation 


and Life Insurance Trusts,” which will be 


sent on request. 


(771) 
Sage 
LIFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


Over Sixty Ycars in Business. Now Insuring Over Two 


532 


Bittion Dollars on 3,500,000 Lives. 





the business man to realize how 
‘ance can aid him most, and point out 


insurance legislation and 
holders’ interest. 


‘National Fire Waste C 





is the place where a chamber of com- 
merce or trade association can be of 
practical service. Through such bodies 
policyholders may speak with authority, 
Besides throwing their collective weight 
in .favor. of or against those measures 
which affect business, they may distri. 
bute educational material which will help 
insur- 


the relation between various types of 
i the policy- 


“It seems to me the logical procedure 


would be to have a standing committee 
appointed for this sole purpose.” 





LESS ARSON IN TWO CITIES 





s! Cc Sstae 
Reports Improvement In Philadel. 
phia and Detroit 


C. L. Topping, W. W. Orr and W. E. 





‘Mallalieu, general manager of the Na- 


tional Board of Fire Underwriters, as 
members of the arson committee of the 


‘National Fire Waste Council, submitted 
a report at the annual meeting in Wash- 


ington of the council showing the re- 
duction of incendiary fires in Philadel- 
phia and Detroit. He said in part: 

“The Chambers of Commerce affiliated 
with the United: States Chamber are a 
potent factor in the development of their 
respective cities, and the business men 
in their membership constitute groups 
which recognize the necessity of curb- 
ing fraud and criminality. 

“This Council recognizes the im- 
portant part which fires of criminal ori- 
gin bear to the fire waste of the country, 
and if it can, through the machinery 
that it has created by the Fire Waste 
Contest, impress local chambers with the 
extent of the fire loss due to fraudulent 
fires, suggest and secure the adoption of 
a plan whereby it may be checked, there 
will be a material reduction of fire loss 
due to these causes. 

“Philadelphia may be cited as an ex- 
ample of what can be accomplished in 
the reduction of incendiary fire loss 
through the interest and co-operation of 
various law enforcement agencies and 
local authorities. In 1920, the fire loss 
of Philadelphia amounted to approxi- 
mately $9,000,000, and it was generally 
believed that incendiarism and arson had 
contributed considerably in this loss. 
The Insurance Commissioner of Penn- 
sylvania, the Fire Marshal of the City 
of Philadelphia, insurance clubs, and 
business men’s organizations interested 
themselves in a general campaign against 
incendiarism, and the reduction of the 
fire loss in this city in the past two ot 
three years is believed to be due toa 
Partial suppression, at least, of fraudu- 
lent fires. 

“The gradual and material reduction of 
the fire loss in the city of Detroit in the 
past three years has also been noted with 
satisfaction by the people of the city 
and by others interested in the suppres- 
sion of arson and fraudulent fires. Prob- 
ably the most potent factor in the re- 
duction of this loss in Detroi’ is the 
activity of the Arson Squad in the De# 
tective Bureau of that city. This Arson 


Squad, a branch of the Detectiva ths 


reau, has co-operated with the Fire P 
vention Bureau of the City of Detroit, 
and has ‘made. prompt and_in‘elligent 
investigations of fraudulent fires. Since 
the appointment of this squad t!ic losses 
in the City of Detroit have sown a 
gradual year-to-year reduction.” 
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Non-Resident Agents 
To Write in Michigan 


sTATE WILL LICENSE THEM 





Legislature Enacts Bill Fostered by 
Agents’ Association; Must Pass 
Qualification Test 


On and after Aug. 27, the Michigan 


State Insurance Department may, at the 
qiscretion of Commissioner Leonhard T. 
Hands, license non-resident agents to 
transact business in Michigan, providing 
ll polices written under such licenses 
shall be countersigned by duly licensed 
Michigan agents. P 

This change in the state insurance 
law, mace certain last week when the 
Gansser act was signed by Gov. Alex. 


J. Groes! eck, was urged upon the legis- 
lature by the governing: and conference 
committees of the Michigan Association 
of Insurance Agents. It was the only 
piece of proposed legislation to be openly 
advocated by those committees and it 
came very near failure of enactment 
through delay by the senate insurance 
committee, which’ finally reported it out 
just in time for its passage under sus- 
pension of the rules directly before the 
session ended. 

Commissioner Hands is given broad 
discretionary powers under the new act, 
and licenses, it is understood, will not be 
handed out promiscuously to all appli- 
cants. Applicants for resident Michigan 
licenses are subjected to a qualification 
system which excludes fully half, and it 
is presumed that as strict or stricter 
qualifications will be required of non- 
residents. Mr. Hands has stated, since 
the act was finally approved by the gov- 
ernor, that he will not license applicants 
who are not duly qualified and licensed 
agents of other states, and that he will 
not permit brokers, building and loan as- 
sociations, or other such agencies to 
transact a Michigan business through 
operation of the new law. 

The principal effects of the new law 
are expected to be the licensing of a few 








The Fire Situation 


(Continued from page 14) 
American industry efficiency men are 
paid huge sums to point out imperfec- 
tions in the administrative machine so 
that they can be corrected. In fire in- 
surance everybody knows the imperfec- 
tions and they continue to exist. 

There is a sentiment in the business 
for the states to dictate the top acquisi- 
tion cost, which, if ever attempted in 
fire insurance, will be vigorously opposed 
i many quarters, but even if the im- 
portant question of expense be regulated 
under the threat of an insurance super- 
intendent’s club, that would only plug 
up one leak. Even if successful, it would 
only be a relief in one corner of the 
structure. 

There is a leisurely thinking class of 
underwriters who regard rate advances 
as the solution of most of their prob- 
lems, but that, too, is only a stopgap. 
In the wake of rate advances comes dis- 
Satisfaction. A rate advance should be 
the last alternative, made only after 
deepest reflection weighing all the con- 
sequences, 

The business of fire insurance is big 
fnough to manage itself. THe E/AsTERN 
Unverwrirer wishes it knew how it 
Could be done, but it is encouraging to 
know that so many executives now are 
watching the development of the busi- 
hess trom a broad standpoint instead of 
Concentrating their attention only upon 
affairs of their individual companies. 


agents from other states to place busi- 
ness in Michigan on a split-commission 
basis and reciprocal licensing of a num- 
ber of Michigan agents in other states 
which now excJude them because of re- 
taliatory laws. Only the larger agen- 
cies, either in this state or others, it is 
believed, will seek licenses, as the smaller 
agencies, except along state borders, 
have no opportunities to write out of 
state business. The insurance depart- 
ment is not expecting an influx of appli- 
cations from non-residents for that rea- 
son. Most of the department officials 
have not been over friendly to the bill, 
due to their belief that it was designed 
primarily to aid big agenciés, but they 
admit that small agents along the bor- 
ders will be helped in most cases, as 
writing business outside of the state in 
such communities has always been con- 
sidered a legitimate right wrongfully re- 
stricted under the old law. The preven- 
tion of overhead writing by companies, 
through unlimited use of special agents, 
is also seen as a general benefit to the 
local agent, although this point was 
never emphasized previous to the meas- 
ure’s enactment. 





BROOKLYN APPOINTMENT 


Lemma & O'Connor have been appoint- 
ed Brooklyn agents for the Girard Fire 
& Marine, 


General Motors to Form Own 
Automobile Insurance Company 


The General Motors Corporation is 
going to organize its own insurance com- 
pany to write the fire and theft insur- 
ance on automobiles sold at retail on 
the partial payment plan through the 
General Motors Acceptarice Corporation. 
The new company will be named the 
General Exchange Insurance Company 
and will begin with a capital of $500,000 
and a surplus of $1,000,000. The General 
Motors controls the following makes of 
ears: Buick, Cadillac, Chevrolet, Oak- 
land and Oldsmobile. 





GOES WITH L. & L. & G. 


C. J. Wilson has been appointed spve- 
cial agent for the Liverpool &. London 
& Globe for the northern part of south- 
eastern New York. He will also super- 
vise this territory for the Federal Union. 
His headquarters will be in Albatly. Mr, 
Wilson was formerly with the Insurance 
Company of North America. 





BEAN ASSISTANT MANAGER 

Harry C. Bean, who recently joined 
the Travelers Fire, has been appointed 
assistant manager of the western depart- 
ment in the home office in Hartford. 
He is a specialist on sprinklered risk 
business and is well-known in the West. 





WANTED: 


By a New York Fire Insur- 
ance Company, Agency Man- 
ager with general field and 
office experience to take 
charge . of operations of 
agency field comprising thirty 
states. 











TO FORM RUNNING MATE 





National Union Fire to Organize a 
Casualty and Surety Company; Will 
Have $2,000,000 Capital 
A plan to form a casualty and surety 
running mate is being worked out by in- 
terests in control of the National Union 
Fire. The new company will be knowti 

as the National Union Indemnity. 

It will have an authorized capital of 
$2,000,000 and the paid in capital and sur- 
plus is expected to be about $500,000 each. 
The company will have the same directors 
and officer’s staff as the National Union 
Fire with the exceptions of heads of de- 
partments. 





by fire. 


and contracts. 


ERNEST STURM 
Chairman of the Board 





NEW YORK - CHICAGO . 


Sell Use and Occupancy 


While Fire Insurance will rebuild, even keen buyers sometimes 
overlook the necessity for indemnifying against the inevitable 
business loss following temporary suspension of operations caused 


These losses may be covered by Business Interruption Indem- 
nity, commonly termed Use and Occupancy Insurance, which 
covers actual loss of net profits on business prevented and for such 
fixed charges and expenses as must necessarily continue during 
suspension of business. This latter item will include such specific 
items as taxes, wages and salaries, interest, insurance premiums, 


There is a ready market among manufacturers, wholesale dis- 
tributors and any firms whose existence depends upon their con- 
tinuity of output and a steady clientele. 


Sell U & O in your town—there’s a big field. Ask the American 
Eagle Special Agent for any information you may lack. 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK,NY. 


PAUL L. HAID 
President 


a CASH CAPITAL “ONE MILLION DOLLARS 


SAN FRANCISCO 
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Experience Fixes 
_ New Auto Fire Rates 


THEFT: RATES ALSO INCLUDED 


sivi 





R. H,,,Geodwin of Fireman’s Fund Tells 
‘Hew 1925 Fermula Should Make 
o Rate Approximate Hazard 

Ralph ’ H. ‘Goodwin, manager of the 
automobile branch..of the Eastern depart- 
ment. at .Boston of the .Fireman’s Fund, 
gave a good: explanation last: week at the 
New York agents’. convention at Syracuse 
of the infiuence of experience on the rates 
of-automobile fire and theft insurance. 

“TI may say that under the rating plan 
which was made effective as far as ap- 
plication to business is concerned,” said 
Mr. Goodwin, “on: January. 26, 1925, ex- 
periences has a great deal to do with the 
fire and theft rates on automobiles. It 
would almost scem that the Conference 
has at least hit upon the best program 
or formula for fixing the rates and one 
ywhich, if I mistake not, will be reason- 
ably permanent in its application to the 
business so that, except as the experience 
indicated: from year to year may necessi- 
tate, we are not likely to have much more 
of the wholesale overturning of schedules 
and almost complete changes in the an- 
nual, a situation which we fully realize 
has been the cause of so much criticism 
of the automobile business in the past on 
the part of the producer and agent. 

“It must be remembered that the auto- 
mobile business is only 25 years old, and 
so far as known, the first insurance policy 
for fire and transportation was issued in 
1902 at a rate of 3%. Theft was not 
insured against until three years later. 
From practically nothing in 1905 this busi- 
ness has developed a premium production 
cf approximately one hundred fifty mil- 
lions of dollars. Many of you will re- 
member that it is not so very long ago 
that all automobiles were written at a flat 
rate of 244%, without regard to price, 
kind, style or condition. I wish it were 
possible for us to apply any one flat rate 
today. It would certainly simplify things 
wonderfully, but we must remember that 
there has had to be created, improved and 
perfected during constantly changing 
conditions, new rules, practices and laws 
govering this new but mammoth industry, 
and the determination of methods of fix- 
ing rates has had te play a most impor- 
tant part in all these changed conditions. 


Cars Not All Alike 


“Marine and fire insurance companies 
have each had their fixed traditions and 
well-established and commonly understood 
methods of procedure many years old, and 
while the fundamental principles of. in- 
surance may be said to be the same for 
all kinds of property, in the application 
of these principles there is unlimited op- 
portunity for difference of opinion and 
theory. So it is with the unprecedented 
development of the automobile business 
it has been necessary to pioneer in untried 
fields with the perfectly natural conse- 
quences that with the many experiments 
made there have been many mistakes and 
the effort to arrive at a common under- 
Standing and evolve stable methods has 





ances, 


not. been without. a great many annoy- 
Automobiles are not all alike, 
either in the hazards of fire or the hazards 
of theft, neither can we any longer con- 
sider that the early methods of fixing 
rates is fair to all cars. 


“You will remember: that the list price 
method of rating was the one which suc- 
ceeded the old flat rate method. and that 
the list price method continued in force 
‘until it was realized along about 1920 that 
a car could change its rate materially if 
it could be listed at $1500 instead of $1499. 
Such a system was and is manifestly un- 
fair to certain automobiles and to certain 
manufacturers. Take for example the 
manufacturer who turned out his auto- 
mobile from the factory with a _ spare 
wheel and included the cost of that spare 
wheel with the factory list price. The 
mere fact of his doing so meant that the 
particular car came in the list price group- 
ing just over the dividing line between a 
rate of perhaps 1% and 3%. The car is 
no different from a dozen other cars sim- 
ilarly priced, but whose manufacturers do 
not include some extras in the factory 
list. 

“The companies and the Conference 
committees have been constantly analyzing 
their experience in underwriting and when 
it became so apparent that the list price 
method of indicating rates was no longer 
sound, the next step was to find a sub- 
stitute, which was done when after a great 
deal of study and consulation with ex- 
perts in the industry and out of it, we 
were led to believe that the inherent haz- 
ards of the car itself constituted the prin- 
cipal factor in loss frequency, at least as 
far as the fire risk was concerned. It 
was then that the underwriters adopted 
what was called the analytic system of 
measuring hazards, and this system has 
been in force up to the current year. It 
has just’ been changed because, with the 
general improvement in automobile con- 
struction and design which has been made 
in the last few years, we have come to 
realize that every automobile is a good 
automobile as far as its structural aspects 
are concerned, and that our experience on 
different cars is more largely attributable 
to ownership and moral hazard than to 
defective workmanship and material in 
the car itself. 


Each Make’s Own Experience 


“Substantially 95% of the value of 
automobiles in operation and insured this 
year are consequently rated in accordance 
with each make’s own developed ex- 
perience for fire and theft. I do not mean 
95% of the number of cars manufactured, 
but 95% of the insurable volume which 
incidentally is represented by about thirty 
manufacturers, that is to say, thirty 
producers or manufacturers are turning 
out 95% of the total values in auto produc- 
tion, and as time goes on, if current signs 
are an indication, this percentage is very 
likely to be increased and the number of 
manufacturers reduced in the next twelve 
months. It is the cause of considerable 
alarm on the part of underwriters that the 
number of orphans or discontinued makes 
increases materially every year. 


“By agreement with the manufactur- 
ers themselves the underwriters have ar- 
ranged to experience rate only such auto- 
mobiles as have a spread of experience 
sufficient to justify the application of the 
formula, and while an injustice appears 
to have been done to a few makes of cars 
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Fire Reimsurance Treaties 


Eagle Fire Insurance Company (New Jersey) 
Baltica Insurance Co., Ltd. 
New England Fire Insurance Co. (Massachusetts) - 


18 WASHINGTON PLACE, NEWARK, N. J. 


(Denmark) 


Themas B. Donaldson 














Capital $500,000 


AMERICAN UNION 
Insurance Company of New York 


Administrative Offices, Hartford, Conn. 
J. H. Vreeland, President 


FIRE INSURANCE AND ALL ALLIED LINES 
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Surplus $700,000 
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$1,000,000 Capital 





Fifty-three Years—Time Tested 1924 


SUPERIOR 


FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $4,543,938 
Policyholders Surplus $1,752,289 
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in the adoption of this new schedule, you 
may be assured that as time goes on these 
inconsistencies will be eliminated, and it 
must always be recognized that any drastic 
change from one system to another is bound 
to reflect marked differentials in a limited 
number of cases. Fortunately, the num- 
ber of serious difficulties has yet brought 
to our notice has been surprisingly few, 
and most of these have been adjusted al- 
ready or are in process. It will be ap- 
preciated that experience now plays a very 
important part in the measure of hazard 
on automobile fire and theft risks, and I 
think the majority will agree that we have 
at last struck our gait in the matter of 
appraising the merits of a very important 
branch of the insurance business. 

“Tf you could all see the experience 
tables on the so-called experience cars as 
I have seen them you would be very much 
surprised, I am sure, by what they dis- 
close, and one of the most remarkable 
features is the consistency with which the 
same makes and types of car maintain 
the same position in the experience classi- 
fication year after year, all of which 
probably proves that a certain grade or 
class of people purchases certain classes 
or types of car, and that as we measure 
and grade the ownership or moral hazard, 
we must classify their automobiles rela- 
tively. 

“The question will doubtless arise, 
‘What do we do in our rating plan with 
the 5% proportion of cars which do not 
have a sufficient spread of developed ex- 
perience,’ and in this connection I may 
say that we have classified them accord- 
ing to list price temporarily or until such 
time as a sufficient experience can be 
tabulated. Please bear in mind, however, 
that the cars so treated represent only five 
percent of the total distribution and that 
being so treated, they do not to any ap- 
preciable extent affect the premium in- 
come.” 





Cc. L. TYNER IN EUROPE 


Charles L. Tyner, vice-president of the 
Home, accompanied by Mrs. Tyner, left 
last week for Europe to be gone about 
a month. 


mm, 


“SEA HAWK” AD MADE HIT 





Agents Throughout Country Asked 
Fireman’s Fund for Permission to 
Use Feature in Local Newspapers 


The famous “Sea Hawk” ad of the 
Fireman’s Fund Insurance Company, fea- 
turing a ship constructed by a motion Dic- 
ture company which the Fireman’s Fund 
insured, attracted nation-wide attention 
according to A. D. Lange, advertising 
manager of the Fireman’s Fund in an 
article published in the current issue of 
“Class,” a Chicago publication. 

Mr. Lange said in part: “This ‘Seg 
Hawk’ copy brought response from our 
agents in a form that we should have 
anticipated, but did not. Following its 
publication we had letters from our agents 
all over the country asking for cuts of 
the advertisement to use in their local 
newspapers during the time the moving 
picture was being shown in their city. 
We should have had suitable newspaper 
cuts ready for them, but, being taken by 
surprise in these requests, we were un- 
able to fill the hurry calls in time to work 
out the tie-up with the showing of the 
picture. Nevertheless, a number of our 
agents published the copy from our ad- 
vertisement in full, together with the an- 
nouncement that they represented the Fire- 
man’s Fund, the company that had insured 
this movie. 


“Following this same general idea we 
published an advertisement on the ‘Round- 
the-World Flyers,’ whose planes were built 
in.a factory in Los Angeles which is in- 
sured in the Fireman’s Fund.” 





ROBERT A. HANCOCK DEAD 

Robert A. Hancock, of Atlanta, Ga, 
Southeastern general agent of the Lon- 
don & Lancashire, died May 27, at about 
sixty-five years of age. He had been in 
the fire insurance business for many 
years and was the brother of A. G 
Hancock, general agent of the Home at 
Baltimore. R. Hancock succeeded 
A. G. McIlwaine at Atlanta, when the 
latter was promoted from general agent 
to assistant manager at New York. 
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MARINE & AUTOMOBILE DEPARTMENT 








Sir Edward Mountain 
Hits at Hull Rates 


NO PROFIT IN THOSE LINES 





Believes Underwriters Must Get To- 
gether for Better Conditions; Market 
Too Large 





Sir Edward M. Mountain, managing 
director of the Eagle, Star & British 
Dominions of London, and one of the 
most experienced marine insurance men 
in Engiand, continues to deplore condi- 
tions e>isting in the hull markets. With 
regard to cargo underwriting he says 
his company is making a small profit 
as the result of most careful underwrit- 
ing, but he admits the impossibility of 
doing 2 profitable business on hulls 
while rates continue to be cut and other 
concessions given to shipowners. 

Commenting on the marine situation 
in his annual report to the company Sir 
Edward Mountain says: 

“A sum of £31,000 has been transferred 
to the credit of the profit and loss ac- 
count. | called attention in each of my 
speeches for the last few years to the 
unsatisfactory conditions prevailing gen- 
erally in the marine insurance market, 
and many of the accounts published 
this year have’shown bad or indifferent 
results. The very conservative policy 
adopted by your board for the last five 
years is now justifying itself, and our 
underwriter, Mr. Merriman, must be con- 
gratulated on the outcome. 

“The reserve carried forward last year 
included a provision for losses of cargo 
due to the Japanese earthquake. As all 
these claims have now been settled, no 
such provision in this year’s account is 
necessary, and the reserve carried for- 
ward, whilst proportionately less, is ac- 
tually stronger than it was last year. 
The larger proportion of our business 
consists of cargo and other risks of short 
duration. Whilst the settlements on the 
1924 accounts so far as published appear 
to have been heavy, I am pleased to say 
that our own settlement has been quite 
favorable. 

Drastic Reorganization Needed 

“There is no doubt that sooner or 
later this section of insurance business 
will require drastic reorganization. The 
great difficulty at the present time is that 
the market is far too large for the vol- 
ume of business offered. I see no pros- 
pect of anything occurring in the imme- 
diate future to alter this. There are, 
however, certain pernicious customs that 
haye crept into the business to which I 
referred in a recent letter to ‘The 


_ Times, and underwriters would do well 


in their own interests to deal with this 
matter resolutely, Action in this direc- 
tion, in my opinion, must first be taken 
it an improvement in the business is to 
occur, 
_ “With regard to insurance of hulls, it 
is the general opinion of those who are 
Most competent to judge that this sec- 
tion oi the, business is at present being 
accepted at rates which must show a 
heavy loss. It seems inconceivable that 
Without any apparent necessity to do 
so the insurances on the hulls of most 
steamers are still being renewed at a 
lurther reduction in premium. The only 
explanation that it seems possible to give 
or this extraordinary state of affairs is 
that the underwriters who are accepting 
this business hope, after securing the 
Major portion of this class of business, 
that a general agreement may be made 
to get premiums raised to a profitable 
basis, and that they may then retain the 
_ot the business on the improved 
conditions. I doubt very much, however, 
if these hopes will ever be realized. 
Meantime, we have restricted our com- 
Mitments on th 


igiain 6 is class of business to a 
lum, 


Court Rules Interest 
Rate Must Be 4 P. C. 


MONEY HAD EARNED ONLY 2 P. C. 





Nevertheless Marine Underwriters Are 
Required to Pay Difference; A Test 
Case in England 





A test action has just been tried by 
Justice Roche, in-the King’s Bench Divi- 
sion, to decide how -far marine under- 
writers were involved in interest on the 
amount of a judgment where an insured 
vessel had been lost. The judge decided 
that the rate was 4 per cent as reckoned 
under Section 17 of the Judgment Acts, 
1838, and not the 2 per cent which the 
amount of the judgment deposited actual- 
ly earned, so that the underwriters are 
required to furnish the additional 2 per 
cent from their own funds. 

The test case brought to decide the point 
was that of Zachariassen, owner of the 
sailing ship Albyn, which was lost, against 
the London General Insurance Company, 
Ltd. The judge granted the company a 
stay of execution upon his finding, which 
they said was entirely novel. 

The action over the loss was heard by 
Justice Rowlatt, and was against the 
underwriters, who went to the Court of 
Appeal where the shipowner again was 
successful. The test action related to the 
interest upon Justice Rowlatt’s -ruling. 

The following are the salient features of 
the case. In November, 1920, the Albyn 
was insured on hull and materials for 
£35,000 ($175,000), from Newport News 
to Gothenburg, against risks, as expressed, 
“of mines only, Norwegian conditions, in- 
cluding missing.” Four of the companies 
insuring were cited as defendants in the 
loss claim upon the policy, and all the 
insuring companies agreed to be “bound 
by the result.” The four representative 
defendant companies were, the National 
Benefit, the National Fire and Marine, 


the Importers and Exporters, and the 
Argonaut Marine. 
The agreement between the insuring 


companies was that if by the judgment 
the four defendants became liable in the 
action to pay any sum or sums “for the 
principal, interest, or otherwise” in re- 
spect of the claim all would pay rate- 
ably. When Justice Rowlatt’s judgment 
in favor of the shipowner was appealed 
against, the long vacation brought the Ap- 
peal Courts’ judgment to 149 days after 
such judgment, and interest was paid by 
all the defendants at 4 per cent, except the 
present defendants, who said that what 
they were willing to pay was their share 
of the principal sum recovered by the 
action before Justice Rowlatt. As no judg- 
ment had, in fact, been delivered against 
the London General Insurance Company, 
that company contended that the section 
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of the Judgment Act, which applied only 
to judgment debtors, did not apply to 
them. ; 

Interest, according to the use of the 
word. in the agreement, counsel argued, 
meant merely any interest that might have 
been included by Justice Rowlatt in the 
terms of his judgment. The defendants 
said the practice was to accept such in- 
terest as the money earned when it was 
deposited in joint names, and that might 
be more or less than 4 per cent, and, in 
view of that custom, this claim was en- 
tirely novel and could not succeed. 

Upon the defendant company’s refusal 
to pay more than their share of the sums 
actually appearing in Justice Rowlatt’s 
judgment, Justice Roche held that the 
agreement bound them to the result of the 
action, and the result was judgment and 
operation of the statute thereupon in re- 
spect of the judgment till discharged. They 
were therefore liable by the first clause in 
it, and the third clause mentioned liability 
“for principal, interest, or otherwise.” 
That did not mean only any interest given 
in the judgment; it was not limited, and 
the word might have the widest meaning. 
The judge added “On any view, moreover, 
Section 3 did not alter the primary obliga- 
tion of Section 1 to be bound by the re- 
sult.’ ” 





CURTAILS DIVIDENDS 


No further dividends will be offered 
py the General of Seattle to Washington 
property owners of A, B, C and D class 
mercantile structures, according to rating 
schedules filed by the participating com- 
pany with the Washington Surveying 
and Rating Bureau. The General an- 
nounces that it will write at 20 per cent 
below the full published rate but will dis- 
continue participating policies on these 
classifications. 





NOT MEETING COMPETITION 


The Globe & Rutgers is not meeting 
competition existing in the tourist bag- 
gage field according to Jones & Whit- 
lock, who underwrite that business for 
the company. Several companies have 
either cut rates or increased commissions 
paid to brokers from 15 to 20 per cent, 
but the Globe & Rutgers is content to 
stick by the regular rates and commis- 
sions. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
* Admitted Assets, $4,678,186.54 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,691,491.37 


Indemnity Mutual ‘Marine Asserence Ca, Ltd, Londen 
. Admitted Assets, $1,343,699.05 


& COX, Inc. 


Street, New York 








WRITE FOR OUR AGENCY PROPOSITION 





MUST FILE AUTO RATES 





All Companies’ in Ontario, Tariff and 
Non-Tariff, Must Comply; 102 Com- 
panies in the Province 


All automobile writing companies in the 
province of Ontario, Canada, have been 
required to file their rates with the On- 
iar10. superintendent of insurance, R. 
Leighton Foster. Over one hundred com- 
panies have filed their rates and they are 
classified as follows: 


Total number of companies doing auto- 


mobile business in Ontario........ 102 
Companies members of the Canadian 
Automobile Underwriters Associa- 
GME 65 in’ Sottes oo 0 ha ewsC eh ou OeeaCe 70 
Non-member companies...... soiee bee 32 
Non-member companies issuing inde- 
nealent Vales oi iar ss he 5S 13 


Non-member companies using Canadian 


Automobile Underwriters Associa- 

tineh Hales SHRP as is a &.. SE 3 
Non-member companies using C. A. 

U. A. rates with reductions...... « 4&2 


Non-member companies not yet 
ported 





AN UNUSUAL LETTER 


In a letter to stockholders of the City 
of New York Insurance Co.,. accompany- 
ing dividend checks, President E. G. Snow 
made some unconventional observations. 
He said in part: 

“Whence come dividends? Our answer 
would be a full story of: social, political 
and industrial life in our own and other 
countries, and the adventures and advance 
of mankind in this, our world of today. 

“The recital could not fail of interest for 
you individually, because it would involve 
your good business and the business of 
your friends and associates placed with 
this Company. Please go on influencing 
that good business to be placed with us 
It helps dividends.” 





J. R. CARDONA A SPECIAL 


J. Russell Cardona has been appointed 
special agent for the America Fore com- 
panies and will specialize in inland marine 
work in their Eastern department. He 
was previously connected with Wilcox, 
Peck & Hughes in their marine depart- 
ment where he received a thorough train- 
ing in inland marine insurance. 





AVIATION INSURANCE 


Barber & Baldwin, Inc., are the East 
Forty-second Street underwriters who are 
soliciting aviation insurance along William 
Street for the British aviation insurance 
association. The: pamphlet of that asso- 
ciation was printed THe Eastern UNndER- 
WRITER last week. 





ON SUMMER TIME SCHEDULE 


The America Fore Group in the home 
office starts this week on its summer 
time schedule, the week day hours be- 
ing from nine to four and Saturday from 
nine to. one. 





BROOKLYN AGENTS MOVE 
J. W. De Mott & Son, Brooklyn in- 
surance agents, have moved their head- 
quarters tc 150 Montague Street. 
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Permits Policies for 


Newspaper Subscribers | 


SETS. CERTAIN CONDITIONS 





Iowa Commissioner Modifies Ruling 
Prohibiting Sale cf Accident and 
Health Forms to Readers 





A modification of the ruling effecting 
the issuance of~limited-travel accident and 
health policies: in connection with news- 
paper subscriptions was made by W. R. C. 
Kendrick, Commissioner of Insurance of 
Iowa, in a ruling promulgated May 20. 
The ruling made by Mr. Kendrick follows: 

This Department has been repeatedly 
requested to approve the issuance of so- 
called limited accident and health travel 
policies in connection with newspaper sub- 
scriptions. 

’ Two methods are followed in the issu- 
ance of such contracts, to wit: 

First—The insurance company enters 
into a written contract with the owners of 
the newspaper, by the terms of which the 
hewspaper, if incorporated, otherwise an 
individual connected with the newspaper, 
is appointed the agent of the insurance 
company. The newspaper then devotes con- 
siderable. space advertising the merits -of 
this particular policy and informs the gen- 
eral public that said policy can only be 
procured through said newspaper, and to 
that. end prints a blank form application 
to be filled out by the applicant and mailed 
direct to the newspaper accompanied by 
the first year’s premium, which is usually 
one dollar. Upon receipt of the applica- 
tion and premium the newspaper delivers 
the same to the insurance company and a 
policy is issued thereon. Under this 
method it is not always a prerequisite that 
the applicant also subscribe for the paper. 

Second—The. other method is used di- 
rectly to increase the circulation of the 
newspaper. Under this method the insur- 
ance company contracts to furnish the 
owners of the newspaper and the owners 
of the newspaper agree to take a certain 
specified minimum number of policies at 
a specified rate per policy. The insurance 
company then procures from the State In- 
surance Department an agent’s license for 
each solicitor of the newspaper. The news- 
paper then runs a conspicuous advertise- 
ment to the effect that an accident and 
health policy will be issued to each indi- 
vidual paying a year’s ‘subscription. On 
some occasions the first year premium on 
the insurance policy is added to the sub- 
scription price for the paper, and on other 
occasions the insurance policy is. given 
away to each subscriber. 

Heretofore this department has disap- 
proved the issuance of insurance contracts 
in the foregoing method, believing it to be 
inimical to the best interests of the insur- 
ance business and conducive to misunder- 
standing upon the part of the general pub- 
lic. However, owing to a substantial de- 
mand for the issuance of limited accident 
and health travel policies in this manner 
from both the insurance companies and 
the general public. this department has de- 
termined to modify its former ruling and 
approve the issuance of such policies upon 
the following conditions only: 


Conditions 


1. That the policy form he submitted to 
and receive the approval of this depart- 
ment prior to its issuance in this State. 

2. That, in the event solicitors of news- 
papers solicit the general public for such 
policies in connection with subscriptions 
for the newspaper, as solicitor then the 
publisher of the newspaper shall procure 
a license from this department as the agent 
of the insurance company issuing the 
policy. 

3, In the event the first method of issu- 
ing such policies as hereinbefore men- 


F. & C. to Issue 
New Accident Forms 


50TH ANNIVERSARY POLICIES 





Company Explains Coverage; Life In- 
demnity Features in Contracts Be- 
coming Effective June 15 





The Fidelity & Casualty in commem- 
oration of its fiftieth anniversary will is- 
sue a “50th Anniversary” life indemnity 
accident policy. and a “50th Anniversary” 
special life indemnity accident policy. 

These policies will pay hospital charges, 
or nurses fees, twenty weeks, at one-half 
the weekly indemnity. Three-quarters the 
principal sum will be .paid for the loss 
of one arm at: elbow-joint, the same for 
one leg at knee-joint and one-third for 
the thumb and forefinger of either hand. 
Under the life indemnity accident policy 
the company will also cover injuries caused 
by the explosion, collapse or rupture of 
a steam boiler or hurricane or tornado. 

Describing the new policies in a cir- 
cular the company says: 

The article in the new policies cover- 
ing hospital charges or surgeons’ fees will 
tread about as follows: 
jury, for which indemnity is payable under 
this policy, is suffered by the assured, and 
if on account of said bodily injury, and 
within ninety days from the date of the 
accident, the assured is removed to a hos- 
pital or sanitorium, or is necessarily at- 
tended by a licensed graduate-nurse,—the 
company will pay the assured (in addi- 
tion to the indemnity payable for said 
bodily injury) for the period, not exceed- 
ing twenty weeks, during which the as- 
sured is necessarily confined in the said 
hospital or sanitorium, or is necessarily 
attended by the said nurse, the amount 
expended by him weekly on account of 
the hospital or sanitorium charges or the 





“If a bodily in-~ 





tioned is adopted, then and in such event 
the publisher of the newspaper shall pro- 
cure a license from this department as the 
agent of the insurance company. 

4. All advertising matter shall be pub- 
lished over the name of the regularly 
licensed agent. The name of the newspaper 
cannot be used in that respect, inasmuch 
as the insurance statutes of Iowa do not 
permit the -licensing of other than indi- 
viduals. 

Any violation of the above conditions 
will be considered good cause for revoking 
the license or authority of the offending 
agent and insurance company he or she 
represents from further transacting the 
insurance business in this State. 
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nurses’ fees, as the case may be, not ex- 
ceeding half the weekly indemnity, but 
no recovery may be had for both hospital 
charges and nurses’ fees for any one por- 
tion of the period of twenty weeks, and 
in no event shall the company be liable 
for both hospital charges and nurses’ fees 
for a period exceeding twenty weeks.” 
We have in preparation new policy 
forms and circulars. As you know, how- 
ever, these new policies must have the 
approval of the various insurance depart- 
ments before we are permitted to place 
them in the hands of our agents. Need- 
less to say, you will be supplied with the 
new forms at the earliest date possible. 
We hope to be in a position to have the 
new policy forms ready for delivery on 
or about June 15th. If, however, condi- 
tions arise which make it impossible for 
us to iurnish you with the new policy forms 
on that date, you may use this letter as 
your authority to extend the new benefits 
to the current issues of our life-indemnity 
accident and special life-indemnity ac- 
cident policies as of noon, June 15th, 1925, 
and the claim department so understands. 


We are also preparing the necessary 
rider forms for attachment to your in 
force business under the life-indemnity 
accident and special life-indemnity ac- 
cident policies, in any case where you con- 
sider it necessary to do so.. This would 
be the simplest way for your office and 
ours to handle the situation. 

As of June 15, 1925—and only as re- 
spects the accident features—the new 
benefits will aiso apply on the following 
current policy forms: accident and health, 
full disability, disability ($65 form), and 
1951 disability, and the claim department 
so understancs. We are preparing the 
necessary riders for the approval of the 
insurance cepartments. 

You will also be glad to know that as 
of June 15, 1925—and only as respects the 
accident features—the new benefits will 
also apply on the in force business under 
the following policy forms: progressive 
life-indemnity accident, progressive life- 
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MANAGING UNDERWRITER— 
AUTOMOBILE DEPARTMENT 


We are increasing our automobile department and have 
place for a seasoned underwriter—an underwriter whose expe- 
rience with casualty insurance qualifies him to take entire 
charge in the Home Office of our autcmobile business from 
a large section of the country. 


Applications should be complete and addressed attention 
D. St. C. Moorhead, Assistant Secretary. 


UNITED STATES CASUALTY COMPANY 


EDSON S. LOTT, President 
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indemnity disability, full life-indemnity 
disability, life indemnity disability and 
life indemnity accident nad health and 
the claim department so understands, It 
is not our intention of course, to reprint 
or rewrite any of the policy forms named 
in this paragraph. We are preparing the 
necessary riders for the approval of the 
insurance departments. 

Definite instructions regarding the use 
and application of all rider forms attach- 
ing the new benefits will follow in due 
course. 





_ INCREASES BUSINESS 





New York Office of Fidelity & Deposit 
Completed Largest Business Month 
In May 


The New York office of the Fidelity & 
Deposit in May completed the largest busi- 
ness month in its existence. Its business 
has been steadily increasing in all lines since 
the middle. of 1920 until the company is 
now writing about three times as much 
business as it did during that year. 

The New York office moved to its new 
quarters the first of March and con- 
centrated all of its departments, and the 
result of being near the insurance district 
has been noticeable. Each department is 
reported to have kept pace with the others 
and they are all rapidly increasing in 
volume. 

“It is rather gratifying,” stated Vincent 
Cullen, manager of the office, “to find 
that the brokers of New York have so 
rapidly responded to our convenient loca- 
tion. A large number of brokers in New 
York who do a: surety and burglary busi- 
ness have already visited our new quarters 
and since coming here we have had to 
acquire additional space for the burglary 
department. As you might suppose we are 
all very highly gratified and pleased with 
this wonderful showing and the outlook 
gives promise of even greater things.” 





W. L. KICK MAKES CHANGE 





To Become Manager of Business 
Development Department of Ray 
L. Korndorfer, Inc. 


William L. Kick, manager of the acci- 
dent and health department jn the New 
York office of the Maryland Casualty, has 
resigned, effective Jfine 15, to become 
manager af the business development de- 
partment of Ray L. Korndor‘(er, Inc. 
agents in the Bronx for the Maryland 
Casualty, the Aetna Life and others. 

Mr. Kick started in the insurance busi- 
ness with the National Surety in 1911, 
following two years at Rutgers College, as 
a clerk in its burglary department. In 1913 
he went with the New York office of the 
Maryland Casualty as burglary 21d acci- 
dent and health counterman, later »ecoming 
assistant manager of the acciccnt am 
health department. In 1917, after return- 
ing from the Mexican border, he was 
made manager of the accident and health 
department, and in addition was appointed 
general agent in New York for the Mary- 
land Assurance Corp. 


June 
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Stopping Air Riding by Non- 
Professionals 


More than one company is casting its 
eyes on aeroplane insurance with its possi- 
bilities. A statement was made to THE 


FASTERN UNDERWRITER by President Stout 
of the company making the aeroplanes for 
Ford that as soon as the insurance com- 
panies will protect passengers in the air 
the Stout ships will begin to carry pas- 
sengers. 

a Ge aa 
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The Departure From the Department of 

C. G. Smith 


The New York Insurance Department 
has lost a valuable public servant and the 
Insurance Fund of New York has gained 
one in Charles G. Smith, who is to be its 
manager. 

Insurance people are shedding no tears 
over the departure of Mr. Smith, whose 
‘ast position in the Department was head 
of the Rating Bureau, which is the division 
handling complaints of rate discrimination 
and various practices of companies which 
come under Departmental review, and 
sometimes Departmental reprimand.. This 
is the bureau over which Samuel Deutsch- 
berger presided for so many years before 
heing made chief examiner of fire and ma- 
rine companies. 

Since the entry of Mr. Beha into the 
Department the Rating Bureau under Mr. 
Smith has been very much of an actor in 
the insurance drama. It is generally ad- 
mitted that Mr. Beha has taken a large 
number of very positive positions. How 
much he was influenced by Mr. Smith is 
not known. Undoubtedly the latter was 
one_of the men whose advice the Super- 
intendent regards as valuable. 

Interrogations have been started along 
quite a number of lines; and, as someone 
once said: “The Department has developed 
into one big interrogation point.” Cer- 
tainly one of the chief interrogators has 
been Mr. Smith and either he or represen- 
tatives of his department went out after 
rma Such or- 
ganizations as the rain and railroad fire in- 
suiance associations and the National Board 
of Fire Underwriters were put on the grill. 
When it came to staging an investigation, 
C. G. Smith reminded some people of 
Charles E.Hughes, as there were few 
questions which he and others in his office 
overlooked. A two or three page letter 
seeking information was nothing for him 
to write. 

The acquisition cost matter was among 
others in the: Rating Bureau, and Mr. 
Smith i; believed to have been Mr. Beha’s 


‘ chief adviser in that development of in- 


surance supervision: 
_ Recently, the Bureau has been making 
inquiry into the practices of brokers writ- 
mg theatrical risks,the charge being that 
one Maiden Lane outfit in particular could 
offer favoritism which a lot of other 
brokers couldn’t. The trail- got hot and 
then the brokers announced on the Street 
that they had hired good lawyers and 
would fight the issue in the courts. Ordi- 
narily, brokers do not put up strenuous 
fights with.the Department. : 

Mr. Smith is about six feet high; is one 
of the great chess players of New York; 











is a patron of Carnegie and Aeolian Hall; 
and is set, positive and fixed in his ways. 
If he were a Prohibition director a bribe 
of $250,000 worth of gin would not keep 
him from making a seizure; if an Internal 
Revenue man he would confiscate the es- 
tate of his wife’s favorite uncle, if he 
thought it his duty to do so. 

In the Department he has studied insur- 
ance people from all angles since the time 
he was an actuary. He thinks some of 
them are queer birds and he has been ready 
to do his share in clipping the wings of 
those who were flying too freely. _Itnci- 
dentally, he leaves the Department on good 
terms with the Superintendent, who helped 
get him his new job. 

* * * 
President Strikes Valiant Blow for 
Healthy Attractions 

President E. A. Collins of the Insurance 
Advertising Conference is sensitive about 
a story recently printed on this page to 
the effect that the Insurance Advertising 
Conference “has graduated into the or- 
thodox convention class,” with golf games 
after business sessions, etc. He writes, 
in some heat: 

“Secretary Mays, the able and effi- 
cient chairman of the program commit- 
tee, with his associates on this commit- 
tee, have employed hours of intense la- 
bor with the one aim in view—to enhance 
the value of insurance advertising; to 
enlarge the scope of insurance as a dom- 
inant factor in public relationships, to 
eliminate waste from every form of in- 
surance advertising. 

“If any member of the Insurance Ad- 
vertising Conference is going to Briarcliff 
Lodge for the purpose of playing golf, 
or participating during the sessions of 
the Conference in any of the other heal- 
thy attractions that place affords, then, 
that member is not wanted at Briarcliff. 
Guests of the Conference and those who 
have no official connection with the se- 
rious business of ‘creating, supervising 
or controlling the advertising policy’ 
of the several insurance companies are 
naturally permitted to make such use of 
their time as the place affords.” 

I have no objection to the Conference 
graduating into the orthodox convention 
class, meeting at a resort, playing golf 
or poker or tiddlewinks; shooting craps 
if they want to; or enjoying themselves 
after business sessions in any way they 
see fit—or during business sessions if 
they are bored, which I don’t think they 
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will be. I might even cut in on a bridge 
game myself although I'll have to draw 
the line at poker as my luck is not in 
that direction. 

President Collins is mistaken if he in- 
terpreted my comments as a criticism 
on the program so skillfully prepared 
by J. G. Mays, chairman of the pro- 
gram committee. It seems to me to be 
a pretty good one as such things go. 

ae 


Royal’s Big Realty Deal Recalls Old 


Memories of Ann and Fulton Streets 

Walter Carter, general attorney of the 
Royal, received the real estate editors 
of the New York daily papers on Mon- 
day and talked with them about the new 
building of the Royal at William street, 
Ann and Fulton street, which will house 
that company, the Queen, the Royal In- 
demnity and the Eagle Indemnity. Un- 
doubtedly, some of the editors will dis- 
cuss the early history of ‘the district on 
which the Royal building will rise. Ful- 
ton and Ann streets loom large in the 
history of Old New York as on Fulton 
was the once famous structure of the 
New York “Herald” in the days of James 
Gordon Bennett, and further over on 
Broadway was Barnum’s Museum which 
for years was visited by every solitary 
individual who came sightseeing to Great- 
er New York. 


In talking of the district in this month’s 
issue of “The American Mercury,” Walt 
McDougall, the veteran: cartoonist, said 
in part: 

“When I joined the ‘World’ © staff, 
Newspaper Row seemed little altered 
from the street that I had known in 
my earhest days. It began with the 
‘Herald’ Building at Fulton street and 
ended with the home of the ‘Sun’ at 
Beekman. It had been my playground 
in infancy, as it had been my mother’s. 
The restaurant of her uncle, Ned Win- 
dust, opened in 1824, stood until the ’70’s 
at 3 Park Row, with the house entrance 
on Ann street. Barnum’s Museum stood 
at the opposite corner, a four-storied 
structure; between each pair of win- 





General Agents: 
UNION INDEMNITY COMPANY 





GREENE & GOETSCHIUS, Inc. 


ALEXANDER GREENE, President 


83 MAIDEN. LANE, NEW YORK 
_ CHAMBER OF COMMERCE BLDG., NEWARK, N. J. 


Metropolitan Automobile Mahagers: 


FIREMAN’S FUND INSURANCE CO. 
HOME FIRE & MARINE INSURANCE CO. 








dows was an oval painting of some zoo- 
logical marvel. I remember harboring 
a conviction that my father had painted 
all these. Having free entry for some 
_unknown reason—probably an intimacy 
with the doorkeeper, or perhaps with 
P. T. Barnum himself, for it is 
said that he often handed me a big cop- 
per penny—I spent hours among the 
wonders in the museum and laid the 
foundation. of an abiding respect for 
humbug. I was upstairs in the Windust 
house when the musuem burned, and 
when our windows on Ann street began 
to crack from the intense heat I car- 
ried Aunt Sarah’s parrot, a deadly foe, 
down to the street. A Bowery tough, 
a type of the period, tried to take the 
bird from me, but Inspector Walling, a 
mildeyed, bearded terror of criminals, 
rescued it. , 


“From the Windust house, which was 
exactly opposite my paternal grandfath- 
er’s furniture factory, upon the site of 
which the Astor House was later built, 
my father, a Park Place artist of con- 
siderable note, beguiled my seventeen- 
year-old mother into eloping with him to 
Huntington, Long Island, where they 
were married by his brother James, who 
was for some sixty-odd years the pas- 
tor of the old Presbyterian Church 
there. In Windust’s eating-house Dick- 
ens, Washington Irving, George Arnold, 
Poe (my father painted his portrait in 
the °40’s; it was reproduced in Scrib- 
ner’s in 1910), John McCullough, For- 
rest, Keane, Macready, Booth, Kemble, 
Henry Clay, Wheatley, Wallack, Placide, 
A. T. Stewart, Fitz Greene Halleck, John 
Brougham, Fenimore Cooper, Greeley, 
Raymond, Fisk, Daniel Drew, Vanderbilt, 
and other notables lunched and dined, 
and the poets of the time exchanged their 
hard-earned honoraria for the best of 
sound pld port and Madeira. I recall 
distinctly that the whole house was heavy 
with the pungent aroma of turtle soup 
at all hours. Charles Delmonico was 
the head waiter for years. The restau- 
rant. and the rooms upstairs were filled 
with theatrical souvenirs.” 





COMPANY BEING FORMED 
Walter B. Renton, of the Associated 
Underwriters, 1270 Broadway, is among: 
those interested in organizing the Invin- 
8cible Casualty Insurance Company, Ne- 


wark, N. J. i] 





‘The annual meeting of the Insurance 
Federation of Wisconsin will be held at 
the Hotel Wisconsin in Milwaukee on 
June 15. W. Stanley Smith, insurance 
“commissioner of Wisconsin, has been in- 
vited to attend. The principal speech 
will be made by Clifford Ireland, diree- 
tor of trade and commerce of Illinois: 
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Companies Demanding 
Correct Payroll Data 
URGE USE OF QUESTIONNAIRE 


Keen Competition Blaméd For Inade- 
quate Reporting of Premiums; Fleet 
Risk Situation 








That the reporting of inadequate pay- 
rolls for compensation insurance is still 
giving the companies some trouble is 
evidenced by letters sent out recently 
by companies asking the brokers and 
agents to examine their policies carefully 
and submit questionnaires so that a full 
knowledge of the risks may be obtained 
and correctly written. 

One of these letters states: “Despite 
the very good cooperation that- we have 
had from our various representatives in 
the field, our experience on compensation 
business does not show very much im- 
provement, 


“We find that one of the contributing 
causes is that too many of our policies 
are written at underestimated premiums. 
This; condition makes it difficult for us 
to collect large additionals after the 
policies have expired, and in a great 
many cases, we are convinced that we 
are not. getting proper payroll figures 
upon audit. In addition to this, we, of 
course, lose the investment profit where 
we do not have the money to use. 

“Some time ago, we sent to all of 
our representatives a circular asking 
them to attach a questionnaire to every 
new compensation risk, giving us infor- 
mation which does not enable us to prop- 
erly judge the risk.” 


The questionnaire submitted follows: 
Information Requested on New Compensation 
Risks 


(1) What company last carried the risk 

(2) Has that company cancelled or refused 
renewal? 

(3) If so, why? 

(4) What has the experience been? 

(S) What is the average anriual payroll? 
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(6) Is the risk accessible for inspection and 
audit? 

(7) Will the handling of claims be difficult 
because of location? 

(8) Any other information which you may 
have which will enable the home office to in- 
telligently pass upon the risk. 

Another letter, calling attention to in- 
adequate premiums on fleet risks says: 
“Competition for automobile fleet busi- 
ness has developed during the last few 
years to such an extent that it has be- 
come exceedingly difficult for  under- 
writers to obtain adequate premium. 

“The exceptionally high loss ratios ob- 
taining on this class of risk reflects itself 
on the general loss ratio for all automo- 
bile business, and we are therefore re- 
questing you in the interest of both your- 
self and the company to exercise special 
care in accepting fleets. The past ex- 
perience—if a risk has not been con- 
trolled by your office heretofore—should 
be ascertained, or if this is not possible, 
the name of the previous carrying com- 
pany. By submitting this information 
with the daily report much correspon- 
dence may be obviated, and we are often 
thus enabled to experience rate the risk 
in accordance with the provisions con- 


tained in Rule 62, and so effect a legiti- 
mate reduction in premium. 

“Cars belonging to salesmen and other 
employees are sometimes included in the 
schedule of an assured submitted for 
rating for the purpose of obtaining low- 
er rates on these individually owned cars. 
This is not permissible, there being no 
justification whatever for writing at a 
discount automobiles thus grouped to- 
gether. Neither are we able to consider 
schedules consisting solely of artificial 
groups of cars owned by individuals. 

“All fleet risks not eligible for experi- 
ence rating must be written at manual 
rates and we regret that under no cir- 
cumstance can we entertain any depar- 
ture therefrom. 

“To those of our agents who are not 
very well acquainted with the various 
methods of writing fleet risks we would 
suggest a thorough study of Rules 59, 
60 and 61, as it is often possible by being 
entirely familiar with the provisions of 
these rules to effect a saving of premium 
for your assured by adapting whichever 
method is best suited to his particular 
business.” 
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GORDON GRAHAME APPOINTED 





Succeeds Col. Harvey L. Jones io 
Resident Manager at Chicago Branch 
of Maryland Casualty 
Gordon Grahame has been appointed 
resident manager of the Chicago branch 
office of the Maryland Casualty, effec. 
tive July 1, He succeeds Colonel Har. 


vey L. Jones, who is leaving to take a 
position in the East. 

Mr. Grahame is at present assistant 
resident manager and is in charce of the 
surety business in the Chicag: office 
Previous to his appointment as «ssistant 
resident manager in 1922, he was man- 
ager of the surety departmen: in the 
Chicago office, having held that »osition 
since May, 1920. 

He has been with the Maryland since 
February, 1912, entering the fidelity de- 
partment at the home office. in 1914 
he was appointed special casual, agent, 


then made special surety agent aid later 
transferred to the agency division. 

While connected with the age 
sion, Mr. Grahame joined the 
States Naval Reserve Force in 
serving in the Navy two years. 

In 1919 he went with Alford & Blaker 
at that time general agents in Chicago 
for the Maryland, remaining with them 
until the opening of the Chicago branch 
office. 





FORMING NEW SURETY 


A new surety company, the Prudential 
Surety, is being organized under the laws 
of New York State. The incorporators 
are: Gilbert B. Bogart, Paul Heinzelmann 
Robert S. Greene, Roland G. Lamm, Leon. 
ard L. Rothstein, Harry: Payson, Wolf M. 
Weinberg, A. Stephen Aaronstamm, Frank 
k. Schurmann, Horace C. Zwetsch, Ed- 
ward Prendergast, Lawrence J. Sawyer, 
Jacob Weissbaum, Winthrop G. elter and 
Lorin O. Thompson. 


HALIFAX BRANCH 
The Retail Credit Co. of Atlanta has 
opened a branch at Halifax, N. S., in 
charge of A. B. Burwash. 
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High Court Decides 
for Bond Concern 
VERDICT IN KEAN, TAYLOR CASE 





Echo of Hold-up in Which Securities of 
$466,000 Were Stolen; Surety 
Company Looses 





The Appellate Division of the Supreme 
Court, First Department recently handed 
down a decision affirming the judgment 
rendered by Mr. Justice O’Malley at a 
Trial Term of the Supreme Court a year 
ago, direc:ing a verdict of $121,500 against 
the National Surety Co. in favor of Kean, 
Taylor & Co. This suit arose out of a loss 
of United States bonds of the face value 
of $466,000 sustained by Kean, Taylor 
& Co. on the 30th day of November, 1920. 
It appears that on that day, Kean, Tay- 
lor & Co. had accummulated these bonds 
by purchase for a customer Igoe Brothers 
of No. 62 Metropolitan Avenue, Brook- 
lyn, and on the ‘day previous to the 30th 
day of November, 1920, when the bonds 
were to be delivered, their head runner, 
Antonio di Gregario learned of the trans- 
action and conceived the idea of securing 
and making some easy money for himself 
and his friends. 


The Plot 


As a first step towards effecting this 
result, he left Kean, Taylor & Co.’s office 
on the afternoon of November 29th, 1920, 
and visited a club known as the Canine 
Club of which he was a member. This 
club had its headquarters in a barber 
shop at No. 500 East 11th Street, operated 
by Tony Vanilla. There he saw and talked 
with several of the members of the club 
including his brother and Tony Vanilla 
and told them of the golden opportunity 
that awaited them. He informed them 
that these bonds were to be delivered the 
following day and that there was a good 
chance for all of them to make a big sum 
of money and that he would be able.to 
tell them exactly when the bonds were to 
be delivered on the following day and 
that he would have the selection of the 
guards who were to accompany the mes- 
senger who was to carry the bonds. Ac- 
cordingly, it was arranged between them, 
that on the following day, his brother 
would call him up and he would inform 
him when the bonds were to leave Kean, 
Taylor & Co.’s office and also so that the 
stickup men might have a description of 
thé persons accompanying the bonds, and 
further details of the delivery. Accord- 
ingly, on the following day, Mr. Young, 
who was a bond salesman for Kean, Tay- 
lor & Co. and who had arranged the trans- 
action with Igoe Brothers, called upon Di 
Gregario for guards to accompany him 
and so as to make it easy for his fellow 
conspirators, Di Gregario, instead of se- 
lecting armed guards from Kean, Taylor 
& Co.’s force of employes provided for 
this purpose, he chose the smallest and 
youngest runner, a boy seventeen years of 


age, 


The Hold-Up 


Young accompanied by this inexperienced 
runner left Kean, Taylor & Co.’s office 
and as they approached and were within 
fifty feet of the offices of Igoe Brothers, 
they were set upon by five holdup men 
and the black bag in which the bonds 
were carried by Young was seized. Sev- 
eral sho!s were fired and the holdup men 
escaped with the booty. Di Gregario, head 
Tunner for Kean, Taylor & Co. was im- 
mediately arrested and he made a com- 
plete confession, but thereafter recanted 
his confession. He was later tried in the 
Supreme Court, Kings County; convicted 
and sentenced to a term of from eight to 
sixteen years in Sing Sing prison, where 
he is now confined. Tony Vanilla, one of 
the men with whom he conspired and in 
Whose barber shop the Canine Club had 
its headquarters, was tried and convicted. 

¢ is now serving a sentence of forty 
years in Sing Sing. — Sel pare ver aore 

Kean, Taylor & Co. held a blanket bond 



























































of the National Surety Co. in the amount 
of $100,000. Thereafter they made claim 
against the National Surety Co. under 
Clause A of this bond which covered the 
loss of the assured sustained through any 
dishonest act of any of its employes. 

The National Surety Company denied 
liability on the ground that this loss was 
not due to a dishonest act of an employe 
acting in collusion with others but was 
due to robbery and that inasmuch as the 
bonds were not guarded by two armed 
guards, it was not liable. Kean, Taylor 
& Co. claimed that the failure to send out 
two armed guards with the bonds was all 
a part of the conspiracy and a dishonest 
act of Di Gregario acting in collusion 
with others. 

The Appellate Division has now de- 
cided that the loss of Kean, Taylor & 
Co. was brought about by a dishonest act 
of its employe, Antonio di Gregario, acting 
in collusion with others, and has affirmed 
the decision of the Court below. The 


‘Ye 
Te Hidelity ana @sualty Company ot NewYork. 
-1876~ ROBERT J. HILLAS, Preset ' 
and SURETY BONDS 
Total . . . . e e « 93070090607 
nets sod All Other Lsbiten, + © $22,615,206.2 CASUALTY LINES || 
rs Net — + + @ —_,5,115,73085 ACCIDENT 
DELITY Policyholder® © e . ry 9,115,730.8 DISABILITY 
oat aaa eR ~ — 
Losses Paid to December 3101924, © = SI iLity 
CONTRACT —— COMPENSATION 
Se Agencies in All Important Towns: AUTOMOBILE 
'ORGERY a ore ELEVATOR 
O “un BRANCH OFFICES PLATE Gass 
FEDERAL OFFICIAL ATLANTA = CLEVELAND BOUANAPOUS NEWARK oan FRANCECD BURGLARY 
ee BROOKLYN DETRONT «-MRLWAUKER PITTOSuRGH WASIUNGTON Rossery 
Revenue METROPOLITAN OFFICES: 130 William Street, NEW YORK CITY THEFT 
___ License e FLY-WHEEL 
oo BOSTON DALLAS _ KANSAS ROCHESTER SALT LAKE (ITY BOILER 
Excise CINCINNATI DENVER #® NEW ORLEANS ST. LOUIS SEA ENGINE @ 
INDEMNITY CHICAGO FARGO ST. PHYSICIANS 
MISCELLANEOUS ALLAN J. FERRES, View Prades, ia chays of AGENCY DEPARTMENT Druacists 





judgment in this case now amounts to 
about $130,000. : 

Kean, Taylor & Co. were represented in 
this litigation by Robert M. McCormick, 
and the National Surety Co. by Lord, 
Day & Lord. 





BASEBALL RESULTS 


The American Surety baseball team 
played a 13 to 13 tie in its game last week 
with the Home. The American Fore is in 
the lead in the Iusurance Baseball League 
with the North British & Mercantile and 
the American Surety second and third re- 
spectively. 





The Metropolitan Casualty has appoint- 
ed Jacob Werle as superintendent of its 
sprinkler leakage and water damage de- 
partment in its local office. 





The Royal Indemnity has appointed 
Mark L. Williams, of Milwaukee, Wis., 
as agent. 




















“Hell hath no fury 
—Like a Summer Morn” 


When warm June days and vagrant breezes bring 
the urge to fish and ride and swim and sail—there’s 
a man we know who’ll dream through the day. He 
likes to play—he likes to swim—he likes to ride and 
paddle and shoot—and when that vacation rolls 
around he’s going to play and play hard. 


This fellow is a prospect for accident insurance— 
for accidents do happen on vacations. 
protect himself with a Sports’ Liability Policy while 
engaging in his favorite recreation. And his home, 
too, should be protected while he and his family are 
away with a Standard Residence Burglary Policy. 


June, July and August are vacation months. 
Sell the fellow who’s going away an accident policy 
—a Burglary Policy, a Sports or Golfers’ Liability 
Policy. Standard’s advertising will help you do it. 


‘Drop a line to our Agency Department. 


STANDARD ACCIDENT 
INSURANCE COMPANY 


DETROIT, MICHIGAN 


~ 


He should 














Higher Compensation 
Rates Deemed Urgent 


HEARING GRANTED BY BEHA 





Majority of Carriers Favor Proposed In- 
crease of 12% in N. Y.; Manager 
Senior’s Arguments 





A hearing on the application of Com- 
pensation Inspection Rating Board of 
New York for a 12% increase in work- 
man’s compensation insurance rates was 
held by James A. Beha, insurance super- 
intendent, last Thursday in the assembly 
room of the New York Board of Fire 
Underwriters. A large number of stock 
and mutual representatives, self insurers 
and brokers were present. 

Mr. Senior, manager of the Compen- 
sation Board, argued in favor of the ad- 
vanee, calling attention to the fact that 
even though rates had been advanced 
fairly recently these advances were not 
sufficient to take care of the increased 
loss cost produced by law amendments. 
He pointed out that. the rising loss ra- 
tio was due to increased accident fre- 
quency and a more liberal interpretation 
of the compensation act by officials in 
charge of its administration. 

In speaking for all the carriers he said 
that there was an underwriting loss in 1923 
of 20% and that an. equal underwriting loss 
will be shown in the 1924 experience, 
predicting that 1925 would show equally 
bad results. “In applying for the pre- 
vious rate increase,” he said, “errors in 
judgment had been made by including 
the 1921 experience in the calculation on 
which the rate level was established.” 
He also urged that active steps be taken 
to bring about cooperation with the State 
Labor Department with a view to the 
reduction of accident égrequency and 
severity in industrial plants. : 

During the course of the general dis- 
cussion that followed it developed that 
the Aetna, the Travelers, the Maryland 
Casualty and the U. S. Fidelity & Guar- 
anty favored some modification of the 
proposal made by the board on behak 
of the companies, whereas the great ma- 
jority of the carriers formally endorsed 
the proposition of_ the board. These 
companies strongly urged that the ex- 
perience justified the proposed imerease. 

Arthur Train, of the Utica Mutual, 
representing the Mutual interests, heart- 
ily endorsed the appeal for an increase 
stating that the present rate level was 
at least 20% too low. A roll was taken 
of the companies before the close of 
the meeting which showed that a very 
large majority favored the increase as 
applied for as being essential to con- 
tinue their compensation obligations. 





NEW PRINTING PLANT 


Completed by American Bankers of 
_ Jacksonville, Ill; Used by Com- 
panies Under Same Control 


The new $50,000 printing plant of the 
American Bankers Insurance Co. has been 
completed in Jacksonville, Il. Equipment 
is being installed and the plant will be in 
full operation in a short time. 

The plant was started in 1916 and has 
been added to continually ever since, until 
at the present time it has become known 
as a model plant for the production of 
insurance work. This plant also handles 
the printing of the other companies oper- 
ated by the same interests as the Ameri- 
can Bankers—The United States Under- 
writers, an automobile company and the 
Commercial Investment Corporation. a 
financing cerporation. 





Sisson Making the Rounds 
Francis H. Sisson, vice-president and 
publicity director of the Guaranty Trust, 
who talked here to the surety association - 
yesterday, has already addressed local - 
life men and fire insurance men; Fi 
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A. & H. Underwriters 
Bureau Meeting Held 


AHERN AND JONES RE-ELECTED 
Now. Has 48 Members Representing 
Premium Volume of Over $59,000,000; 
Committee Activities 





Jonn E Ahern, secretary, accident de- 
pariment, Travelers, was reelected chair- 
man-of the governing committee of the 
Bureau of Personal Accident & Health 
Underwriters and F. Robertson Jones was 
reelected secretary-treasurer at the an- 
nual meeting of that organization last 
week at the offices of the National Bureau 
of Casualty & Surety Underwriters. Mr. 
Ahern, in addition, was elected national 
counsellor to the United States Chamber 
of Commerce with Arthur P. Woodward, 
secretary, accident department. Connec- 
ticut General Life, as substitute. 


The Bureau now has forty-eight mem- 
bers which represent over $59,000,000 in 
accident and health premiums. The new 
member admitted during the past year 
is the London & Lancashire Indemnity. 
Assessments authorized and_ collected 
amounted to $11,100. 

During the year sixty-five copies of the 
tiealth Pamphlet containing the combined 
health experience under commercial poli- 
cies for the policy year 1921 were given 
to the members of the bureau, fifty-four 
sold to them and fifty-nine were sold 
to non members. 

The various committees of the Bureau 
were active and among some of the things 
done by them are the following. The 
standard manual committee was instructed 
to prepare a supplement manual embody- 
ing new material and combine this ma- 
terial with the “two existing manuals. 

The subject of the adoption and prom- 
ulgation of uniform discounts applicable 
to the waiting periods under accident and 
sickness insurance was referred to the 
committee of five on statistics which after 
reviewing the subject requested the gov- 
erning committee to report on the ad- 
visability of a percentage method in the 
reduction of premiums for policies with 
waiting periods. ~ 





BOSTWICK TRANSFERRED 


The Indemnity Company of North 
America has transferred R. B. Bostwick 
to the Pacific Coast as manager of its San 
Francisco office. Mr. Bostwick was as- 
sistant manager of the company’s local de- 
partment in Philadelphia. He will leave 
for the coast about June 15. 


NEW INSURANCE LAW BOOK 


On May 28th the Banks Law Publish- 
ing Co., of 20 Vesey Street, New York 
issued a complete revision of the New 
York Insurance Law, exhaustively anno- 
tated, with notes from decisions of the 
courts: and thoroughly indexed. This re- 
vision has been edited. by William Edward 
Baldwin, editor of the New York Bank- 
ing Law and general code of Ohio. 


JOINS N. Y. INDEMNITY 


The New York Indemnity has ap- 
pointed Charles H. Lane as head of its 
claim department. E. W. Cushing, who 
has been connected with the company 
for some time at Albany, has been trans- 
ferred to the home office claim depart- 
ment to work with Mr. Lane. 


, JOYCE DENIES RUMOR 
William B. Joyce, chairman of the Na- 
tional Surety, has denied most emphatically 
the persistent rumors that the New York 
Indemnity was for sale or had been sold. 
“There is nothing to it,” Mr. Joyce asserts. 


STEPHAN APPOINTED 


The Metropolitan Casualty has appointed 
Carl J. Stephan as manager of its Brook- 
lyn branch office at 151 Montague street. 

ir, Stephan was formerly manager of 
the: Brooklyn branch office of the U. S. 
Fidelity & Guaranty. 

















Contributing to Success 


N any given town you will find one or 
two insurance agencies which stand 
head and shoulders above the rest. Why? 
Simply because they give their clients real 
insurance service. 


It is obvious that these agents couldn’t 
give their clients good service unless the 


companies they represent do the same for 
them. — 


With that fact continually in mind, the 
F & D’s Home Office staff and the mem- 
bers of its Branch Offices and General 
Agencies have established a standard of 
service which is an exceedingly valuable 
contribution to the continued and increas- 
ing success of the Company’s representa- 
tives everywhere. 


FIDELITY AND DEPOSIT COMPANY 
Baltimore 


Fidelity and Surety Bonds and 


Burglary Insurance 








‘ E. U. 58 

PRODUCTION DEPARTMENT, 

FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 


| If you are not already adequately represented in this territory I will 
be glad to have full information regarding an agency connection with 
| your Company. 
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Accident Experience 
Compilation Held Up 

TWO COMPANIES REFUSE DATA 

Accident & Health Bureau Committee 


Recommends Doubling Death Por. 


tion of Over Age Ris!-; 








The compilation of accident 
of all the companies that are members of 
the Bureau of Personal Accident & 
Health Underwriters has received a tem. 
porary set-back following the {ailure of 
two companies, both large writers of ac. 
cidcalt insurance, to agree to submit their 
experience. This was brought out in the 
report of the committee of five on statis. 
tics of the Bureau in its report to the 
annual meeting last week. The tabul. 
tion of these statistics is therefore to j, 
held in abeyance pending the instruc. 
tions of the governing committee. 

The statistical committee in its report 
recommended that the companies double 
the death portion of «the premium tor 
accident risks over age 65 as compared 
to the premium for ages 65 and under. 
This recommendation followed the *pro- 
posal of the governing committee that 
‘he subject oi over age risks for accitent 
insurance be gone into and statistics he 
compiled on the basis of all classes com. 
bined aud was originally proposed by EF, 
FE. Eradley, superintendent of the accident 
and health department of the Globe In- 
demnity on behalf of his company. 

Four companies furnished data which 
was used as a basis of the analysis and 
the premium. volume reported amounted 
to over $1,400,000. The ratios of claims 
paid to premiums were as follows: Death 
29.6%; dismemverment and loss of sight 
2.1%; indemnity 26.0%, total 57.7%. The 
death loss ratio was about two times the 
normal ratio and the indemnity indica- 
tious were somewhat more than normal, 
The experience of two companies dis- 
closed 45,350 years of exposure with 81 
deaths, an accidental death rate of 1.78 
per 1,000 years exposed. This was about 
two and one-half times the sormal ac- 
cidentai death rate. 


experience 





COMPENSATION AMENDMENTS 





Changes in Experience Rating Plan in 

New York State; Became Effective 

June 1 

Effective June 1, anneunces the New 
York Compensation Inspection Rating 
Board, the payroll of employes of optical 
stores shall be assigned to code 8013. 
Jewelry Stores, wholesale or retail, on all 
policies then in force or which may be 
written becoming effective after June | 
and also the following amendments to 
the experience rating plan: 


Amend Rule 31 on Page 9 to read as_ follows: 
31. If a risk has suspended operations for more 


than one year, experience incurred prior to such 
caepeteicn shall not be available for rating the 
risk. 

Amend Rule 32 on Page 9 to read as follows, 
the new rule to take the place of _ present 
rules 32, 38 and 42: 32. The experience incurred 
by two or more separate risks shall not 
combined -for rating purposes. Each risk shall 
be rated on its own experience. ‘ 

The past experience of a risk shall not b 
excluded because of nominal changes. The fol- 
lowing conditions constitute nominal changes; 
Admission of new partners; retirement of old 
partners; changes from individual or co-part: 
nership to corporate form; changes in  stotk 
transfers and corporate shareholders; changes 
executive staff; appointment of receivers Mm 
bankruptcy and other proceedings; changes m 
corporate names or titles under. whicii the bust- 
ness is conducted. The past experiene of a risk 
shall be excluded only if a materia! change has, 
taken place comprising a complete transfer 
the proprietary interest, together with corre 
sponding changes in executive contre! and opera 
tive management. ip | 
Applications to include or exclude experience 
data while-the risk was operating under dif- 
ferent ownership and control shall no‘ be com: 


sidered by the board unless such apjlication 8) 
filed directly with the beard by the assured) 
or his representatives or the carrier during the’ 
term of the policy, or within twelve mom 
after’ the expiration thereof. 





ENTERS TWO MORE STATES 
The U. S. National Life & Casualty Co 
has received its license to write |'fe health 
and accident business in the states of 


ington and Vermont, 
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By William R. Mearns 
“New York City 

who specializes in unusual 

and handles reinsur- 

and excess insurance, has written this 


wrief story for THE EASTERN UNDERWRITER 


ip illustrate the demand which frequently 


crops up fO” 


of insurance 


coverage not ordinarily asked 
companies or provided for 


wider the regular policies. 


To the 


verage insurance man, be- 


tween that wide expanse from company 


executive ‘0 
of insuran ¢ 


local agent the business 
signifies the writing of 


yhat has been popularly designated as 
one of the fifty-seven forms of protec- 


tion 


agains: ordinary risks of fire, tor- 


nado, sprickler leakage, use and oc- 


cupancy, loss of rent, automobile fire 
and theft, p operty damage and collision 
under the tre charter, on the one hand ; 
and to WO cmen’s compensation, public 
jability, (nich includes automobiles), 
accident at health, burglary, including 


bank, mercantile, residence and plate 


glass unde 


casualty charters on the 


other—with the extensive field of marine 


insurance t 


complete the cycle. 
“No Man’s Land” Protection 


Notwithstanding the extensive terri- 


tory 


covered by the classes of insurance 


merely outlined above, there is another 
feld which can be called “no man’s 
land” because there are no provisions 


mder law 


r rules regarding rates, and 


can therefore be properly called “special 
covers,” which is the subject I propose 
to discuss and will cite a first case to 
illustrate. 5 

Several years ago the representative 


of a group of 


foreign steel manufac 


turers, purchased a large quantity of pig 


jron 


and stored it at a Southern seaport 


where it was held for several months 
awaiting an available steamer for ship- 
ment, The only hazard about which he 


was 


by the sinking of the ground. Here was 


concerned was loss of the pig iron 
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a risk which no company, either fire, 
marine or casualty, had ever considered. 
I obtained the desired protection with 
considerable difficulty which netted the 
insurer a handsome profit for during the 
six months the ground held firm under 
the substantial tonnage as the premium 
was a very substantial ene. This was 
the first subsidence cover arranged and 
introduced a new form of insurance 
against loss by sinking of ground, by 
weight and not necessarily by earth- 
quake. 


A War Risk 


During the World war many civilians 
found it necessary to visit Europe while 
the submarine danger was greatest. As 
the risk was admittedly a serious one it 
was not surprising that few companies 
would insure against this hazard. A 
cover was finally arranged against death 
or dismemberment, including weekly 
indemnity, and while the captain and 
crew of sailing vessels were also written 
there was but one claim for injuries 
caused by transferring passengers from 
a sinking steamer which had been tor- 
pedoed off the English coast. In this in- 
stance also the loss was negligible al- 


though it covered a period of two years 
until the termination of the war. 

An American traveler to Central and 
South America found it necessary to 
use an airplane to journey between the 
South American cities. Most of the 
companies were not prepared to insure 
the risk. This was arranged finally, the 
assured completing his trip without mis 
hap either from ordinary accidents or 
in the air. 


Protection Against a Gas Explosion 
Hazard 

Perhaps another illustration will suf- 
fice. A company manufacturing hydro- 
gen and other gases for commercial pur- 
Doses contained in cylinders under high 
pressure which were __ distributed 
throughout the country, had a cylinder 
explode, resulting in an injury to one 
of the public. They desired protection 
against this hazard, which was finally 
arranged, without any resulting loss to 
the insurer. 

I have given a few of the “special 
covers” arranged, without referring to 
many others submitted of a novel and 
interesting character for forms of un- 
usual protection. 


THE PATENT INSURANCE CO. 


Must Have Surplus Equal to Capital 
Before Starting Business; New 
Kind of Insurance 


In discussing two new insurance com- 
panies which were chartered by the Con- 
necticut legislature, Commissioner Dunham 
said in his annual report. published a few 
days ago: 

“The Patent Insurance Co. of Hart- 
ford has been empowered to issue an en- 
tirely new form of coverage, i.e., patent 
insurance, whereby the insurer guarantees 
to its insured, the patentee, the validity 
of his patent. Should suit be brought for 
infringement, the insurance company will 
defend the suit and pay the judgment, 
if any be awarded. 

“This company has not yet organized. 
Its charter provides for a surplus equal 
to its capital before it may commence 
business. This is in accordance with the 
expressed desire of this Department in 
the case of every new company. 

“The Connecticut Valley Mutual Hail 
Insurance Co. has been chartered solely 
to provide hail insurance for members of 
the Connecticut Valley Tobacco Growers 
Association. It is purely mutual. A fixed 
premium is to be charged and no losses 
will be settled until the close of the to- 
bacco season. If the total amount of 
losses exceed the aggregate amount of pre- 
miums, every loss will be pro-rated. A 
provision to this effect will be included 
in every policy.” 





ISAAC BECOMES MANAGER 


The Title Guarantee & Casualty of 
Detroit, has appointed Albert O. Isaac as 
manager of the company. Mr. Isaac was 
for five years claim examiner for the 
Massachusetts Bonding at Saginaw, Mich., 
and for the past five years has been claim 
adjuster for the National Casualty. The 
company for the present will write acci- 
dent and health insurance only. 
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Collision. 
Burglary. 


tractors’ Liability, Credit. 


Electrical Ma 


Brea 
tor Liability, Elevator 


Breakage. 
Fly-wheel Breakage. 


General Liability, Golf 


Health, Hold-Up. 


Manufacturers’ 


Liability, 
Liability. 


Liability. 
Plate Glass, Public Liability. 
Salary, Steam Boiler. 


Teams Liability, Teams 
Damage, Theatre, Theft. 


Use and Occupancy. 
Workmen’s Compensation. 
Workmen’s Collective. 








The LONDON urites: 


Accident, Automobile Liability, Auto- 
mobile Property Damage, Automobile 
Contractors’ Contingent Liability, Con- 


ane, Eleva- 
Damage, Employers’ Liability, Engine 


and 
Group Accident and Sickness. 


Landlords’ Liability, Larceny. 


Marine 


Owners’ Liability, Owners’ Construction 


Property 
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And that’s the way it goes. 


Pawns of Fate 


Just a small section of the East Side Subway in New York City has what 
is known as “tunnel construction.” Yet, this was the very place an accident 
occurred in which nearly 100 persons were injured. 


“The character of construction caused the panic; the smoke from burning 
insulation could not get out,” one expert said. Then the next day a street car 
accident in Cleveland, right in the open, injured 90 persons. 


All of which shows that we're all just “pawns of fate”; shows that a person 
who has sense enough to realize he must protect his income will buy a 


“London” accident insurance policy from any agent who points out the 
protection it affords. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


55 Fifth Ave. New York 


UNITED STATES BOARD 
F. W. LAWSON—Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of London - 
D. R. Forgan, Vice Chairman, National Bank of Republic - - - 
Fred L. Gray, of Fred L. Gray Co., Gen. Agents - .- - 
W. C. Potter, President, Guaranty Trust Company of New York -  - 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - ee” eee 


Yesterday we read how a bolt of lightning 
ran down a water pipe into a mine and injured several men who were working 
150 feet below the ground. 


FUQUUUUOOOOUUOQOQOQQO0OOUUUGUQUUEOUEEOARGEOOHT 


Cc. M. BERGER 
United States Manager 
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DEFENDERS OF | 
AMERICAN LIBERTY 


Our Seven Generals 













































































WILLIAM T. SHERMAN 
1820-1891 
“War is Hell!” 


The rank of General has been conferred on but seven of our military 
men in the history of the Country. 


“With everything AMERICAN é : Reproduced by THE AMERICAN 


tomorrow is secure.” InsuRANCE Co. of Newark, N. J. 

































































